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"49 May Top ’29 by Million... 


4,800,000 Car Sales? 


By Bob Gordon 
Associate Editor 
EW-CAR sales in this final 
month of 1949 will determine 
whether the year’s registrations 
will wind up nearer five million 
than four million. 
The long-expected, but much- 
delayed “seasonal” decline in 


Sparks 


State of the Nation’s Economy: 
Up 

Business FaliLures October’s 
closings rose 10 percent over Sep- 
tember to 802, setting an eight-year 
high. The ratio of failures for Oc- 
tober was 40 for every 10,000 
businesses, says Dun & Bradstreet. 

Sree, Outrput—Production was 
scheduled last week at 87.7 per- 
cent of capacity, an increase of 
9.5 points from preceding week. 

Prices— Primary market prices 
advanced 0.1 percent in week ended 
Nov. 22 to 151.5 percent of 1926 
average. 

CarLoapINGs—Totaled 758,972 cars 
in the latest week, railroads re- 
port. This was 19.4 percent more 
than preceding week. 


Down 


Livinc Costs—A drop of 0.6 per- 
cent between mid-September and 
mid-October brought the index to 
168.5 percent of the 1935-39 level. 

INDUSTRIAL Propuction—October 
output fell 4.6 percent from pre- 
ceding month to an index of 166 
percent of 1935-89 average. Pro- 
duction was expected to rise dur- 
ing November. 

Auto OutputT—Week’s total of 68,- 
322 vehicles in U. S. plants is only 
about 5,000 units below previous 

| week’s 73,385, but well under the 
118,451 in the same week a year 


ago. 


registrations appears to have set | 
in about the middle of Novem- | 


ber, some 2% months behind 
schedule. 

An estimated four million new 
ears were registered in the first 10 
months of this year. Sales in No- 
vember and December, while prob- 
ably under the totals achieved in 
September and October, are still 
expected to put the year’s total 
new-car registrations close to 4,- 
800,000. This would be a million 
more than the previous record set 
in 1929. 

* 7: + 
Ras from _ metropolitan 
areas and unofficial comments 


by a few automotive producers | 


give evidence that the hectic pace 
of new-car buying finally slack- 
ened in mid-November. 

While the new-car market has 
declined and is expected to be rela- 
tively weaker in December, observ- 
ers see no cause for alarm, point- 
ing out that a winter “slump” is 
inevitable. 

At the same time, dealers claim 
that while 1949 has been a year 
for breaking new-car registration 
records, it doesn’t necessarily fol- 
low that any dealer net-profit 
records have been broken, or 
even equalled. 

More than a few new-car fran- 
chise holders believe that the fab- 
ulous registration records achieved 
this year were established at the 
expense of the dealer, through dis- 
count cutting and overallowances. 

” +. ” 


y= PLACE of a year with close 
to five million new-car registra- 
tions, dealers say they would pre- 
fer to see a year like 1947 when 
3,167,231 new cars were registered, 
and virtually all of them were sold 
at the “advertised delivered” price. 

Some hint of the course of new- 
car sales is given in November 
reports from various cities. 

In Washington, 1,016 new cars 


This ls Hoppenstand — 


were sold in the first 15 days of 
November. Total sales in October 
in the Capital amounted to 2,311 
| new automobiles. 

| New-car sales in Franklin coun- 


ty (Columbus), O., during the first 
half of November were 774, com- 


| 


| pared with 875 in the first 15 days | 


| of the preceding month. 
| * * + 

N COLUMBUS, new-truck sales 
numbered 102, just ong unit un- 
|der the total reached in the first 
|15 days of October in that city. 
| Washington’s new-truck sales in 
| the first half of November totaled 
aac ° 

New-car and new-truck sales 
followed a downward course with 
each succeeding week in Novem- 
ber in both Cleveland and Chat- 
| tanooga, Tenn. 

For the week ended Nov. 18, 
Cleveland new-car sales amounted 
to 1,179, while new-truck sales were 
92. In the preceding week, new- 
car sales were 1,219, and new-truck 
sales, 110. The week ended Nov. 4 
saw 1,441 new cars and 153 new 
trucks sold. 

In Chattanooga, combined new- 
car and new-truck sales during the 
week ended Nov. 12 were 102, com- 
pared with 136 in the preceding 

(Continued on Page 46, Col. 4) 


Week’s Output 
Of 68,322 Is 
Low for Year 


By Bernie Thomas 
Associate Editor 
Grae supply troubles and model 
changeovers continued last week 
to hold automotive output in this 
country to the lowest levels of the 
year. 

U. S. plants last week were able 
to turn out only 58,361 cars and 
9,961 trucks—a total of 68,322 ve- 
hicles, according to AUTOMOTIVE 
| News’ estimates. 
| That five-day effort was even 
slightly lower than a previous 
| holiday-week’s account of 61,922 





of 73,385 units.. 


But despite more than two weeks 
of comparatively low output vol- 


ably be 
Christmas, 
next. 


celebrated well 
possibly week 


* * 


‘[SROUGH last week, production 
so far this year in U. S. plants 


* 


trucks—a total of 5,896,930. 


Although virtually certain of 
1949’s six-millionth unit, the auto 





ARROW POINTS TO HOPFENSTAND—This is a picture of the Camp Reynolds industrial |lar, last week was more concerned 


( development near Greenville, Pa. The small portion of a temporary warehouse-type building, | 
occupied by Hoppenstand Motors, is circled with an arrow pointing to it. 


Hoppenstand 


with rounding out current model 


hopes to build a small car, but the townspeople are dubious. (Car in foreground is NOT changeover programs and replen- 


_a Hoppenstand.) . 


+ 


+ 


(Continued on Page 50, Col, 1) 


‘A Dream in a Tarpaper Shack’ 


By Bob Finlay 
: Managing Editor 

(GREENVILLE, Pa.— The small 

J Hoppenstand car has attracted 
national attention, but it has caused 
only embarrassment here in its 
hometown of 12,000 persons. 

To the leaders in Greenville’s 
business life, it is regarded as a 
dream in a per shack. 
The Hoppenstand dream, 


P like 
| Many that have come along, 


is 


concocted of the great public de- | 


mand for lower-priced cars, a live- 
ly imagination and the almost uni- 
versal belief of outsiders that they 
can build cars cheaper than the 
established auto makers. 
+. * * 

AVID HOPPENSTAND, who 

claims to have been an auto- 
motive engineer for 30 years, came 
to Greenville with a different kind 
of dream nearly two years ago. 


The townspeople say the dream 
has changed in subject matter 
but still lacks substance. 

Not that the businessmen down 
here in Greenville are opposed ‘to 
Hoppenstand. They talk of him 
with a certain amount of affection, 
as they would of a lovable but 
unruly child. 

They think he is something of a 
genius, but say he is irresponsible 

(Continued on Page 48, Col, 1) 


By Pete Wemhoff 

Editor, Automotive News 

iC —-> hopes to boost 1950 
| \4 production by 25 percent but, 
| despite rumors, will offer no new 
| smaller model in its next year’s line, 
to be announced Jan. 17. 

This was revealed last week by 
John F. Gordon, general manager, 
at a luncheon in Detroit celebrat- 
ing completion of Cadillac’s one- 
millionth car. 

Don Ahrens, general sales man- 





cars and 11,463 trucks for a total | 


ume, U. S. plants drew close to the | 
production of 1949’s six-millionth | 
vehicle. That landmark will prob- | 
before | 

after | 


included 4,833,106 cars and 1,063,824 | 


industry, the Big Three in particu- | 


ager, predicted that dealer shelves 
| would be bare of 1949 Cadillacs by 
|year’s end, since only 9,130 units 
|were in stock or in transit on 
| Nov. 25. 
| Stocks are heavier in some East- 
|ern sections, Ahrens said, but he 
| pointed out that stocks of both the 
| lowest and highest-priced units are 
exhausted. 
| * *~ 
ORDON said Cadillac plans to 
launch sub assemblies on 1950 
models today (Dec. 5). “They will 
| represent the most complete model 
|change in Cadillac’s history,” he 
|declared. But there will be few 
changes in the engine. 
He is optimistic over sales in 
| 1950, believing they will exceed 
| 1949’s total by a comfortable 
| margin. In the calendar year of 
| 1949, the company built about 
82,000 cars. Plans call for about 
| 100,000 during 1950. He promised, 
however, that Cadillac wouldn’t 
produce more than could be sold. 
Additional equipment has been 
installed in the Detroit plant to 
take care of the increase. 
Ahrens revealed that his dealer 


oe 


Top Cars 
New-car registrations for nine 
months, plus 36 states for Oc- 
tober: 

1949 Pos. 
1—829,589 
2—622,700 
3—411,807 
4—305,558 
5—255,785 
6—214,863 
7—210,832 
8—157,618 
9—141,585 

10—116,168 

11—109,738 

12—108,071 

13— 81,536 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Olds. 
Dodge 
Stude. 
Mercury 
Hudson 
Nash 
Chrysler 
DeSoto 
Packard 
Cadillac 
Kaiser 
| Lincoln 
Willys 


1948 Pos. 
565,955— 1 
348,777— 2 
268,283— 3 
200,504— 4 
183,028— 5 
146,0380— 7 
168,304— 6 
116,114— 8 
105,485— 9 

85,419—12 

88,308—11 

83,446—13 

64,520—14 

61,626—15 

48,026—17 

93,498—10 

23,122—138 

16,828—20 

Frazer 50,024—16 

Crosley 22,386—19 

Ang.-Pref. 2,104—22 

Austin 71,676—21 

Total All Makes 
3,848,301 2,754,861 

For further details see page 

28, today’s issue. 





CADILLAC'S ONE-MILLIONTH CAR—While this milestone is not unique compared with 
production marks of the low-priced cars, Cadillac believes it is important in the high-priced 
field. The milestone car, produced Nov. 25, climaxed the division's 48th year of auto pro- 
duction. Looking at the car are, left to right, John F. Gordon, general manager; Don E. 
Ahrens, general sales manager, and C. A. Raftrey, works manager. 


Cadillac Plans Output Hike, 
But No Small Car in ’50 


organization is now the largest in 
history, with 1,670 dealers and five 
branches. Despite an impending 
shortage of cars, dealers in a few 
areas are still discounting, he 
declared. 
oa * + 
was it took Cadillac 47 years 
to produce its first million, 
Gordon, starting his 27th year with 
Cadillac—and his fifth as general 
manager, hopes Cadillac will be able 
to build its second million cars 
before he retires. He’s now 49 and 
the General Motors retirement age 
is 65. r 
He pointed out that, while a mil- 
lion cars is not unique in the auto 
industry when compared with Chev- 
rolet and Ford, he contends it is 
important in the high-priced field. 
“But,” he averred, “it’s still a 
(Continued on Page 47, Col. 1) 


Gen. Bradley, 
Byrd to Speak 
At NADA Parley 


WW ASHINGTON.—Gen. Omar N. 
Bradley has been engaged to 
speak at the NADA convention, set 
for Feb. 5-8 in Atlantic City, ac- 
cording to Ray Chamberlain, con- 
vention and exhibition manager. 

Gen. Bradley is head of the U. S. 
joint chiefs of staff. 

Chamberlain said he expects at- 
tendance of 12,000 dealers, doubling 
the 1949 total. 

Four other speakers have been 
announced by Chamberlain, They 
are Sen. Harry Flood Byrd, Vir- 
ginia Democrat; John Temple 
Graves; J. Saxton Lloyd, and W. 
Walter Williams. 

Sen. Byrd has in recent months 
increased his Senate stature by his 
work on administration measures 
and his attitude regarding busi- 
ness, Chamberlain said. 

~ - * 
(GRAVES, an Alabama editor and 
author who is now associated 
with the Birmingham Post, is a 
“thoughtful, inspirational speaker,” 
Chamberlain added. 

Lloyd, a Cadillac-Buick dealer 
in Daytona Beach, Fla., is Flori- 
da’s newly-elected NADA direc- 
tor, and is past president of the 
state association. Lloyd will dis- 
cuss “Rags, Riches and Ruin.” 

Williams, of Seattle, is active in 
banking and financial circles, and is 
president of Continental, Inc., a 
mortgage and insurance firm. He 
is state chairman of the National 
Foundation for Infantile Paralysis. 
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Trial Starts in Dealer vs. Chrysler Suit .. . 


Test of Factory-Dealer Pacts? 


COOPERSTOWN, N, Y.—Trial of ;and that he has duly performed |had fulfilled this part of the agree-| 


a suit against Chrysler Corp. and 
its representatives for damages 
amounting to $250,000 for alleged 
losses due to cancellation of a 
franchise was started in New York 
state supreme court here last week. 


Dealer sources say this case 
may determine the law affecting 
all manufacturer-dealer contracts. 


Clarence E. Preston, Oneonta, do- 
ing business as Preston Motor 
Sales, is the plaintiff. Included with 
the manufacturer as defendants 
are Timothy L. McManus of Syra- 
cuse, regional manager of DeSoto, 
and his former assistant, Albert B. 
Showman of Scotia. 

“The decision of this case may 
create an obligation upon the man- 
ufacturer to recognize the invest- 
ment of a dealer and prohibit 
cancellation of contract without 
cause except where there is reim- 
bursement to the dealer for his 
investment,” Preston’s attorneys 
stated. 

They said that federal courts 
have already held that a manu- 
facturer cannot cancel a dealer 
where the factory is familiar 
with certain expenditures which 
the dealer has made to carry out 
a contract, without first reim- 

bursing him. 

The plaintiff claims that he en- 
tered into a contract with the 
Chrysler Corp. in September, 1939, 


Christopher Sees 
Gas Turbines in 


Cars of 1959 


DETROIT.—Looking into the au- 
tomotive future virtually on the eve 
of his retirement as president of 
Packard, George T. Christopher 
predicts that the car of 1959 is 
quite likely to be powered by a 
small and extremely economical gas 
turbine. 

In a signed article appearing in 
the December American magazine, 
Christopher also reviews his nearly 
35 years in the automotive industry 
which he feels offers America’s 
youth “greater and more diversified 
job opportunities than any other 
field.” 

“Although today’s automobiles 
are the best ever built, tomorrow’s 
will be far superior,” he predicts. 
“While the car of 1959 may not be 
powered by atomic energy, it is 
quite likely to have under its hood 
a small, simple and extremely eco- 
nomical gas turbine. In any event, 
it will be as far ahead of the car 
you are now driving as this year’s 
models are ahead of the cars of 
1934.” 
: As for opportunities, Christopher 
revealed that “dealers representing 
my company alone recently re- 
ported they had openings for 3,000 
young men who, by hard work, 
could earn $4,000 the first year, 
from $10,000 to $12,000 in subsequent 
years.” 

The Packard president points out 
that the industry is faced with the 
task of solving many problems, 
such as higher quality, better per- 
formance, greater economy and 


all conditions of such contract on 
his part to be performed. 

He further said that the Chrysler 
|Corp. has failed and neglected to 
|perform the conditions of its part 
of the contract and failed to de- 
liver automobiles to the plaintiff 
in accordance with the terms of 
| the contract. 

Preston also claims that in 1941, 
| when many dealers throughout the 
|nation closed their establishments, 
he entered into another agreement 
with the defendant to continue in 
business during the emergency and 


Fireworks Start 
As Dealer Ad 


Assails Factory 


EUCLID, O.—Factory-dealer fire- 
works developed here last wee 
after Redwood Motors took ads in 
local weekly papers to announce 
“We're Quitting,” and to offer new 
Mercurys for “up to $600 discount.” 

Then Ford Motor announced that 
Redwood Motors is no longer an 
authorized Mercury dealer, and 
added: 

“This dealer was appointed in 
January, 1947. During his associa- 
tion with the company and until 





benefits of a seller’s market and a 
profitable business. 
“The advertisement published by 





the dealer in weekly newspapers in | 
the Euclid area was our first indi- | 


cation that the dealer was dissatis- 
fied.” 


Floyd Hopkins, president of Red- | 


wood Motors, charged factory dom- 
ination and interference. He said 
Mercury officials exerted “pressure 
amounting to restraint of trade.” 

Hopkins was also resentful of 
Mercury service policies, which, he 
claims, prohibited Mercury dealers 
|from advertising for Ford service 
work. 


recently the dealership enjoyed the | 


| ment, « 

In consideration of this, he 
said, the defendant agreed with 
the plaintiff that the contract 
should be modified by the waiver 


of the defendant’s right to cancel 


contract by notice and that such 


waiver should continue effective | 


for a period of time after the 
war emergency. 


In another cause of action, it is| 


alleged that the plaintiff was in- 
duced by the defendant to continue 
in business during the emergency 
and maintain in the area an estab- 
| lishment for furnishing parts, serv- 
|ice and repairs to products manu- 
| factured by the defendant, and that 
| the plaintiff increased and per- 
|formed such services to serve the 
| territcry which had previously been 
| supplied parts and service by other 
|dealers of the defendant who had 
| closed their establishments. 

Representatives of Chrysler Corp., 
|McManus and Showman, are 
| charged in a further cause of action 


| with knowledge of the contracts | 
| between the plaintiff and the de-| 


| fendant. 
It is alleged that with full 
| knowledge of said contracts, Mc- 
| Manus conspired with other 
| agents, servants and employes of 
| the defendant corporation to in- 
| duce, by a course of false reports, 
deceit and misrepresentations as 
to the facilities furnished or to 
be furnished by the plaintiff, the 
acts and attitude of the plaintiff 
in carrying out the terms of said 
contracts, and the defendant 
Chrysler Corp. to break the con- 
tracts. 
It is further alleged that notwith- 
| standing the fact that the defend- 
ants, McManus and Showman, had 
due notice and knowledge of the 
contracts between the plaintiff and 
the defendant they wrongfully, 
knowingly, intentionally, malicious- 
ly and without reasonable justifica- 
tion carried out the said conspiracy. 
(See TEST, Page 47, Col. 5) 


More Spending for Autos 


$6.20 of Each $100 Now Goes to Cars 
And Parts, U. S. Agencies Find 


WASHINGTON. — Americans are 
now spending a larger slice of their 
total expenditures for automobiles 
and auto parts than ever before. 


Such buying is taking $6.20 of 
each $100 spent on consumer pur- 
chases, according to the Federal 
Reserve board and the Commerce 
department. This compares with 
$9.90 on shoes and clothing. 

The reason for increased auto 
spending, FRB said, is that con- 
sumer incomes are holding high— 
$210,600,000,000 annual rate in the 
third quarter of 1949. This is a 
solid 190 percent above prewar 1939, 
and 19 percent above the postwar 
period, although off 3 percent from 
the 1948 peak. 

It was also explained that time-| 
payment terms for autos have eased | 
since credit controls went off early | 
in 1949, car output has gone up| 





car prices have declined. 
The biggest chunk of consumer 





lower production costs. 


and prices have held while used- | 


| Distribution industries: 


| spending went for food and drink, 
| including alcoholic beverages. 
| This category accounted for 32.7 
| percent. 

| Furniture and household equip- 
|ment took 6.2 percent, the same 
| as autos. 

| In 1939, autos and parts accounted 
|for only $3.10 of each $100, while 
| clothing and shoes took $10.40, food 
and drink just $28.60, and furniture 
|and household equipment, $5. 


| Ten years ago people spent a 
|bigger proportion of their income, 
|saving about $3.80 of each $100, 
|against $6.90 during this year’s 
| third quarter. 

| The FRB said that wages and 
salaries in general were up 198 
percent from 1939 and 23 percent 
from 1946, but down 2 percent 
from the postwar peak attained 
in the fourth quarter of 1948. 


| the following data: 


percent from 1939, 31 from 1946, 
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HUDSON RECEIVES ENGINEERS’ AWARD—Shortly after the introduction of the new 
Hudson Pacemaker, Hudson was given the American Society of Industrial Engineers highest 
honor—the Merit Award. A. E. Barit (left), Hudson president, is shown accepting the award 
from Robert L. Crinnian, ASIE president. The awarding committee stated in a resolution 
that the "Hudson Motor Car Co. has attained the highest degree of certainty in the 


| Matic, 


|to $158.50. 


manufacture of automobiles."’ 


Higher Steel Costs Expected: 


Transmission 


By Mac Gordon 
Associate Editor 
N#W.CAR makers were striving 
last week to avert further price 
rises in the face of an upturn in 
their cost structures. 

If a barrage of price elevations 
sweeps the steel industry, auto 
makers are expected to follow 
suit on their 1950 models. 

Such increases might offset, 
partially or completely, price reduc- 
tions that have been effected this 


past year. 
- ” og 


RICE rises may not be the 

blanket rule, however, on certain 
1950 models yet to be unveiled. 

In bringing out the 1950 Pontiac, 


General Motors appeared to have! 
|touched off a new-model policy for 


this season by slashing the prices 


of all-steel-station wagons by $250, | 


and by reducing Hydra-Matic drive 
$26.50. 
Already, three other GM makes 
with automatic transmissions 
have joined in the lower price 
trend. Buick Dynaflow was cut 
$42.80; Cadillac Hydra-Matic, 
$25.75, and Oldsmobile Hydra- 
$26.50. These decreases 
applied to unsold 1949 cars still in 
the field as of the effective dates. 
Paring of those automatic-trans- 


|mission prices brought their levels 


closer to the price expected on 
Chevrolet’s new automatic drive, 
said to be slated for unwrapping on 
1950 cars. 


* * * 


yy competitors utilizing the} 


GM Hydra-Matic device also en- 
joyed price drops. Nash sliced the 
price of Ambassador Hydra-Matic 
by $26.50. Lincoln Hydra-Matic fell 
from $200 to $174.25. 

Advertised - delivered price of 
Buick’s Dynaflow ‘transmission 


was lopped from $212 to $169.20 | 
—a slice of 20%4 percent. Of the 


five transmission cuts made to 
date, Buick’s was the largest. 
The Nash 
made by Oldsmobile and Pontiac. 
Hydra-Matic drive on Nash Am- 
bassadors was reduced from $185 


* * * 


cut matched those | 


Cuts Spread 


Dynafiow is optional on Specials 

and Supers, 

Nash Sales Vice-President H. C. 
|Doss said the lower tag of Hydra- 
|Matic on Ambassadors went into 
effect at midnight Nov. 28. 

* * 
; PACKARD, whose _ Ultramatic 
drive lists for $225, said no price 
reduction was contemplated. 

Price-cut rebates to dealers on 
transmission - equipped models in 
the field were made by Buick, 
Cadillac, Lincoln, Nash and Olds- 
‘mobile. Pontiac’s Hydra-Matic 
Slash was effective with merchan- 
dising of the division’s 1950 cars. 

As the result of the Pontiac 
action, a movement towards 
lower prices on station wagons 
may also be in the making. 

Other GM divisions still to intro- 
| duce 1950 model station wagons are 
Buick, Chevrolet and Oldsmobile. 
Competitors of GM offering station 
wagons include the Chrysler divi- 
|sions, Ford, Mercury, Packard and 
| Willys-Overland. 

* *~ * 
ORE occasion, used by GM to lop 
its prices twice previously this 
year, passed last week without giv- 


ing the corporation a chance to | 


make it a third 1949 reduction. 
There were no changes in GM 
model prices Dec. 1 inasmuch as 
|the company’s hourly wage rates 
were held steady for the quarter 
ending next March. 

Major steel makers reviewed 
their price structures in the wake 
of the Sharon Steel action boosting 
its prices on semi-finished items by 
an average of 8 percent. 

Republic Steel, for one, pointed 
out that it “must face the sub- 
stantial additional labor costs 
which will result from the grant- 
ing of pensions and increased 
social-insurance benefits to em- 
ployes.” 

“Until our studies are completed,” 
Republic stated, “we cannot tell 
what offsetting advances in our 
selling prices may be required.” 


Other Makers 





| LNcoLn purchases the Hydra- 


Matic device offered on Cadil-- Join in Raising 


lacs—which was also lowered from | 


| The reserve board also released | 


up 205 


$200 to $174.25. 

General Manager Ivan L, Wiles 
of Buick said the Dynaflow price- 
slice was effective Dec. 1 on all 
lines. Advertised-delivered prices 


e . y . 
‘Tire Prices Again 
AKRON.—Firestone, General Tire 
and Dayton Rubber Co. last week 
|joined other firms which had al- 
ready raised prices on tires and 


and 1 from fourth quarter 1948, of Buick Roadmasters, on which 


Service industries: up 148 percent | 
from 1939, 25 from 1946, and 1 from | 
fourth quarter 1948. Government | 
wages and salaries were up 154 per- | 


Within a few weeks, Automotive cent from 1939, about the same as 
in 1946, before war-swollen staffs | 


News will begin publishing ” |were trimmed, and up 3 from 
serial form the new book... : 


“A Guide to Automobile Selling" || Willys Preparing 
by John O. Munn Economy Engine 


Author Munn, a veteran columnist for Automotive News, draws upon his TOLEDO.—A new high-compres- 
40 years of experience in the auto retailing field to provide this comprehensive sion engine is in the advanced 
guide for auto dealers and salesmen. It is designed to aid experienced sales- stages of development at Willys- 
men, as well as those new in the field. Overland Motors, it is revealed by 

Covered are such subjects as Developing a Clientele; the Pre-Approach; Delmar G. Roos, first vice-presi- 
Locating Prospects; the Importance of an Automobile Dealer; Selling the dent. 4 5 
Used Car Allowance; Pitfalls in Appraising Used Cars; the Complete Finance The new engine, which will be 
Package, and Keeping Owners as Customers. available in both four and six cy- 


It's MUST reading for everyone in the auto industry. Watch for it in an jn ny — oe eee 
early issue of .. . y' pring Pp is . 


Roos declared. The company has 
Automotive News 





Dynaflow is standard, were de- |tubes for replacement purposes by 


creased $43 across the board. |3% percent. 
; For all the firms, it was the sec- 


| ond such increase in about a month. 

The second round had been 
|launched by Seiberling Rubber Co. 
| the week before. 


Roadster Show 


Oakland Exhibit Slated 


For Jan. 19-22 


OAKLAND, Calif.— The world’s 
largest trophy for America’s most 
beautiful roadster. 

Such is the boast of the National 
Roadster show to be held Jan. 19-22 
in the Exposition building, in Oak- 
land, with an 8%-foot loving cup 
already manufactured and on dis- 
play. 

The trophy, insured for $5,000, 
will become a perpetual award, with 
the builder of “America’s most 
beautiful roadster” to win honors 
for 1950 and permanent possessior 
of a replica of the big cup. 





’ 
on. 
Soon 


ting 
starting 





SOUTH DAKOTA LEADERS—Af the con- 
vention of South Dakota Automobile Dealer: 
Assn. are Keith Wyman, Vermillion, who wa: 
elected president, and . S. Christensen, 
Rapid City, first vice-president. (See story 
on page 36). 


been experimenting with compres- 
sion ratios as high as 8 to 1 in the 
new engine, he disclosed. 
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Dealers tell me 


By John O. Munn 


How Do YOU Compare? 
Composite Financial Picture 


Of 300-Car Dealer 


Many dealers have asked Automotive News for a yardstick with which to compore their own 
financial operations. The task was assigned to J. B. Van Tassel, veteran dealer business consultant 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 


AYTONA BEACH, Fia., has al- 
ways been a favorite vacation 


spot of mine. Before there were | 


concrete roads or proving grounds, 
many of the automobile speed 
records were made on the 25 mile 


beach that runs between Daytona | 


and Ormond. 

Daytona enjoys Florida’s sun- 
shine, sand and seashore in full 
measure. 

J. Saxton Lioyd (Buick-Cadil- 
lac) of Daytona is real active in 
a number of civic enterprises. 
About five years ago I suggested 
to Sax that before real estate 
values went too high he form a 
corporation to buy a strip of 
ocean beach and land running to 
the Halifax river, which is the 
inland waterway at Daytona. My 
thought was to buy the land and 
erect the buildings before real 
estate inflation reached that far 
north. Under such a situation 
more reasonable rates could be 
offered vacationers and, there- 
fore, more people would be at- 
tracted to Florida, would stay 
longer, and have more money to 
spend for other things. 

Sax didn’t go through with the 
deal, but another dealer has, Mer- 
rill Ellinor, a Ford dealer of Val- 
dosta, Ga., has built such accom-| 
modations which he calls Ellinor 
Village. It contains 650 rambling 
villas, each on a landscaped lot on 
property which runs from the ocean 
to the river. It is located a short 
distance north of Daytona. 

* * o 

Cooking Facilities, Too 
I FELT that many of my readers, 

who need physical and spiritual 
rejuvenation, would be interested in 
the fact that an automobile dealer 
has provided such facilities for 
their pleasure. Rates are as low as 
$50 a week for a modern three-room 
villa, including a living room, fully 
equipped kitchen with dishes and 
utensils, bedroom and porch. Larger 
villas with two bedrooms are avail- 
able for $70 a week. Studio couches 
are included in the furnishings of 
the living rooms for additional 
sleeping quarters. 

Women vacationers like cook- 
ing facilities. The ladies tell me 
they love to be able to prepare 
brakfast most of the time to pre- 
vent the necessity of getting up 
and dressing early each day to 
go to a public eating place. 


Are you interested in Florida 
from the standpoint of night clubs? 
If so, I suggest you save a lot of 
time and money by merely taking 
a room in a hotel in your own home 


town or in the nearest metropolitan | 
city. Make a routine of visiting | 
clubs night after night for a couple | 


of weeks. 
. * * 


Buildup for Action 


For those who are looking for 
real relaxation, I recommend 
Daytona Beach. Daytona boasts of 
many famous restaurants and cafe- 
terias, and there are night clubs, 
too. There you will find not only 
Ellinor Village, but another six | 
hundred apartments with modern 
housekeeping facilities immediately 
south of Daytona. There are good 
hotels both on the beach and in the | 
city, and there are as many as a 
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thousand overnight cabins on the 
main roads entering Daytona. 
There is plenty of entertain- 
| ment, too. The famous Ormond 
Beach golf course is within walk- 
ing distance of Ellinor Village. 
Both inland and deep sea fishing 
are good. Horse and dog racing is 
near by. Saint Augustine, with 
its Fountain of Youth, and Ma- 
rineland, with the largest marine 
studios in the world, are within a 
short driving distance. Bok 
Tower, Cypress Gardens, Silver 
Springs and many other Florida 
attractions are not far away. 
Jungle tours by water are daily 
attractions, The famous Lost Mis- 
sion and Old English Sugar Mills 
| are within a few minutes’ drive. 


| Every person needs relaxation 
'and rest. Florida sunshine, sand 
and seashore provide it for many 
people who live in the north and 
east. Take a rest. Give your staff 
a chance to run your organization 
| in your absence. They will surprise 
|you. It is good training. Give your 
|associates a chance for a winter 
| vacation before or after you go. Get 
prepared mentally and physically 
for aggressive action in the hotly 
competitive conditions that will 
come with epring. 


Ford’s Williams 
Set to Address 


Kansas Parley 


TOPEKA, Kans. — Walker A. 
Williams, sales manager of Ford 
division will be 
the banquet 
speaker at the 
18th annual con- 
vention of the 
Kansas Motor Car 
Dealers Assn., 
which opens here | 
today (Dec. 5). 

The banquet 
will be held to-| 
morrow night in | 
the Hotel Broad-| 
view. Williams’ | 
subject is “New Horizons for the | 
Dealer.” 

Committees on convention ar- | 
rangements for the parley last week 
reported their programs complete | 
|in every detail. 

A record turnout was predicted | 
|for this year’s parley. 


Birmingham Assn. | 
Elects Bridges 


BIRMINGHAM, Ala.—The Birm- 
|ingham Auto Trades Assn. has| 
president of | 
| Roy Bridges Co., | 
|as president. He 
|has been associ- 
| ated with the au- 
tomobile industry 
} in Birmingham 
|for the past 15 
| years. 

Other officers 
elected were Jerry 
LaSuer, first vice- 
president; R. R. 
|Berry, second - , 
vice-president. M. Roy Bridges 
B. Casler, R. J. Jones jr. and Har- 
old wuss were named directors. 


| Dealer Kellogg’ s Estate 


Valued at $374,510 
| LOCKPORT, N. Y. A gross | 
estate of $374,510 was left by Harry | 
W. Kellogg, Niagara Falls automo- | 
bile dealer, who died: Feb, 20, 1948, | 

| oo to a state tax appraisal | 
| filed here. 

The estate included 900 shares of | 
Kellogg Motor Sales stock valued 
|at $270,000. The estate was left to| 
his widow. 








Walker Williams 


|elected Roy Bridges, 








Mayor Sharp Reelected 
PULASKI, Tenn.—Erskine Sharp, | 
|Ford dealer and president of the} 
|'Tennessee Automotive Assn., has 
been reelected mayor of Pulaski, 
Tenn. 


who writes a regular column for Automotive News 

In the following balance sheet and operational expenses table is given a composite picture of 
the operations of ‘Big Three" dealers of different makes, selling an average of 300 new cars annually. 
The statements, covering the first nine months of 1949, were compiled by Van Tassel from actual 


records of these dealers. 


Next week Automotive News will publish composite statements covering operations and expenses 


for the new-car and used-car departments. 


operations and expenses for the service, stockroom and administration department. 
Van Tassel will be glad to answer any questions concerning these statements. 


Balance Sheet 


ASSETS 


Total Cash ..... 

Customer Notes Not Due. 
Customer Notes Past Due 
Customer Accounts Not Due.... 
Customer Accounts Past Due 
Accounts Payable Debit Bal..... 


$13,952.00 
$ 5,102.00 
. 14,324.00 
2,269.00 
67.00 
13,469.00 


50.00 


12,880.00 
386.00 
636.00 


Total Receivable .... 
NT SOUT i ovcccicscccsessssasessocsess 
New Cars ........ 

New Cars Freight Handling.. 
Special Bodies & Truck Equip. 
Used Cars ihe, : 
Repossessed Cars 

Parts al 

Accessories _..... 5 

Gas, Oil and Grease ; 

Paint Materials ........... 

Sublet Repairs .......... stctiod 
Work in Process Labor ae 
Other Assets Rec’d in Trade 
Other Inventories ; 


.$66,778.00 
$26,593.00 
3,027.00 
2,766.00 


Total Inventories 
Securities 
Discount Receivable : 
Total Prepaid Expense 


TOTAL CURRENT ASSETS 


Land, Auto Business Onlly........$ 8,166.00 
Buildings, Auto Business Only 33,972.00 
Machinery & Shop Equipment 17,099.00 
Parts & Accessories Equip. 2,906.00 
Furniture & Fixtures 5,779.00 
Service Cars ... 8,592.00 
Leaseholds & Improvements... 239.00 
Coca Cola Machine . 111.00 


$71,864.00 
10.00 
1,394.00 


Total Fixed Assets 
Deposits on Contracts. $ 
Repossession Res. ..... 

Officers Notes & Acct. ......... 
Advances to ae 
SIIITIE - nccsesscssncibencsoens 


185.00 
445.00 


TOTAL ASSETS 


SEPT. 30, 


$36,012.00 


$149, 218.00 


$223,117. 00 


1949 


LIABILITIES 
$10,770.00 
1,283.00 
963.00 
667.00 
6,450.00 


Accounts Payable 
New Cars Financed 
Banks 

Others ; 
Accrued Liabilities 


TOTAL CURRENT 
LIABILITIES 


Mortgages Payable $12,584.00 


TOTAL LIABILITIES 
Bad Debts 
Used & Repossessed Car 


$ 1,251.00 


1,176.00 
18,161.00 


Expense 
Income Taxes 
Depreciation of Building. 

Machinery, etc. 15,416.00 
Amort. of Leaseholds 

171.00 
52,900.00 

176.00 
54,253.00 
6,250.00 
23,384.00 


and Improvements 
Capital Stock Outstanding 
Long Term Gains 
Surplus 
Dividends (Red) 
Investment Acct. 


PROFIT 
TOTAL NET WORTH 


TOTAL LIABILITY 
RES. & NET WORTH 


Operational Expenses 
ALL DEPARTMENTS 


...$690,412.00 
526,603.00 


Net Sales .... 
Cost of Sales 


GROSS PROFIT . 


Salaries—Salesmen 

Commissions 

Other Compensation- 
Salesmen . 

Delivery Expense 

Installing Bodies, 
Accessories, etc. 

Policy Adjustments 

Advertising Cooperative 

Salaries, Owners or Officers 

Salaries Supervision 

Salaries Clerical ; 

Other Salaries & Wages 

Warehousing ’ 

Used Car Maintenance Exp. . 

Demonstration Expense 

Company Car Expense . 

Stationery & Office Supplies 

Other Supplies .... 

Advertising—Local 

Travel & Entertainment 

Memberships, Dues and 
Publications . ; 

Legal & Auditing Expense 

Freight, Express & Cartage 

Telephone & Telegraph... 

Postage a 

Other Miscellaneous Exp. 

Organizational Training 

Rent ae 

Amortization of Leaseholds 
and Improvements 

Maintenance, Buildings . 

Depreciation Buildings 


$ 6,131.00 
8,729.00 


3,636.00 


481.00 
7,097.00 


3,318.00 
8,513.00 
8,481.00 
5,214.00 
8,294.00 

245.00 

219.00 
1,072.00 
1,177.00 

926.00 
3,090.00 
5,273.00 
1,149.00 


655.00 
382.00 
374.00 
979.00 
360.00 
858.00 
133.00 
2,700.00 


100.00 
2,728.00 
910.00 


$153,810.00 


634.00 
453.00 
393.00 
2,077.00 
1,929.00 


Taxes—Land & Building 
Insurance Building 
Interest on Bidg. Mortgages 
Heat, Light, Power & Water 
Insurance other than Bldg. 
Taxes other than Building 

and Income . 
Maintenance of ities 
Depreciation other than Bldg. 
Tire Department 


3,179.00 
1,252.00 
2,465.00 

100.00 


TOTAL DIRECT 
EXPENSE 
Profit Before Administration 
Expense 
Adm. Expense Provated 


$88,157.00 
30,052.00 
Total Expense 
Operating Profit 
Additions to Income 


58,105.00 

3,176.00 

Total 

Deductions from Income 

Net Profit before Adj. . 

Adj. for Used & Repossessed 
Car Expense (Red) 

Net Profit Before Bonuses 
and Income Taxes 

Bonuses . 


1,530.00 
59,751.00 


674.00 


59,078.00 


Net Profit Before 
Income Tax 
Income Taxes— 
Current Year 
NET PROFIT AFTER 
INCOME TAX 


$ 


$ 


The following week will be published statements covering 


$20,133.00 


$32,716.00 


$29,762.00 


154,225.00 


992 


“a0, 


117.00 


$65,652.00 


$95,704.00 


$61,281.00 


11,155.00 


$18,160.00 


$47,923.00 


$29,762.00 


a RR RR RN ea a nent 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 

and dealers in motor vehicles, perts and accessories. 4 2. A fair profit to 
® M the dealer on every used vehicie accepted in partial payment for a new 
_ A car or truck. 4 3. Every doliar of gasoline tax collected by state or federal 
L governments applied to the building and maintenance of highways. 4 4. The 
£ e elimination of governmental and bureaucratic controls over this industry. 
R R § 5. A return to the precepts of independence and the rewards of applied 


Leon M. | 






Dealer | 
Forum 


By James A. Mason 


NADA treasurer and Dodge-Plymouth 
dealer in Ferndale, Mich. | 


WE ARE just finishing five years 
of the most profitable time in| 
|the history of our industry. They 
|are even ahead of the lush years 
of the '20s when great distributor- | 
ship contracts, car production 
: shortages and the 
ever-growing de- 
mand for auto- 
mobiles were 
some of the rea- 
sons for that suc- 
cessful period. 

Many dealers 
of the ’20s gained 
real experience in 
competitive mer- | 
chandising in the | 
early ‘30s, and | 
some _ continued 
to operate as they did in the late | 
‘20s during that time and accord- | 
ingly fell by the wayside because 
they wouldn't learn. 

And now, even at this late date 
in 1949, many dealers, both large 
and small, are still basking in de- 
lightful memories of the last five 
years and are dispersing profits 
from that period of easy prosper- 
ity which has “just passed” into 
history. 

The basic law of our economic 
system of free enterprise, “Supply | 
and Demand,” is being displayed | 
with all its truth and positive | 
power of economic control. Our) 
| products were in short supply since 
1941, and now, in the waning 
months of 1949, our cars and trucks 
are suddenly available for immedi- 
ate delivery by dealers of all makes | 
and at surprisingly large discounts 
and exceptionally easy terms. 





J. A. Mason 





energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


Will U. S. Auto Makers 
Have a Show? 


HE British haven’t made much of a dent in the American 
auto market, but a least they are trying. They plan to 
hold their own auto show at New York City’s Grand Central | 
Palace Apr. 15-23. Remember the Grand Central Palace? 
That’s where American auto makers used to hold auto shows. | 


The U. S. auto show was once a grand tradition in 
the industry, yet four years have passed and still there 
are no definite plans for a National American auto show. 


It is true that in the postwar years it could have been 
argued that the market was so strong that it was just as 
well not to focus more attention on the auto industry. 

* * * 


But you can’t say that now—even dealers in several cities 
recognize it and are planning local shows in 1950. And even 
the most optimistic wouldn’t predict boom conditions for the 
fall of 1950—the logical time for an auto show. 

It is also true that some uncertain steps are being taken 
now toward planning for a national show. But what kind of 
a show will it be? 


Will it be a piddling show just to have a show? 


Or will it be a dramatic spectacle to set the stage 
for local shows all over the country? Will it be some- 
thing to capture the imagination and serve as a 
springboard for national auto publicity and sales? 


Some want it hot and some want it cold. From here, it| 
can go either way. 

Those who are lukewarm point to the difficulties. Those in 
the industry, who are urging that the show be made an 


outstanding event, say that the difficulties can be overcome. 
* o * 


There are, of course, plenty of problems. Timing, for 
one thing. The auto makers have been bringing out their 
new models all over the calendar. 

However, that is leveling out gradually. More of the new 
model announcements have been set for late fall and early 
winter this year. 

And if the auto makers wait for everyone to agree on 

a date, the show never will be held. 

The Ford and General Motor shows in the Waldorf at 
New York were outstanding events the past two years. 

They set a rather high pace, since they were “hit” 
attractions and were put on by individual companies. 

As a result, the public is likely to expect something | 
really spectacular when all of the auto makers combine to 
put on a show. 








| Predicted 6,000,000 


* * * 


© MOST of the old established) 4600 High 
dealers these signs of the times| Jents to Bec 
have brought immediate actions) Studc™ 
and changes in our operating Pro- | 
grams. We do not promote pessi- | 
mistic thinking, but we are realists | 
and have not wasted time in ac-| 
cepting procedures that  experi-| 
(Coatinued on Page 43, Col, 1) | 
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In the Letterbox 


Meet Mr. Wilson, Ace Forecaster 


who will jump at the chance. Line 
forms to the right.” 


* * A 


Based on an item in FOB Factory 
column in an early issue of AUTo- 
MOTIVE News this year, it appears 
that many of the Crystal Ball Gaz-| I for one wish to congratulate Mr. 
ers in Detroit did Wilson on his faith in the automo- 
not agree with tive industry and its men that made 
C. E. Wilson's | this possible. 


prediction of a ; ; , 
6,000,000 - ouhieie | Why not give him credit for his 
year for 1949—. | prediction in one of your later 
Here’s Mr. Al- | issues this year— E. E. ScHNELL, 
len’s item: |manager, Production Commercial 
A Small Relations, Wagner Electric Corp., 
Wager, Cc. E.? St. Louis. 
“——— we. c @. 


Eprror’s Note: Mr. Wilson al- 
most stands alone in hitting the 
nail on the head. Up to Dec. 2, a 
total of 5,896,930 cars and trucks 
had been built in 1949. It seems 
fair to assume that the 6,000,000- 


Wilson of Gen- 
eral Motors would 
care to make a 
few small wagers on that 6,000,000- | 
vehicle year for 1949—say on the| 
order of 50 cents each—there are 





Cc. E. Wilson 


What’s Become of ... 


Forest H. Akers 


Although he retired a couple of years ago, Forest H. Akers, former 
vice-president in charge of Dodge sales, says he still enjoys watching 
“the world’s most interesting business.” 

Akers spent nearly 35 years in the auto business, 
starting as a traveling representative with Reo 
Motor Car Co. in 1914. Now he devotes most of his 
time to the student body of Michigan State College, 
of which he has been a member of the board for 
10 years. 

Then there are civic and social organizations 
that have “shown a willingness to appropriate part 
of my time.” 

“The rest of the time,” says Akers, “I spend 
admiring the success of the fellows carrying on 
behind me.” 

Akers is reluctant to do anything but admire 
those in the auto business, but at our request he left these words of 
advice to dealers as they start into the readjustment period: 

“In all my career, I’ve never seen a dealer fail who devoted his 
time to his business and kept his money in it. The failures have been 
the big successes who made a lot of money as dealers and then 
dispersed it by getting into too many other things about which 
they knew little.” 





F. H. Akers 





plenty of takers around Detroit! unit mark will be passed before 


Jan. 1. 
* . * 


Two Contests 


With reference to your issue of 
Nov. 28, page 54, concerning the 
Willys contest; please be advised 
that your listings are incorrect in 
that you listed Light Motor Sales 
second in the monthly contest. 

This is correct, except that there 
are the larger dealerships and 
smaller dealerships contests. Light 
Motor Sales took second place for 
the month in the larger dealership 
contest.—Epwarp C. NewMan, office 
manager, Light Motor Sales 
(Willys), Chicago. 

* * 


* 


| Billy, 11, Starts 


| Auto Career 


I wrote a letter to Mr. Raymond 
Loewy asking him to send me 
information on how a boy of 
eleven years of age could get 
started on the designing of cars as 


|an occupation. 


I received an answer today say- 
ing to write to you for more than 
he could provide. If you would give 


|me all the information you can, I 


and their dreams. 


would be very much pleased.—BmLi 
WIMBERLY, 123 West Hill St., Wa- 
bash, Ind. 


Dear Billy: 

As an 11-year-old, you have «a 
big goal. But that, I am sure, is 
the thing that will make it inter- 
esting. 

First of all, I’d like to tell you 
that I cannot 
even design a 
mouse hole. But 
I know some of 
the auto design- 
ers, and maybe 
that will help 
some. 

To be an auto 





designer, Billy, 
you have to know something 
about art, engineering, people 


(See LETTERBOX, Page 47, Col. 3) 
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This is he ad 


We've been running the ‘‘Key’’ campaign for over 


a year, usually as full-color spreads. Each has signed off 
urging the reader to visit the man who handles GM cars. 


This time we want to make the GM dealer the star performer 


8; BONG We CBM comme iy. one of these ads—and we've done it, as shown below. 
For at GM, we know that the lasting friendship of a dealer 


counts heavily with the people who buy cars. 


















So watch for this ad in December magazines. 





ee 


pestack well in frees. 
bf the packaces falling, 
stacks, inaking the fur 


eS eatimurn tse of f, 
etangular or square eae 
fas round containers § 

important consi¢ 





GM dealers and their staffs keep up-to-date 
with the newest in motoring, for example by 
attending classes at the General Motors Institute 
and field schools where they learn about cars 
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lasting friendshi 
asting nen S p GM dealers hove modern equipment such 
as this motor tune-up instrument to test your car 
and help keep it in tiptop shape. 
More than 18,000 dealers handle General Motors cars 
and trucks throughout the United States. They are 
good responsible citizens of their communities. They 
make the selling and servicing of automobiles their 


life’s work. 
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ier be dime can Available to the mechanics who work for them are 
 tav'deep green, lal factory advice, the latest in shop equipment and tools, 


and GM-engineered parts. The service they get from 
General Motors helps them give better service to you. 
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Dawson Elected President . . . 





Arizona Assn. Assails 


Factory Po 


PHOENIX, Ariz. — Factory ship- 
ments of cars to dealers against 
their wishes was a rife issue at the 
second annual parley of the Arizona 
Automobile Dealers Assn. here. 

. Heated discussion of the matter 
resulted in the convention adopt- 
ing a resolution against such 
practices by manufacturers. 

Holding that a dealer is the best 
judge of his requirements, the reso- 
lution recommended referring the 
issue to NADA and that future 
shipments of unordered cdrs not be 
accepted. */ 

Howard Moore, generdl] manager 
of the Federation of Canadian 


Cleveland Course 
On Car Selling 
Lures Over 400 


CLEVELAND.—A “highly suc- 
cessful” sales-training program has 
been held for new-car salesmen 
here. 

David Magner, Bedford Ford Co., 
chairman of the program, said more 
than 447 attended a course given by 
W. K. Braasch and William Smith 
of the American Institute of Ap- 
plied Salesmanship. The program 
was sponsored by the Cleveland 
Automobile Dealers’ Assn. 

Throughout the Greater Cleveland 
district the need for trained sales- 
men has been acute. Some instances 
of pirating has developed as dealers 
sought out experienced personnel to 
cope with the changing market, it 
is said. 

It has been estimated that as 
many as 600 salesmen could find 
jobs in this area if those salesmen 
had the proper training. 

Working with Magner on the 
course were Herbert E. Hewitt, 
Hewitt Chevrolet, Inc.; C, E. Ray 
Bundy, Bundy Motor Co, (Ford); 
and W. A. Snyder, Snyder Grieder 
Buick Co. 


Philadelphia Assn. 
Meets Tuesday 


PHILADELPHIA.— The Phila- 
delphia Automobile Trade Assn. is 
scheduled to hold its annual meet- 
ing here tomorrow (Dec. 6) in the 
ballroom of the Warwick hotel. 

Featured speaker at the meeting 
will be William K. Braasch, presi- 
dent of the American Institute of 
Applied Salesmanship. Braasch will 
offer the dealers “Nine Steps in 
Selling an Automobile.” 








New All-Purpose Unit 


In Works at Crosley 


CINCINNATI.—Crosley is pre- 
paring to offer a lightweight all- 
purpose vehicle, the “Farmo- 
road,” but the company declined 
to say when production would 
begin. 

The “Farmoroad” is described 
as “transportation for people, 
merchandise and produce on the 
highways and adaptable for gen- 
eral light farm use such as 
plowing and cultivating.” No 


| the group’s annual Christmas party 





further details were given. 








AT THE GET-TOGETHER OF VIRGINIA DEALERS—Part of the festivities in connection 
with the annual convention of the Automotive Trade Assn. of Virginia in Richmond included 


@ “gathering of the clan" for an evening of 


were (left to right): State Sen. John S. Battle, governor-elect of Virginia; John P. Hughes, 
retiring president of the ATAV; Thomas C. Utterback, new ATAV president, and Gov. Wil- 
tiam M. Tuck of Virginia. Other officers elected include: J. L. Tysinger, Norfolk, first vice- 
president; W. H. Witt, Norton, second vice-president; George A. Newman, Farmville, third 
King, Richmond, secretary-treasurer. 


vice-president, and W. G. 


l 7 . 
Dealer Assns., laid down a barrage 
against alleged unfair practices of 
factories. 

Moore called the shipment of un- 
ordered and unwanted vehicles “a 


serious economic hardship to many 
dealers.” 


A resolution was passed also 
rebuking factories for shipping 
cars and trucks loaded with ac- 
cessories. The resolution stressed 
that such a practice creates mass 
public disfavor. 

Manufacturers who have slack- 
ened territorial security provisions 
for dealers also came in for action. 
The sales encroachment resulting, 
it was said, is demoralizing dealer 
morale. 

George Ziesmer, NADA president, 
was the convention’s guest of honor. 

Arizona dealers went on record 
as being in favor of limiting auto- 
mobile installment contracts to a 
maximum of 24 months. Finance 
company representatives in attend- 
ance promised full cooperation to 
that end. 

New officers elected for 1950 
were: Frank Dawson, Dawson 
Motors, Tucson, president; Frank 
Duffy, Coulter Motors, Phoenix, 
vice-president, and Elman Pace, 
Gila Motors, Safford, secretary- 
treasurer. 

Dawson succeeded C. M. Berge of 
Phoenix. 

Besides Moore and Ziesmer, 
speakers at the parley included 
Labert St. Clair of NADA; Clint 
Steinhoff, executive secretary of the 
Arizona group; Arizona Gov. Dan 
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Dealer Conventions 


Dec. 5-6—Kansas Motor Car Dealers Assn., 
Hotel Broadview, Wichita. 


Feb. 5-8—National Auto Dealers Assn. 
convention and exposition, Atlantic City, 
N. J. 


Apr. 21-22—Washington State Auto Deal 
ers Assn., Spokane. 


Dealer Auto Shows 


Feb. 11-18 — Buffalo Automotive Trades 
Assn., Masten Ave. Armory, Buffalo. 


Feb. 18-25—Washington Automotive Trade 
Assn. 22nd annual show, National Guard 
Armory, Washington, D.C 


Feb. 18-26—Chicago Automobile Trade 
Assn. 42nd annual auto show, Interna- 
tional Amphitheater, Chicago. 


Mar. 17-23—Auto Dealers Assn. of Greater 
Kansas City, Municipal Auditorium, Kan- 
sas City. 


Aftermarket Shows 





Garvey, and E. T. Houston, Tuc- 
son’s mayor. 


K.C. Dealers Plan 
Party for Orphans 


KANSAS CITY.—The Motor Car | 
Dealers Assn. of Greater Kansas 
City has set Dec, 21 as the date of 


for the Kansas City boys’ orphan 
home, Kenneth Spry, executive 
manager, announced last week. 


Last year was the first attempt 
of the dealers to take concerted 
action in a seasonal project of this | 
kind. The success of the first at-| 
tempt established the party as an 
annual function. 

Although the program has not 
been fully organized as yet, it is 
certain that there will be a Santa 
Claus and gifts for all. J. V. Har- 
rington is chairman of the event. 





SEC Expects to Start 


Otis Hearing Jan. 9 
WASHINGTON.—Securities and 

Exchange commission proceedings 

against the investment banking 


Dec. 5-7—Motor & Equipment Wholesalers 
Assn. regional meeting and exhibit, Ste- 
vens hotel, Chicago. 

Feb. 6-10—National 
sories Manufacturers Assn. 
position, New York City. 

Feb. 16-19—1950 Pacific Automotive Show, 
Civic Auditorium, San Francisco. 

Mar. 21-26—Eighth annual Southwest Au- 
tomotive Show, County Coliseum, San 
Antonio. 

Mar. 28-31—Canadian Automotive Service 
Show, Toronto, Ont. 

Apr. 25-28—New England Regional Auto- 
motive Show, Mechanics Bldg., Boston. 

May I1!-l4—Midwest Automotive Show, 
Navy Pier, Chicago. 

May 29- June 9—Third Canadian Interna 
tional Trade Fair, Toronto. 


Automobile Acces- 
annual ex- 


Allied Industries 


Dec. 5-6—Oil Industry TBA Group, an- 
nual convention, Chase hotel, St. Louis. 

Dec. 5-10—Automotive Accessory Manufac- 
turers Assn. show, Grand Central Palace, 
New York City. 

Jan, 11-13—National Society of Plastics 
Engineers, Hotel Carter, Cleveland. 
Mar. 8-10—American Petroleum Inst. (Di- 
vision of Production, southwestern dis- 

trict), Adolphus hotel, Dallas. 

Mar. 28-31—Fourth National Plastics Ex- 
position (Society of the Plastics Indus- 
try), Navy Pier, Chicago. 

Mar. 29-3I—American Petroleum Inst. (Di- 
vision of Production, mid-continent dis- 





firm of Otis & Co. are expected to 
get under way Jan. 9, it was re-| 
ported here last week. 

The hearing involves Otis’ with- 
drawal from the proposed Kaiser- | 
Frazer stock issue early in 1948. | 
The commission recently obtained | 
the Supreme court’s go-ahead to) 
determine whether to revoke or| 
suspend the broker-dealer registra- 
tion of Otis. 

Otis was given until Jan. 4 to 
file any motions which it considers | 
germane to the SEC proceedings. | 


entertainment. On hand for the celebration 





trict), Skirvin hotel, Oklahoma City. 

Apr. 26-28—American Petroleum Inst. (Di- 
vision of Production, eastern district), 
Hotel Cleveland, Cleveland. 


WEST VIRGINIA ASSN. OFFICERS CONVENE—Thomas 


Coming Events 


J. Arnold, Spencer, 





May !-4—American Petroleum Inst. (Divi- 
sion of Refining, mid-year meeting), 
Hotel Cleveland, Cleveland. 


May I1-12—American Petroleum Inst. (Di- 
vision of Production, Pacific Coast dis 
trict), Biltmore hotel, Los Angeles. 


Sept. 13-15—National Petroleum Assn., Ho 
tel Traymore, Atlantic City, N. J. 


General 


Jan. 16-18—Annual convention Truck-Trailer 
Manufacturers Assn., Edgewater Gulf 
hotel, Edgewater Park, Miss. 

Jan. 19-27—General Motors Show, 
dorf-Astoria, New York. 


Jan. 26-27—National Car Rental System 


Wal 


Inc., annual meeting, Drake hotel, Chi 
cago. 

Jan. 26-27—National Council of Private 
Motor Truck Owners, Inc., Iith annual 
meeting, Commodore hotel, New York 
City. 

Feb. 15-16—Grand Canyon Economy Run, 


° 
sponsored by General Petroleum Corp. 


Feb. 27-Mar. 2—American Society for 
Testing Materials, William Penn hotel, 
Pittsburgh. 


Mar. 15-17—American Management Assn. 
(marketing), Hotel Statier, New York. 


Mar. 20-25—Canadian Automotive Whole 


salers Assn. annual convention, King 
Edward hotel, Toronto, Ont. 
Apr. 15-23—British auto makers show, 


sponsored by Society of Motor Manu 
facturers, Grand Central Palace, New 
York City. 

Apr. 24-27—\9th National Packagin 
sition, sponsored by American 
ment Assn., Navy Pier, Chicago. 

Apr. 25-26—Metal Powder Assn. annual 
show, Book-Cadillac hotel, Detroit. 

Apr. 26-27—Third Highway Transportation 
Congress, sponsored by National High- 
way Users Conference, Hotel Mayflower, 
Washington. 

May 4-14—International Motor Show, Turin, 
Italy. 

May 18-20—Automotive Engine Rebuilders 
Assn. convention, Hotel New Jefferson, 
St. Louis. 

June 26-30—American Society for Testing 


Materials, 53rd annual meeting, Chal- 
fonte-Haddon Hall, Atlantic City. 


Expo 
anage- 


+ * 


Engineering 


Jan. 9-13—Society of 
neers, annual meeting, 
Cadillac, Detroit. 


Automotive Engi- 
Hotel Book- 


Mar. 14-16—Society of Automotive Engi- 
neers (passenger car, body and pro- 
duction), Hotel Book-Cadillac, Detroit. 


Apr. 10-l4—American Society of Mechani- 
cal Engineers, Hotel Statler, Washing- 
ton, D.C 





has been 
named president of the West Virginia Automobile Dealers Assn. Other new officers are, left 
to right: C. E. Mays, Charleston, regional vice-president; K. C. Currey, Fairmont, a director 
who appeared in place of regional vice-president Andrew Clarke, Princeton; C. |. Wollerton, 
Spencer, first vice-president; Arnold; regional Vice-President William R. Barrick, Clarksburg, 
and renamed Secretary-Treasurer Walter M. Duncan. _ 











Income-Tax Case 
Won by Family 


In Partnership 


PHILADELPHIA. — The U. S&S. 
government has lost a case involv- 
ing a key point in its income-tax 
policy when a jury brought in a 
verdict in Federal District court 
here ruling that members of a 
family who have money invested in 
a business partnership are genuine 
| partners. 


The jury ruled that its does not 
matter whether all members of the 
partnership are actively engaged in 
the business. They are partners as 
lcng as they own part of the firm. 
| This is a flat reversal of a doc- 
| trine which the U. S. commissioners 
|of internal revenue had sought to 
|install permanently in the code of 
tax collection. 

The decision makes legal the 
| distribution of profits to a family 
partnership. 








Fla. Title Office 
Opened in Miami 


MIAMI, Fla.—Miami automobile 
|dealers last week hailed the deci- 
sion of the state motor vehicle 
departments to open a branch of- 
fice in Miami for the issuance of 
car titles. Heretofore, titles have 
been issued only in Tallahassee, and 
while much of the business has 
originated in Dade county, it has 
taken 30 to 90 days for a title to 
be processed. 


Arch Livingston, state motor ve- 
hicle commissioner, attended the 
formal opening of the Dade county 
branch at the department’s build- 
ing, 701 N. W. 25th St. Four clerks 
have been assigned here. Titles for 
new cars will be issued in one day, 
while those for used cars will be 
screened so that Tallahassee may 
transfer the titles with a minimum 
of delay. Delay in the handling of 
titles has been a matter of com- 
plaint by car dealers, finance com- 


panies and owners. 


Essay Contest 
Jefferson City Dealers 


Award 2 Bonds 


JEFFERSON CITY, Mo. — The 
Greater Jefferson City Automotive 
Trade Assn. has completed a school 
essay contest by awarding $25 U. S. 
savings bonds to Paul Feind and 
Tommy Thompson. 


Feind is a sixth-grader at Im- 


| maculate Conception school and is 


11 years old. Thompson is a 12th 
grader in junior college. Several 
other students won honorable men- 
tion for their efforts. Seventy-five 
essays were submitted. 


Judges were George Flippen, 
manager of the Missouri Auto 
Dealers Assn., Mrs. J. D. James 
and Hubert Wheeler, state commis- 





sioner of education. 


Missouri ‘ee. Broadeas 


Group Insurance 





Traffic Mishaps Running 
3 Percent Under ’48 


CHICAGO.—The U. S. holds a| death tolls this year as compared | 


slim 3 percent improvement in the 
traffic-accident casualty list for the 


| first 10 months of this year, com- 
pared with the same period in 1948, 


the National Safety council an- 
nounced last week. 

The traffic death toll at the end 
of October was 25,330. This com- 
pares with 25,990 at the end of 
October last year. 

Ned H. Dearborn, NSC presi- 
dent, pointed out that the most 
hazardous period of the year 
still ahead. 

The traffic toll this year is chief- 
ly a rural and small town prob- 
lem, the council said. Cities of 
more than 10,000 population have 
shown a far greater improvement 
than the national average. 


Even in the largest cities, where 


traffic problems are acute, substan- | 
| THE 1950 FORD IS INTRODUCED IN NEW YORK—Dealers, fleet owners, representatives of 
the press and the public crowded into New York's Hotel Astor last week for a look at the 
| new line. The introduction in New York took the form of a preview before the line was 
announced nationally in 6,400 Ford showrooms throughout the country. 


tial gains have been made, NSC 
said. Four of the five cities of more 
than 1,000,000 have reduced their 


is | 


with 1948. 


| Chicago led all cities in the na- 


| tion, 
lion of 69 deaths. 








reporting a 10-month reduc- 
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JEFFERSON CITY, MO.—Group 
insurance for all members of the 
Missouri Auto Dealers Assn, with 
more than two employes went into 
effect Dec. 1, according to George 
Flippen, MADA manager. 

This is a program which has been 
promoced by the association for the 
past year and was designed to 
make it possible for members with 
as few as three employes to obtain 
group insurance. 
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¢ ton PANEL DELIVERY Van 
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FOR THE 


AUSTIN 


* Retail, Delivered New York, 
Completely Equipped x 





DEALERS... .What does this mean to YOU? 





It means you're selling the lowest priced quality car in America 
... the Best Car Buy in the popular price field...now reduced 
from $1520 because of devaluation. 

It means you're selling the largest selling car in its class in 
America. Only the price has changed ... NOT THE CAR. 

It means you’re selling a car with features no other car equals 
at this price. Better than 30 miles to the gallon. ..7.2 ratio, high 
compression, valve-in-head engine... cruises at 60-65 miles an 
hour ... smart styling, rich leather upholstery ... heavy gauge 
steel body . . . family-size car with added safety factor of heavy- 
weight construction, weighing 2250 pounds! 

It means you’re selling a car backed by efficient, expert serv- 
ice throughout the United States and Canada... with complete 
stocks of replacement parts always available. 


It means you're selling a car backed by a broad, forceful, local 
and national advertising program. 

It means you're selling a car that leading finance companies 
will Floor Plan For You and Finance For Your Customers. 

And All This Means you're selling a car that offers an op- 
portunity for you to acquire a valuable new car franchise that 
will Build A Profitable And Permanent Business For You 
with a minimum capital outlay. 


PROSPECTIVE DEALERS: 
Valuable Dealer Franchises are available. Write 
or wire us, and our representative will call on 
you to discuss your application. 





PRICES SIMILARLY REDUCED ON ALL OTHER AUSTINS 


—_ 








DEVON 4-Door Sedan 





ATLANTIC Convertible 





4g ton PICK UP 


COUNTRYMAN Station Wagon 


You Buy A Car, But You Invest In An Austin 


The AUSTIN MOTOR COMPANY, Ltd. (England) 


FRANCHISE DIVISION—250 West 57th Street, New York 19, N. Y. 


MAMA 








Kansas City in Labor Spotlight 


WENTY-THREE new-car deal-| cost-of-living index for Oct. 15; con-| Bureau of Labor Statistics con- 
lers and three labor unions are | sequently, there was neither a wage | Sumer price index. 


mixing it up in a battle royal for 
representation rights in Kansas 
City. 

Spotlight in the national dealer- 
labor picture switched to the Mis- 
souri metropolis last week as the 
NLRB set times and places for new 
collective bargaining elections there. 


From Oregon, meanwhile, it 


was reported that a mechanics’ | 


union lost its prolonged strike 
fight against Oregon City 
dealers. 

None of these reports involved 
the burgeoning plans of the AFL 
Teamsters union to move its organ- 


izers in on new-car sales and serv- | 


ice forces in a nationwide drive | 
(see Automotive News, Nov. 28). 
* * * | 

BIGGEST news on the Detroit | 
front was the General Motors | 
announcement that its hourly wage 
rates would hold level for the, 
quarter commencing Dec. 1. There} 
was no change in the government’s 
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GM Wages Hold... 


cut nor rise at GM, 

The strike of truck drivers 
against domiciled Ohio companies 
ended after five days. Hauling 
managements agreed to an eight- 
cent hourly raise and an em- 
ployer-financed health and wel- 
fare program. 

General Motors said that approx- 


imately 290,000 hourly-rated em- | 
ployes will continue to receive a} 


|eost of living allowances of five 


cents per hour during the current | 


three-month period. 

Approximately 65,000 salaried em- 
ployes will again receive $25 at the 
end of the quarter, representing 
their cost-of-living allowance for 
that period. 

* * 7 
NDER GM’s current formula, 
wages and salaries of its em- 
ployes are adjusted quarterly in 
line with the rise or fall in the 





e¢¢ Unity protects the car dealer’s retail sales—by 
distributing only through legitimate wholesalers— 


| The BLS index for Oct. 15 was 
| 168.5. To this figure was added 0.8 
points to compensate for an under- 
| statement in the rent component of 
| the index. This resulted in the same 
| index figure as of July 15, the date 
on which the cost-of-living allow- 
|ance was last reviewed by GM. 


The next review of the GM 
| cost-of-living allowance will be 
effective March 1, based on the 
BLS index for Jan. 15. 

In Kansas City, the International 
Assn. of Machinists and the AFL 
| Mechanics Local 41 have petitioned 
| jointly in five dealer cases and will 
|oppose the United Auto Workers- 
AFL Local 447. 

The only unions named in the 
other cases are the IAM and the 
UAW-AFL. 

- * * 

HREE unions are named in the 

elections at these dealerships: 

Allbritten Motors, Inc.; Depend- 
able Motors; Packard Kansas City 





never through chain stores or other cut-price channels. 


* 


Unity Spotlights will not drift in the wind, rattle, etc.—because 
Unity Spotlights are the only ones with adjustable frictions, both 
horizontal and vertical, easily adjusted with a screwdriver. 


All Unity Spotlights are three-tube spotlights. The outside tubing is tightly 
locked in the corner post by the two mounting brackets and cannot rotate. The 
head housing and the handle housing pivot on this stationary outside tubing. 
The corner post is stronger after the Unity Spotlight is installed. 


There are millions of Unity Spotlights in the field 


giving perfect satisfaction after years of service. 
Look for the spotlights with the ornament on top. 


You will never see any Unity products sold at cut 
prices either under Unity name or under a different 
name or trade mark. Unity protects the dealer. 





wee e 


EX-RACE DRIVER TAKES NASH DEAL— 
Peter DePaolo (left), one of the all-time 
greats of professional auto racing, shown 
with L. T. (Doc) Kouns, western regional 
manager, as he signed his Nash dealer fran- 
chise for Glendale, Calif. 


Co.; Allied Motors, Inc., and Faddis 
Motor Co., Inc. 

The UAW-AFL and the IAM 
will eompete for representation in 
the voting at these car firms: 

| Brace Motor Co.; 
| Pontiac; Armacost Motors, Inc.; 
Con Frazier Buick Co.; Central 
Pontiac, Inc.; Davis Motor Co., 
(Continued on Page 44, Col. 1) 





UNITY MANUFACTURING COMPANY 


2909 SOUT 


H INDIANA AVENUE 
MAKERS OF SPOTLIGHTS WITH OR WITHOUT 


a CHICAGO 16, 


MIRRORS + FOGLIGH 


ILLINOIS 


TS + BACK-UP 


LIGHTS +> POLICE LIGHTS+ FIRE LIGHTS «DECK LIGHTS AND EMERGENCY LIGHTS 
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Big N. Y. Showing 
Of GM °50 Cars — 


Set for Jan. 19-27 


DETROIT.—AIll lines of General 
Motors’ new 1950 model automo- 
biles will be presented to thé public 
for the first time in one big’ show 
at the Waldorf-Astoria hotel in 
New York, Jan. 19 through 27, C. 
E. Wilson, president of GM, an- 
nounced last week. 


The show, keynoting 50 years of 
automotive progress, will be called 
“Mid-Century Motorama.” Last 
January the “Transportation Un- 
limited” show which GM put on at 
the Waldorf drew an attendance 
of more than 300,000 persons. 

“*Mid-Century Motorama,’” Wil- 
son said, “will be a dramatic pres- 
entation of General Motors’ com- 
plete line of 1950 model automobiles 
and all of the engineering and 
technological advances which these 
cars represent. 

“The remarkable public enthusi- 
asm for the GM exposition at the 
Waldorf-Astoria last January is 
|conclusive evidence of the public’s 


continuing interest in new-model 
cars. 
“We in General Motors believe 


that if we continue to recognize the 
importance of new and better prod- 
ucts we shall maintain and even 
enhance our contribution to the na- 
tion’s economic well-being. 

“We are looking forward to a 
| good business year in 1950 and we 
are making plans to produce cars 
and trucks at very high levels 
|}again next year.” 

All of the space available on the 
Waldorf ballroom floor, including 
|the grand ballroom itself and ad- 
|jacent salons, totaling more than 
25,000 square feet, will be utilized 
by GM. 

Thirty-eight new models in the 
Chevrolet, Pontiac, Oldsmobile, 
Buick and Cadillac lines will be 
| displayed. Also there will be elab- 
orate chassis, engine and transmis- 
| sion exhibits especially built for the 
| show. 

Select2d models of each of the 
|five GM automobile lines will be 
prominently featured in the ball- 
room, with a background indicating 
the advances in each line since the 
| first cars were made early in the 
| century. 


Broadbent Heads 
o 
Dodge Region 

DETROIT.—Appointment of Lew 
M. Broadbent as regional manager 
of the Pittsburgh region serving 
portions of Penn- 
sylvania, Ohio, 
Maryland and 
West Virginia 
Was announced 
last week by E. C. 
Quinn, Dodge 
general sales 
manager. Broad- 
bent succeeds 
Martin W. Cham- 
berlain, who has 
been transferred 
to a business 
management position in the Dodge 
home office. 

Broadbent served as assistant 
regional manager of the Dodge 
Philadelphia region prior to his 
Pittsburgh appointment. He joined 
Dodge in 1947 as a district manager 
in the Portland (Ore.) region. 


‘Check Liens’ 


Kansas Dealer Hooked 

For $1,200 Claim 
TOPEKA, Kans.—A warning to 
dealers to check with county offi- 
cials regarding property liens on 
any vehicle before buying or trad- 
ing has been sounded by the Kan- 

|sas Motor Car Dealers Assn. 
secretary-man- 








L. M. Broadbent 


Roscoe Hambric, 
|ager of the association, said that 
|}one member had purchased a car 
with a $700 mortgage, which was 
then paid off. The car was recon- 
| ditioned and sold for $1,200. 
| A few days later a representative 
|of the federal income tax division 
|informed the dealer that the seller 
}owed the government $2,500 in 


| taxes and that the government had 
| filed a lien on all his personal 
property. 
The dealer was then told he hac 
|} to pay the government $1,200, the 
| car's price. 
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50¢ of every automotive dollar is spent by people living in and around towns of 
25,000 population and under, 


Are Main Streeters buying enough of your product? 
Not if you’re relying solely on city-centered advertising media. 
There is a way to get the promotion balance necessary for top sales efficiency . . . 


PATHFINDER hits the news-conscious heart of this Main Street market. 

It’s read by the leading citizens and their families — the people who buy first what 
their neighbors buy next week. The people who become owners and salesmen 

at the same time. 


Leading citizens? Yes! Not because we say so, but because your dealers, like 
those quoted here, say so. For further information on how PATHFINDER 
can do a most economical job for you, call Detroit~Woodward 5-6380.... 


Pathfinder 


the family news magazine of home-town America 
1,200,000 Leading Families Your Main Street Dealers 
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I 
to MAIN STREET SALES... 


Are half of your sales messages there to meet them? 


a —_———_ ———a 











“Well acquainted with most of 
your subscribers in our town... 
definitely the better citizens of the 
community." 


PONTIAC DEALER, Ohio 


“Your list of subscribers shows 
Pathfinder readers to be a very 
representative group, both in qual- 
ity and quantity.” 


MERCURY DEALER, lowa 


“Your readers in our area are lead- 
ing members of their respective 
communities ... many have been ‘ 
our better customers for years." 


DODGE DEALER, Indiana 










































AUTO EXECUTIVES AT NEW YORK TIMES LUNCHEON—Among the top men at the New 
York Times luncheon for auto executives in Detroit were K. T. Keller, Chrysier; A. vanderZee, | 
Chrysler; L. L. Colbert, Dodge; M. E. Coyle, General Motors; T. H. Keating, Chevrolet; 
M. V. Douglas, GMC; D. S. Eddins, Plymouth; C. F. Kettering, General Motors; J. J. 
Cronin, Fisher Body; E. R. Breech, Ford. Others included J. C. Zeder, Chrysler; O. R. 
Skelton, Chrysler; W. F. Hufstader, General Motors; A. M. Wibel, Nash-Kelvinator; Col. 
J. Vincent, Packard; Frank Pierce, Dearborn Motors; Don Ahrens, Cadillac; J. B. Wagstaff, 
DeSoto; E. C. Quinn, Dodge; L. F. Van Nortwick, Dodge Truck; J. E. Bayne, Lincoln- | 
Mercury; R. C. Somerville, Plymouth; M. D. Hill, Dearborn Motors, and J. A. O'Malley, | 
Chrysler. 


Litchfield in Orient 000 miles, will be made by air. 
AKRON.—P. W. Litchfield, 74- Litchfield will visit the Philippines 


year-old chairman of the board of |#"4 Japan. 
oes se & Nine SS, & AUTOMOTIVE NEWS production and | 
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Autos Pace Spending Surge .. . 





November Output Up, 


Living Costs Down 


of coal mining were responsible for September. 
a sharp upturn in November pro- | 


decline in the cost of living. 

The labor bureau said that at 
mid-October its consumers’ price 
index stood at 168.5 percent of the 
1935-39 average. This, it noted, 
was a decrease of six-tenths of 
1 percent under mid-September 
The FRB said that new construc- 
tion during October was maintained | 

at a high rate and continued into 
November. Output and employment 
at factories decreased sharply in 
October, but came back in Novem- 


November.” 


blast furnaces, steel 


level of August, 1939. 
A drop of 1.8 percent 


The FRB’s 
production for October, computed §let-up, it was noted. 





the Far East on a business trip. registration figures tell the story of output | 
The entire journey, more than 20,-|and sales every week. 


on a preliminary basis, was down Steel ingot production, 


Sunoco Dynafuel proved 


superior to / leading 
premium-priced gasolines 





Anti-knock performance ... Cylinder by Cylinder! 


SUNOCO DYNAFUEL TYPICAL PREMIUM-PRICED GASOLINE 








Here's how a typical premium-priced 
gasoline compared under same test. 
Great variation of anti-knock power 
in different cylinders is instantly ap- 
parent. In your customers’ cars this 
means “‘underfed”’ cylinders... prob- 
able knocking in cylinders 1 and 4. 


See for yourse!f in chart above... 
practicaliy no variation of anti-knock 
power from cylinder to cylinder when 
Sunoco Senabedt was tested. That's 
why motorists get smoother high-test 
power when they use Sunoco Dyna 
fuel in their cars’ engines. 
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Sun 011 Company 
1608 Walnut Street 
philadelphia 5. Pa 
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...for smoother anti-knock 
performance in all cylinders 


Think of it . . . Sunoco Dynafuel out-per- 
forms leading premium-priced gasolines— 
yet saves motorists up to 2¢ a gallon! 







Certified tests prove Sunoco Dynafuel’s 
superiority for delivering smoother anti- 
knock performance in all cylinders—not 
over ordinary or regular gasolines— but 
over 7 leading premium gasolines. And for 
additional proof: remember—more Detroit 
Automotive Engineers use Sunoco Dyna- 
fuel in their own cars than any other gaso- 
line ...4 to 1 over the next nearest brand! 









Up to 2¢ a gallon less 
than other high-test gasolines 





rest Sun Oil office or Sun Oil Company, 1608 Walnut Street, Phila. 3, Pa. 


WASHINGTON.—Termination of | to 166 percent of the 1935-39 aver- 
the steel strike and the resumption | age as compared with 174 for mid- 


Preliminary figures for November 
duction, the Federal Reserve board | will not be reported until toward 
reported last week. Simultaneously,|the end of December, the board | ; 
the Department of Labor noted a/ said, but added that “total indus- | 27st quarter of 1940, primarily as 
trial production has increased in| 
Sharp curtailment of output at/| 
works and| 
rolling mills in October dragged | 
| durable-goods activities down about | 
12 percent, the report shows. 
Labor department figures on 
cost-of-living show a mid-October 
level 26 percent above June, 1946, 
and 71 percent above the prewar 


in food 
ber following the steel-strike set-| prices—the largest change in this! available supply, continued large 


item since February—was the prin-| in 1949 and passenger-car output 
index of industrial cipal factor in the cost-of-living 


which 


dropped to 11 percent of capacity 
in October from 84 percent in Sep- 
|tember, bounded back to 78 per- 
cent of capacity, according to the 
mills’ schedules in the third week 
of November. Production of 87 per- 
cent was forecast for last week. 
Reporting on durable goods, the 
|current Federal Reserve Bulletin 
|had this to say, with particular 
reference to automobiles: 
“Expenditures for durable goods 
reached almost 25 billion dollars 
| (seasonally adjusted, annual rate) 
jin the third quarter of 1948, and 
| then declined to $23 billion in the 


}&@ result of a sharp reduction in 
| Purchases of furniture and _house- 
| hold appliances, 
“The marked increase in expendi- 
; tures for automobiles in the second 
and third quarters of 1949, coupled 
| with a substantial rise for furni- 
jture and appliances in the third 
| quarter, raised total consumer ex- 
penditures for durables to a peak 
| of 26 billion dollars in the third 
| quarter. 

“Demand for automobiles, which 
through 1948 had far outstripped 


reached record rates in the third 
quarter. Sales were facilitated 
after the first few months of the 
year by relaxation and then ter- 
mination of instalment credit 
controls. 

“Consumer expenditures for auto- 
|mobiles expanded from 8.7 billion 
dollars (seasonally adjusted, annual 
rate) in the third quarter of 1948 
to $11 billion in the third quarter 
of 1949. 

“Although demand continues 
strong, the automobile market has 
changed significantly during the 
past year. Prices of new cars have 
generally stabilized and the decline 
in used-car prices has brought them 
closer to prewar relationships with 
prices of new cars.” 


'Goodyear Moves 
Holt and Mayl 
Up Sales Ladder 


AKRON. Changes in the top 
level of sales management of Good- 
year Tire & Rubber Co. were an- 
nounced last week by R. S. Wilson, 





4. E. Mayl 


Victor Holt jr. 


vice-president, at a meeting of the 
company’s district sales managers 
here, 

These changes were the advance- 
ment of Victor Holt jr. to the vice- 
presidency of Goodyear’s sales com- 
pany, Goodyear Tire & Rubber Co., 
Inc., in charge of the Replacement 
Tire division, succeeding J. E. Mayl, 
vice-president, who moves up to the 
position of sales coordinator. 


Playboy Hearing 
Off Till Dec. 12 


BUFFALO.—Federal Judge John 
Knight last week postponed a re- 
organization hearing for Playboy 
Motor Corp. until Dec. 12. 

Judge Knight was told a final 
attempt was being made to work 
out a plan for reviving the firm, 
which planned to manufacture 
small automobiles but never got 
beyond the pilot model stage. Lyte- 
mobile Co. was mentioned as a pro- 
posed sponsor. 


$500,000 Loss Suffered 


In Brown Chevrolet Fire 
SEYMOUR, Ind.—A _ $500,000 
wind-swept fire, that at one point 
threatened the entire city, was 
started in the repainting room of 
the garage of Brown Chevrolet Co. 
in the early morning hours 
Nov. 20. 
Forty - three 


automobiles and 


|trucks, including cars in the ga- 


| under 


rage and new ones on the sales 
floor of the firm, went up in flames. 
Before the fire had been brought 
control, three block-deep 
business buildings, all brick struc- 
tures, had been destroyed. 
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T; riply Honored by Freedoms Foundation 


Three authors receive awards 


for articles in THE AMERICAN MAGAZINE 
advancing the American Way of Life 














1. 


i 


*f 


i 
t 


AVAILABLE NOW -—Reprints of these three award 
winning articles. Just send a card with your name 
and address to: THE AMERICAN MAGAZINE, 250 Park 
Avenue, New York 17, N. Y. 


Freedoms Foundation’s recognition of 
three articles from The American Magazine 
will come as no surprise to its millions of read- 
ers. Month after month, year after year, this 
magazine has made speaking up for freedom 
and the American way of life an important part 
of its editorial program. As truly American 
in fact, as it is in name, this magazine brings its 
readers articles, features and fiction that inform 





THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N.Y. 


VALLEY FORGE, PA., NOV. 21.—At this historic site, where 
the cause of American freedom faced its most crucial test, 
General Dwight D. Eisenhower today presented Freedoms 
Foundation’s first annual awards for outstanding service in 
promoting the American way of life. 

First place in the magazine article division was awarded 
to Roger Butterfield for an article in The Saturday Evening 
Post. Winner of second place, for an article in The American 
Magazine, was Louis R. Bruce, Jr., a full-blooded American 
Indian who has become one of New York State’s leading dairy 
farmers. Seventh place was also won by an author writing in 
The American Magazine. Willford I. King, Ph.D., Professor 
Emeritus of Economics at New York University, received this 
honor for his article entitled “U.S. at the Crossroads”. The 
American Magazine was triply honored when another of its 
authors, Sou Chan, a Chinese immigrant, was awarded a 
gold medal for his article about the new opportunities he 
found in America. 

Both Mr. Bruce’s article and Mr. Chan’s article were 
selected from a series entitled “What America Means to Me” 
—a regular feature of The American Magazine. 


means to me 
by Jou Chan 


AS TOLD TO WAYNE AMOS 
The author, owner of the famous Broadway 
restaurant, “ House of Chan’ 

The son of a poor Chinese farmer tells how he climbed the “Gold 


Mountain” and found more than riches in the land of opportunity 
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as well as entertain — that help them in their 
plans to better themselves, their homes and 
their country. 

This consistent editorial program has earned 
The American Magazine its unique position 
among readers and advertisers alike. It has made 
The American Magazine not only a vital moral 
force — but also a vital advertising medium be- 
cause it has the trust and confidence of its readers. 


merican 


MAGAZINE 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S AND WOMAN'S HOME COMPANION 
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POLITICAL AND 
Economic RIGHTS 


which protect the dignity and 
treedom of the individual 
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Right to work in cull- 
ings and localities of our 
chore 


Right to worship God in 
one’s Own way 












Right to free speech and 
press 





Right to bargain with 
our employers 





Right to assemble 





Right to go into business, 


Right to petition for 
m compete. make a profit 


grievances 











Right to privacy m our 
homes 


m Right to bargain for 
im goods and services in a BRAM 
free market " 








Right to habeas corpus— 
No excessive bail 







Right to contract about 
ay Our affairs 








Right to trial by pury—in 
nocent ull proved guilty 
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Right to own private 
property 












CONSTITUTIONAL GOVERNMENT 
designed to 


SERVE THE PEOPLE 

















FOB FACTORY 


Drive to Slash Costs 
Gains Momentum 


By A. H. Allen 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 


eee drive to cut manufacturing and overhead costs 
throughout the automotive industry has brought some 
telling results which should provide an appreciable margin 
to car and truck builders so that they can absorb unavoid- 
able increases in the outlay® " ee 
for labor. Every avenue is 
being explored, not the leas‘ 
important of which are such mat- 
ters as standardization—methods, 
materials, and equipment—quality 
control, purchasing control and re- 
lated procedural refinements. 

Case histories by the dozen could 
be recited where important savings 
have been realized by careful study 
and realignment of specifications 
or purchasing technique. One com- | ranging in cost 
pany found it could reduce the from a few cents 
cost of an engine it was building| up to several dollars. They were 












































ply by improving 
the system in 
force for buying 
an insignifican: 
item like work 
gloves for em- 
ployes. 

Dozens of dif- 
ferent types and 
sizes of gloves 
were in use, 





A, H, Allen 





Now you can 


COVER 


Day and 
Night with 


Now-—for the first time—Highway Displays are an 
important, proved part of every soundly planned 
outdoor advertising program. National Advertising 
Co. has raised this effective, economical medium 
to true national stature by creating the only truly 
national organization devoted exclusively to the 
job of creating, installing and maintaining high- 









*Reg. Trademark of Minnesota 
Mining & Mfg. Co., St. Paul, Minn. 
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by 54 cents sim-| 


released to employes on demand, 
and as often as requested. 

A close check showed some of 
these gloves were going outside the 
|plant, apparently for home _ use, 
while there was no effort to clean 
or salvage old gloves. 

* * * 


Reduction of 54 Cents 


FTER the standards experts * 
got through with that one, #** 
there were about four grades of A 
gloves and three sizes recommend- 
ed for purchase, and a close control 
instituted for their release only to 
| specific classifications of employes. 
Old gloves were picked up,/| 
cleaned and repaired if necessary, | 
with the result that the unit cost 
assessed against engine production 
for work gloves dropped from 70 
to 16 cents. 
That is just one isolated case of 
a seemingly unimportant cost item 


I MCAKEY 
} , 


We 





being whipped into line. The re- | yy. BIRDS, THE BEES AND STUDEBAKERS—The stork is shown delivering a 1950 Stude 
sult for the manufacturer was baker in this showroom display of Harry Krouse, Philadelphia dealer. 


worthwhile, but at the same time 


| it meant just that much less busi-| manufacturer, permitting him a 
ness for some suppliers, more in-| greater margin of profit, if at 
tensified competition between sup-| the same time a whole group of 
pliers and probably reduced profit! other business firms have to ab- 
sorb it in the form of reduced 


| 


'fer all. 
The question might be asked: 
What benefit to the general econ- 


order volume? 


Tht COUNTRY 





E Se ae a Feo ee 


way displays from coast to coast and from border 
to border. Add to this the proved day and night 
impact of “Scotchlite’* Reflective Sheeting and 
you have the smartest buy in all outdoors! Write, 
wire or ‘phone for complete details on any high- 
way display program—national or regional—any- 
where in the country. 


ional Advertising Co. 


WAUKESHA, WISCONSIN 


Perhaps both buyer and seller 
omy from a cost reduction by one ‘(might be better off if “a little 


| for-hire carriers. 


waste” were allowed in their re- 
lationships. Perhaps cost cutting 
can be carried to the point where 
large manufacturers’ will drive 
some of their small suppliers to 
the wall. 

* * * 


New Hand on Reins? 


A SHIFT in authority for final 
+% decisions on body styling in 
future Ford models appears to 
have been effected, following the 
recent resignation of John Oswald, 
executive engineer in charge of 
body styling and engineering. He 
is a former General Motors stylist 
who joined Ford several years ago, 
and has carried a high ranking in 
styling activity there. 

Recent return of .George W. 
Walker as styling consultant for 
all Ford products, and now the 
resignation of Oswald, seem to 
point to the emergence of the 
Walker concept as “it.” 

* * at 


Leave ’Em Lit 

LUORESCENT lighting, used 

widely throughout industry, both 
in plants and in offices, has been 
the subject of careful study by 
maintenance crews, and it has been 
determined there is no saving in 
turning the tubes “off” if they are 
to remain that way for less than 
one hour. 

Current consumption of the 
fluorescent tubes is low and their 
deterioration comes through fre- 
quent switching “on” and “off,” 
rather than from protracted service 
in illumination; hence it is often 
more economical to leave them 
lighted even if not required. 

a * ok 


Rush Job on K-F 
SEVERAL of the Detroit -area 
“’ tool and die shops have booked 
work for the new Kaiser-Frazer 
low-priced car, and are trying to 
rush it through in record time. 
Veteran die men say it looks to 
them like K-F thinks the die 
sources are “miracle men” in that 
the attempt is being made to com- 
press a 30-week program into 15 
weeks. 


Primary Business 
Ruled Factor in 


Private Hauling 


WASHINGTON. — The Interstate 
Commerce commission has affirmed 
earlier decisions that the test to be 
applied in determining whether or 
not anyone operating motor vehicles 
is a private carrier, is this: What 
is his primary business? 

The question has been hotly con- 
tested before ICC in two cases, 
involving Schenley Industries and 
Lenoir Chair Co., Lenoir, N. C. 

It was previously ruled out that 
these firms used privately-owned 
trucks in the furtherance of their 
primary business, They were there- 


| fore termed private carriers. 


The ICC again held that Schenley 
and Lenoir were subject only to its 
safety regulations. If they were 


|found to be for-hire carriers, they 


would be required to file rates with 
the ICC and to make certain 
reports. 

For-hire common and contract 
motor carriers and the railroads 


|insisted that if there was added to 
| the factory price any sum for trans- 
| portation, then the manufacturer 
|was operating for compensation 


and should be regulated, as are 
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Universal Underwriters is the preferred fire insurance source of authorized automobile dealers 


Yes... Universal Underwriters is the dealer’s choice... the friendly source of sound 
insurance protection. Universal Underwriters serves you better because we know your 
needs... we fit our business to your business. 


No need to worry over improperly written policies, inadequate limits of insurance... 
costly overlapping of policies, and gaps in insurance coverage—not with Universal Un: 
derwriters specialized protection. 


The advice and recommendations of a Universal Underwriters representative are backed 
by more than 27 years of experience in providing sound protection for authorized 
automobile dealers. 

The dealers shown here, and thousands of other authorized dealers nationwide benefit 


from protection created for them by Universal Underwriters. May we help you? There’s 
no obligation, real or implied. Write today! 





HENRY BACKSTROM 
330 Olympic Avenue, Arlington, Washington 


Total savings of $7.32, borrowed capital, 
and a do-or-die attitude were Henry 
Backstrom’s assets when he started his 
own dealership 18 years ago. A public 
spirited businessman, Backstrom is active 
in state and county politics. He has served 
as a member of the State Educational 
Committee and the State Committee for 
Fire Prevention (the latter being a com- 
munity service Universal Underwriters 
especially endorses). He is a former 
mayor of Arlington; International Coun- 
sellor of Lions International; and his 
name appears in WHO’S WHO in recog- 
nition of his work in the development of 
one of the principal domestic airports 
during World War II. Henry Backstrom 
says he prefers Universal insurance for 
savings and “first hand knowledge of 
dealer needs.” 





Henry Backstrom 


LEONARD M. COLLINS and 

CHARLES L. SWEATT 

North Main at A Street, Joplin, Missouri 

Twenty-nine years ago, when Leonard 
Collins & Charles Sweatt became part- 
ners, their mechanic was the only 
member of the firm who owned 
an automobile. Collins washed the 
first car brought in for servicing, 
and Sweatt washed the second— 
and this 50-50 arrangement has 
continued smoothly and success- ’ 
fully. Collins and Sweatt were 19 
when they entered business; now 
own and operate a modern Dodge- 
Plymouth dealership. Charles 
Sweatt is a Director of the Y. M. 
C. A., the Rotary Club, and direc- 
tor of the Joplin Baseball Club. 
Charles L. Leonard Collins prefers fishing and boat- 

venrs ing; has practiced his hobbies while trav- 
eling in Mexico and Canada. Collins and 
Sweatt have been Universal Underwriters 
policyholders 26 years. They like Univer- 
sal Underwriters service, fairness, and 
knowledge of the dealer’s problems. 


3 
IRE WINDSTORM AND 


ALLIED INSURANCI 


Clhiniversatl 


616 Royster Bldg 
Norfolk, Virginia 


509 Terminal Sales Bldg. 


Portland 5, Oregon 


Clinderwriters 


JESS E. RODMAN 


1400 Van Ness Avenue, Fresno, California 


Jess Rodman celebrated his 25th anniver- 
sary as a Chevrolet dealer last September 
1; heads an organization of 156 that will 
gross approximately 4 million dollars this 
year. His interests are varied. He is the 
principal stockholder in a 50,000 watt 
C.B.S. station; plans to enter the tele- 
vision field in 1950. Rodman’s favorite 
hobby is his 5,000 acre cattle ranch, and 
he prefers outdoor activities and sports 
—hunting, fishing, and golf. He is a 
Marine veteran of World War I. Presently 
a member of the General Motors Dealers 
Council, he is one of the West Coast’s 
leading boosters. Jess Rodman has always 
had a good word for Universal Under- 
writers—likes our savings, dealer special- 
ization, and loss adjustment. 





T. D. and P. A. PEFFLEY, Ine. 
1530 East Third Street, Dayton, Ohio 






Nearly 65 years of automotive experience 
are behind “Ted” and Paul Peffley’s Ford 
dealership. “‘Ted’’ is president and 
treasurer, has 33 years experi- 
ence; Paul is Vice-President and 
Secretary with 31 years experi- 
ence. ‘“‘Ted”’ has always preferred 
the sales side of dealership opera- 
tion; Paul likes the service de- 
partment. One partner perfectly 
complements the other, making 
for a smooth running organiza- 
tion. Baseball, hunting, fishing are 
the Peffleys’ favorite sports—and 
they prefer Universal Underwrit- Pan 
ers service and savings. Loss pay- 

ment, they say, has been “very good.” 


“Ted” is past-President of the Montgom- 
ery County Automotive Dealers Associa- 
tion; both are members of their local 
association. 


red Peffley 








89438 ilshire Bive 


Reverly Hills, Calif 


HOME OFFICE: 1000 R 


Kansas City 6, Missouri 
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Nation’s Employment Situation Brighter . . . 
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Fewer Areas Listed as Critical 


labor force in that district is unem- 
|ployed. Such an area gets prefer- 
ential treatment in the award of 
government procurement contracts 


WASHINGTON.—Five less areas 
were on the government’s list of 
those with serious unemployment 
problems last week. The nation’s 
overall employment situation/and other federal activity. 
brightened during late September; On the dimmer side of the pic- 
and October, according to Labor | ture, Goodwin noted that Honolulu, 
department officials. _ 

Areas removed from the critical 
list were: 

Jackson, Port Huron and the 
Upper Peninsula areas in Michi- 
gan, Manchester, N. H. and Bur- 
lington, Vt. 

Other favorable factors cited by 
Robert C. Goodwin, labor bureau will coordinate two phases—an ex- 
director, were: ie 

|hibition of design commissions of 

1, Employment increases in 26 Brooks Stevens associates and a 
ae :, + bie . ao | Series of conferences. 

. Unemployment declines in ' _ 
ot the areas” with substantial | 7° Society of, Industrial Eng 
labor surpluses—designated as “E” | aevelopment of the conference pro- 
2 gram. The following subjects will 

8. A drop from 35 to 33 in the | be covered: Relationship of business 
number of “E” areas. to industrial design; the heritage 

An area is put on the “E” list | and future of industrial design, and 
when 12 percent or more of the/|education and industrial design. 


Industrial Design Show 


Slated in Milwaukee 
MILWAUKEE.—Facilities of the 

Milwaukee Art institute will be de- 

voted to an industrial design pro- 
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We've helped sell 
a lot of high-priced products 


It’s pretty well known that Campbell-Ewald has a way with high- 


priced merchandise. 


Among the products that we have successfully promoted are auto- 
mobiles and trucks, major household appliances, business machines, 


radios and steel buildings. 


All of these items command prices that prohibit casual buying. Yet 


all of them, to be sold in profitable volume, 
makes them attractive to the mass market. 


Campbell-Ewald’s particular ability to create this kind of adver- 


tising is a matter of record. 


Campbell-Ewald in New York, as the TV 


pioneered in television, is finding this background invaluable. 
For television, by opening up such effectiv 

y OF & 
as “mass” demonstration, offers heretofore unapproached opportun- 
ities for advertising high-priced merchandise. We have applied our 


experience to this new medium, and thus 


formidable instrument for promoting products at these price levels. 
At the same time, Campbell-Ewald has deve 


advertisers materially to reduce the expense 


These are some of the reasons why Campbell-Ewald in New York 
has so rapidly taken its place among the leading advertising agencies of 
this city... reasons why Campbell-Ewald has added 50 per cent more 


gram Jan, 10-Feb, 19. The program | 


| Hawaii, and Altoona and Johns- 
‘town, Pa., had to be added to the 
| “E” list. 

Unemployment caused by coal 
and steel strikes had no bearing on 
determination of the 
Goodwin said. 

Goodwin said it was “encourag- 
ing” that 11 of the 26 areas re- 
porting employment increases 
showed gains in employment 
ranging from 3.5 percent for 
Ansonia, Conn., to 14.3 percent for 
Burlington, Vt. 

He said that other areas with 
substantial work increases _in- 
|cluded: Lawrence, Mass., 
| cent; Danielson, Conn., 7.1 percent; 
| Bristol, Conn., 6.2 percent; Meriden, 
|Conn., 5.8 percent; Cairo, Ill., 4.8 
| percent; Terre Haute, Ind., 4.6 per- 


jcent; Utica and Rome, N. Y., 3.7 
| percent; Cumberland, Md., 5.4 per- 
cent, and Fitchburg, Mass., 5.3 
percent. 





Areas in which the biggest unem- 
ployment increases were suffered 









require advertising that 
center of an agency that 


e merchandising avenues 


have fashioned another 


loped methods that help 
of selling by TV. 


people to its staff and tripled its office facilities within a single year. 


‘> CAMPBELL-EWALD COMPANY 


H. T. EWALD, President 


Advertising Well Directed 


DETROIT °* NEW YORK °* 


CHICAG 


QO -¢ LOS ANGELES °* 


categories, 


7.9 per-| 






1 East 57th Street 
Corner of 5th Avenue 


SAN FRANCISCO 


| 





ersons attended the opening of this new dealership, 
Prestonburg, Ky. The building, of cream and chinese red 
porcelain-enamel tile, fronts a steel quonset service department, while a spacious used-car 
lot is to the right. 


MODERN BEAUTY—More than 8,000 
Hughes Motor Co. (Pontiac), 


|'were reported as: Honolulu, 10.3| ton and Wilkes-Barre, Pa.; Provi- 
|percent; Altoona, Pa., 9.3 percent; | dence, R. I., and Knoxville, Tenn. 
Mt. Vernon, IIll., 7.6 percent; Greens- S. oe 


burg, Pa., 4.3 percent, and Jasper, Rhode Island Reports 
| Ala., 4 percent. 


In addition to those already Employment Up in Oct. 


noted, “E” areas as of Oct. 28} PROVIDENCE, R. I—(UTPS)— 
| included: Rhode Island is experiencing an 
| Bridgeport, New Britain, New| upturn in industrial employment, 
| London, Groton and Waterbury,| continuing a trend that started in 
Conn.; Crab Orchard, IIl.; Vin-| August. Industry provided 4,025 
/cennes, Ind.; Biddleford and San-|™ore factory jobs in October than 


|ford, Me.; Fall River, Lowell, New in the previous month, said Labor 


|Bedford and Worcester, Mass.;| Director Arthur W. Devine. 
Muskegon, Mich.; Pottsville, Scran-| Total employment of 135,849, how- 

Se a ever, was 10,409 under a year ago, 
due mostly, it is felt, to the slump 
through which durable-goods man- 
ufacturers are passing. 








‘Deleo Actuator 
‘Finds Use on 


‘White Truck 


| DAYTON, O.—Delco Products di- 

vision of General Motors announces 
the new Delco electric actuator is 
now used on the White 3000 series 
|truck to tilt the cab forward to 
;gain access to the engine and 
|front-end parts of the truck. 


| The complete operation of either 
| tilting the three-man cab over the 
| motor or lowering it back into posi- 
|tion is performed in a matter of 
| 15 seconds, according to Delco. The 
| Delco Products actuators, hinged on 














ACTUATOR FOR TRUCKS—The Delco Prod- 
| ucts electric actuator truck unit is self-con- 
tained and completely enclosed. It is 
delivered ready to install and requires little 
| service attention. 


lone end of the truck frame and 
}anchored on the other to the cab 
| body, are designed to do this tilting 
job. 

| The actuator, in brief, is a com- 






Li 
ar-eT 





a 

Ga |bination of a high-speed motor 

uy, & d ball-beari jack 
Ny u h | geare to a ball-bearing screw-jac 
a ne n |which converts rotary motion into 
tye u linear motion, All the driver has to 
1 ty a do to set the actuator in motion 








is to turn a key and flip a switch. 

The Delco electric actuator is be- 
ing applied in raising and lowering 
hospital beds and in the push- 
button operation of the “sofa-by- 
day, bed-by-night” application for 
| hotels. 

It was designed and extensively 
used during the war for extending 
and retracting landing gears, oper- 
ating wing flaps, bomb bay doors 
and similar jobs on _ airforce 
| bombers. 


| a 
USC Holds Law Session 


A five-day conference on traffic 
law and court administration will 
be conducted Jan. 30-Feb. 3 at the 
University of Southern California 
in Los Angeles. 
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res Basis 


U. S. Mediator Ching Says Business Approach 


Would Improve 


ABOR-MANAGEMENT relations 

4 will be more harmonious if 
they are placed on a facts-and-| 
figures business basis. 

That’s the view of Cyrus S. 
Ching, director of the Federal Medi- 
ation and Conciliation service and 
former executive of U. S. Rubber 
Co, Ching spoke last week before a 
meeting of nearly 1,000 members of 
the Economic club in Detroit. 

“Business,” he advised, “should | 
enter into negotiations with its | 
own case thoroughly documented | 
and with a complete understand- | 
ing of the labor side. 

“In this way, we can avoid situa- | 
tions in which faulty preparation | 
and one-sided approaches lead only 
to a breakdown of negotiations and 
trouble in the form of strikes.” 

* > oa 


THER suggestions to manage- 

ment for improving labor rela- 
tions were given by the ruddy. 
73-year-old mediator, as follows: 

1. To avoid strife on the plant 
level, increase understanding among 
foremen and union stewards. 

2. Too often, lawyers untrained 
in labor problems handle man- 
agement’s case in negotiations 
and bungle the job because they 
are striving to “win the case for 
the client.” Lawyer negotiators 
should have a special knowledge 
of employe problems. 

3. Acquaint yourselves with the | 
affairs of your unions, just as labor | 
leaders make a point of being in-| 
formed on company problems. 

4. Accept the responsibilities im- | 
posed by collective bargaining | 
“because, like it or not, it’s the law | 
of your land.” 

rae 

UESTIONING the _ long-range | 

security value of private pen- | 
sion plans, Ching called on man- | 
agement and labor to join in pro- 
moting appeals for better benefits 
under the government old-age re- | 
tirement program. | 

“Private pension schemes cannot | 
take the place of a uniform govern- | 
ment plan in assuring security for | 
retired workers and improving 
labor-management relations,” he 
said. 

“I would like to see one govern- 
ment - financed plan _ covering 
everybody with equitable and 
ample benefits, rather than inade- 
quate social-security benefits 
coupled with private pensions for 


25 Cars to Vie 
In Mobilgas 


Economy Run 


LOS ANGELES.—More than 25 
different 1950 model automobiles 
have been entered in the Mobilgas 
Grand Canyon economy run, it was 
announced here last week. The 
event is to be staged Feb. 15-16 
under supervision of the American 
Automobile Assn. 

Staged under rules laid down by 
the AAA contest board, the run 
will take competing cars from Los 
Angeles to the Grand Canyon over 
a course that. in two days is cal- 
culated to subject them to every 
condition of weather, altitude, and 
other motoring strain that the 
average driver could expect to 
meet in a full year of driving. 

Length of the course is 751.3 
miles and cars must complete it 
within an elapsed time of 18 hours 
and 30 minutes. Altitudes vary 
from a 7.005 foot elevation to 178 
feet below sea level, and tempera- 
tures from 85 degrees to 10 de- 
grees below zero may be antici- 
pated, according to weather bu- 
reau averages. 

Scores for the contest will be 
based on a ton mileave gallon for- 
mula. That is. weight of the car 
and passengers is multiplied bv 
the miles covered and divided bv 
the number of gallons of gasoline 
consumed. This is designed to give 
true relative performance. rerard- 
less of size and weicht of the car. | 


In addition, cars will comnete in} 
“class competitions,” based solely | 
on price, in which each car will be 
pitted against others within its} 
own price range. 


Labor Relations 


some workers and nothing extra 
for others.” 
The speaker expressed the opin- 


ion that the role of government in | 


| labor relations should be kept to a 


minimum, but contended that there 
was a rightful obligation for gov- 
ernment-sponsored mediation § in 
national emergency disputes. 

“This presupposes that negotia- 
tors always take the public interest 
into account, It’s when they don’t 
that the government fits into the 


picture,” he declared. 
~ + * 


tion bureau, its representatives 
would never attempt “to wield a 
big stick” over management-labor 
relationships. 

“The job of our 200 mediators 
in the field,” he explained, “is to 
stay absolutely impartial so we 
can earn the confidence of both 
sides. Otherwise, we would be a 
hindrance rather than a help.” | 
Ching told the audience that he! 
was “strongly instrumental” in per- | 
suading President Truman to ap- | 
point the steel fact-finding board | 
that advocated adoption of pension | 
plans by the industry. | 


| 
He denied that appointment of 


|the board and the nature of its 


findings were the results of a/| 


|“political deal” between President | 


‘HING pledged that as long as he | 


4 remained head of the concilia- 


Truman and CIO President Philip 


Murray. | 


—Mac Gorpon 


18... 23 


Borg-Warner Divisions 


serve the 


Automotive Industry 


THESE UNITS FORM BORG- 
WARNER, Executive Offices, Chicago: 


BORG & BECK e 


BORG-WARNER 
INTERNATIONAL @ BORG-WARNER SERVICE 
PARTS e CALUMET STEEL ¢ DETROIT GEAR 


al 
PRODUCTION 


15 
‘Gas War Revived 
In Milwaukee 


MILWAUKEE. — With six inde- 
pendent firms cutting gasoline 
prices sharply and major companies 
planning to follow suit, another 
gasoline price war reportedly was 
under way here last week. 

The new price cuts were the first 
since September, when a price war 
ended with gasoline at a postwar 
low of slightly more than 20 cents 
a gallon. Dealers blamed the latest 
action on an intense southside com- 
petitive struggle. 


Dailey’s Appoints Downey 
Ed Downey has been appointed 


CHICAGO SCHOOL BUYS BUS—Ray Eddy, 
Chicago Dodge dealer, delivers bill of sale 
for a 40-passenger school bus to Frank J. | 


Watson, headmaster, Chicago Latin school.| new-car sales manager of Dailey’s 
The school will use the bus for field trips to | Chevrolet S 4 


Erie, Pa. 


museums and lectures, camping trips oe Inc., 1925 State St., 


football games. 


PRODUCTION 





— through the development and engi- 
neering of mechanical improvements to 
make cars, trucks and buses serve better. 


—through the production of essential 
parts in volume to make assembly lines 
move faster. 





DETROIT VAPOR STOVE e FRANKLIN STEEL e INGERSOLL STEEL e LONG 
MANUFACTURING e LONG MANUFACTURING CO., LTD. ¢« MARBON 
MARVEL-SCHEBLER CARBURETER © MECHANICS UNIVERSAL JOINT 
MORSE CHAIN * MORSE CHAIN CO.,LTD. © NORGE ¢© NORGE-HEAT 
PESCO PRODUCTS * ROCKFORD CLUTCH © SPRING DIVISION © WARNER 
AUTOMOTIVE PARTS © WARNER GEAR © WARNER GEAR CO., LTD. 
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WHAT DO WE MEAN when we say that in 
Dynaflow Drive* “oil does it all’’? 


Simply that in Dynaflow Drive, the spinning 





of oil in the Dynaflow unit does what you 
have long needed shifting gears to accomplish. 


For instance— 


Here you are starting 
out. In most cars, you 


have to throw out a 
| 


| OS MS clutch and shift into low 


en gear to get starting 

power. In Dynaflow, 

you simply set your lever in Driving position 
—and nudge the gas treadle. 


Oil spins in a sealed drum to give you all the 
power needed for starting —but there’s no 
transmission gear-whine whatever. 





Now you are beginning to move. In most cars, 


* Standard on ROADMASTER, optional at extra cost on SUPER and SPECIAL models. 


What a whale of a difference 


when (ZZ does it all! 


you shift manually —into second, then third— 
each time repeating that press-the-pedal-move- 
the-lever routine. 

With Dynaflow, oil simply spins in a different 
path within the Dynaflow unit and you move 
into cruising pace easy as a bird taking off. 





Here’s a slow-moving vehicle you want to pass. 
In other cars you may have to shift again —with 
a definite loss of forward motion. That means 
a lag before you get action—and maybe another 
shift back into high after you have passed. 


Not so with Dynaflow. Just step on the 
throttle, and spinning oil takes the path to 
give you extra power for passing. Response 
is as fast as engine response— practically 
instantaneous. 


When better automobiles are built BUICK will build them 








—- HD mw et 


Ss © WV © 











Here’s a common traffic situation. Usually you 
go into second or low—in order to get a good 
fast getaway. 


With Dynaflow, just press the gas treadle, 
never touching the shift lever. Spinning 
oil will find the proper channel of flow to 
give you getaway power— power that’s 
ever-smooth — and great enough to step 
you out smartly and with unbroken, velvety 
smoothness. 


Does that mean you mever 


shift at all? Not quite. 


\\) For emergency braking 
power, for starts on very 
steep hills with heavy 
loads, for rocking out 
of sand or snow, you 
may occasionally change to Emergency Low 
range. This simply puts the entire Dynaflow 
Operation into an extra powerful range. 
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But for all normal driving, you can use Driv- 
ing range entirely. Oil will travel whatever 
course is required to give you the kind of 
power you need without any gear-changing 
whatever. 
* + . 

To see what a whale of a difference that 
makes —in ease, freedom of mind, and restful- 


ness in a long day — ask any Buick dealer for 
a demonstration. 


That, plus some very practical advantages in 





economy of upkeep, will convince you that 
Dynaflow is truly the ‘drive of the future.” 


BUICK Division of GENERAL MOTORS 
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Tune in HENRY J. TAYLOR, ABC Network, every Monday evening, 








ATA Blasts Crities 


English Insists Trucks Don’t Cause Road Breakage; 
Rodgers Cites Superiority of Service 


ee to charges that trucks 


are damaging the nation’s high- | 


ways, Henry E. English, president 
of the American Trucking Assns., 
Inc., last week told the annual 
convention of the Oregon Motor 
Transport Assn. that many people 
with limited engineering knowledge 
“are easy prey for such propaganda 
simply because trucks are bigger 
than cars.” 

English told the Portland meeting 
that America’s highways, by and 
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service, and not to the recent rail- 
road-rate increases. 
“Rate differentials,” 
the story of why shippers prefer 
one type of transportation over 
another... 
j * * * 
“ON MANY commodities and for 
more than one of these rea- 
|sons, truck service is inherently 
superior, An outstanding example 
can be found-in the heart of New 
| York city’s garment district, a 


Rodgers de- | 
clared, “tell only a small part of | 


| 
| 
| 
| 


| 


FORD NORTHEASTERN 
| and district sales managers for Ford Motor's northeastern regional sales area attended a | 


large, “are in pretty good shape, | *' 
especially when you consider that | highly-congested area where real 


REGIONAL SALES GROUP MEETS—Regional department heads 


| plans and policy meeting in New York last week to discuss the region's programs for 1950. 


much of the plant is more than a estate values are among the highest | Shown left to right with regional manager C. J. Seyffer in the center are: John Sattler, 


|in the world, Factory space, there- | regional public 


quarter-century old, received little ; 
or no maintenance during five war | fore, is at a premium, and a plan 


years and had very little new con- | W4S evolved some years ago to cut- 
struction added to it.” ;out entirely the use of any space | 


Meanwhile, Ted V. Rodgers, (truck transportation. 
. ATA’ ae aan ocean ame | “Today, trucks loaded with raw/| unloading before 
tion of the Florida Trucking 
Assn. in Jacksonville, Fla., that 
the rapid growth of trucking in 
recent years is due entirely to the 





;}out on carefully-timed schedules. | 
They arrive at their destination— | 
lone of the garment factories in| 
i\downtown Manhattan — 


towns many 


relations 
Campbell, service manager; C. 
New York district manager; 
Leonard, Buffalo district manager; John 


|for storage through the use of | Fuller, business management manager. 


|materials from the Carolinas move | workers arrive for the day .. . 
“By evening ... their output is 
loaded onto trucks for delivery in 
miles away. 
early | after they leave to go home, the | 


manager; Andrew Anderson, 


the garment 


can be found in 


Soon | fruit industry. 


superiority and economy of its enough in the morning to permit! factory has been cleared and is 


administrative manager; 
. Pierson, assistant regional sales manager; Nelson Bowe, 
Harry Lidgard, Pittsburgh district manager; Seyffer; R 

Gooner, Somerville (Mass.) district manager; 
Scanlon, regional used-car manager; Bill Bave, truck and fleet sales manager, and Mal|where they have set their load 


YOU PROFIT MOST 
with aGLOBE 2:POSI 


Bide Coe kee 8 os ‘ 
25% SAVINGS: TORQUE DRIVE ASSEMBLY 
In removing and replacing torque drive assembly, Globe's exclusive blade-like 


rails and roller jacks make this complex job a simple, one-man patented opera- 
tion. Versatility of Hoist permits using one post as a jack, speeds up work. 


“SHACKLES 31% 


Using Hi-Horses under car sills, me- 
chanic lowers rear post to relieve ten- 
sion on springs — services bolts and 
bushings in 31% less time, 


SAVINGS 25% 


Blade rails with roller jacks enable 


mechanic to pull drive shaft from 
universal joint and roll complete as- 


sembly on superstructure, 


25% to 47% Time 
Savings on Many Jobs 


Savings in shop time, faster work, 
MORE PROFIT , , . that’s what a 
Globe 2-Post Hoist can mean to YOU. 
These pictures show actual time tests 
on a few of the many jobs where you 
can cut costs, boost profits. . . thanks 
to Globe’s exclusive superiorities such 
as, 


Quick Spotting Reversibility 
Blade Rails Deep Saddle 
One Hand Lever Control 
Movable Jacks 
Complete Accessibility 
Ask your jobber for the new Globe 
Lift Profits manual showing practical 


time economies for YOUR shop, or 
write us for literature. 


MUFFLER 47% 


Globe's extra accessibility gives more 
working room. Mechanic can remove 
and replace tail pipes, mufflers, etc in 
47% less time, by actual tests, 


gee GLOBE/HOIST 


THE "BEST" LIFT ... SAFER, SMOOTHER, QUICKER 
GLOBE HOIST COMPANY — Philadelphia 18, Pa, — Des Moines 6, lowa 


America's Most Complete Line of Hydraulic and Electric Lifts . . . Automobile, Bus, Truck, Industrial 


Blair 


“This state’s citrus fruit and fresh 
vegetables nowadays are found in 


James | 


|many states hundreds, even thou 
|}sands of miles away, and are regu 
lar items in the American diet 
whereas not too many years ago 
they were rarely found in the stores 
except for short periods at thc 
height of the season. 

“The reason is that buyers can 
get quick delivery of small lots 
economically, instead of having to 
buy in carload quantities and wait 
long periods for final delivery to 
the small-town stores.” 

* - o 

— told the Oregon haulers 

that no. state allows’. truck 
weights which are not safely within 
the capacity of its roads. He also 
said that nobody knows the maxi- 
mum loads which highways can 
carry. 

“But highway engineers do know 
what loads can be carried with 
|absolutely no adverse effect what- 
ever on our highways—and that’s 





limits. Truck weight is distributed 
over bigger, wider tires and over 


ready for the next morning’s | multiple axles—the same engineer- 
delivery of raw material.” 

Another example, Rodgers said, 
Florida’s citrus 


|ing principle that decrees that an 
elephant’s foot will make a shal- 
lower depression than a donkey’s 
| sharp hooves—weight distribution. 
“Such damage as highways do 
show is due to poor construction 
| and especially poor maintenance 
which allows the destructive 
effect of weather to take its toll. 

Hot summer suns will buckle con- 
| erete slabs and hoist them inches 
| in the air. Freezing water beneath 
| pavements will force them sky- 
ward, as every engineer will tell 
you.” 

English said there is a mountain 
of evidence, ignored by the propa- 
gandists. which shows that in 
highway failure after highway 
failure, the fault lay with the de- 
sign, materials or construction of 
the roadway. 

“Since there is no local publicitv 
on much of this highway faulting,” 
he added. “the public naturally has 
}no true knowledge of why a par- 
| ticular highway fails.” 


1950 Trade Show 
Set for Chicago 


CHICAGO.—Postponement of the 
Detroit International Trade fair to 
1951 leaves Chicago the sole U.S. 
city to offer American and foreign 
manufacturers exhibition space in 
the first U. S. International Trade 
fair in 1950, sponsors said last week. 


Exhibits are to be housed on 
Navy pier, the International amphi- 
theater, the Coliseum and the Chi- 
cago arena, If enthusiasm contin- 
ues, the sponsors believe it will be 
necessary to procure additional ex- 
hibit space. 


Present Look 


es 


HERE IT 1S NOW—The Balduf-Hawley head- 
quarters as it appears today. Completely 
remodeled from front to back, the building 
has 7,150 square feet of floor space. One of 
the many improvements is the installation of 
an overhead door at the rear for truck serv- 
icing. Conrad Balduf is president of the 
dealership and W. P. Hawley, vice-president 
and secretary. 


BEFORE MODERNIZATION—Here is the 
exterior of Balduf-Hawley, Inc. (Studebaker) 
Mason City, la., before a $21,000 moderniza 
| tion program was launched. 
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Controversy Arises 
On Road Financing 


oo! the national government 
allocate more money to states 
for roads or should the present 
system of a 50-50 split between the 
states and the 
federal govern- 
ment be contin- 
ued? 

This is the 
question which 
: has been receiv- 
os oe ing some verbal 
RY kicking-around in 

the past month. 
In favor of the present 50-50 
ratio is Harold F. Hammond of 
the transportation department of 
the U. S. Chamber of Commerce. 
Speaking at a meeting of the 
American Road Builders’ Assn., 
he said that top-heavy federal 
contributions would bring about 
a fully -nationalized interstate 
highway system within 10 years. 
On the other side of the fence is 
U. S. Sen. Dennis Chavez, 


the Senate Committee on Public 
Works, who believes “Congress 


should continue the present annual 
authorization of $450,000,000 in fed- | 


eral-aid for primary and secondary 
road systems, and provide in addi- 
tion about $150,000,000 for defense 
highways, plus $100,000,000 for local 
rural roads.” 
. * a 

HAVEZ’ view seems to be shared 

by Public Roads Commissioner 
Thomas H. MacDonald who re- 
cently told the 35th annual conven- 
tion of state highway officials that 
road-construction costs have in- 


Street Scene 


A merchant located near a 
western power station put up 
this sign along the road: 

“The Best Store by a Dam 
Site in the United States.” 
creased 123 percent since 1940, while 

funds available to the states for 
such purposes have risen only 85 
percent. 

Hammond’s argument is that any 
upsetting of the present balance in 
federal-state financing “is a defin- 
ite step toward weakening the 
state’s responsibility and strength- 
ening the federal role in the high- 
way picture.” 

This, he said, would result in a 
nationalized interstate system. 

“That would make state high- 
way departments little more than 
agents for a national highway 
department. Then would follow 


Kennedy Quits 
Foundation Post 


G. Donald Kennedy, vice-presi- 
dent of the highways division of 
the Automotive Safety foundation, 
has resigned his position, effective 
Dec. 31. 

Carl E. Fritts, who has been 
associated with Kennedy, will take 
Over the vacated post on Jan. 1, 
Pyke Johnson, ASF president, an- 
nounces. 


SS 
c this week_ 
To CLEAN 

OUT YOUR 


LUGGAGE 
COMPARTMENT 


“We don’t make a nickel at that 
price but we do O.K. selling the 
junk that comes out of ’em.” 


creation of federal police ... on 


|national highways,” he said. 
- + . 


'H® THEN listed points which an 


upsetting of the present bal- 
ance would change. 

“Weaken state highway depart- 
ments by taking away their respon- 
sibilities and authority. 

“Lead into a completely national- 
ized interstate highway system, 
with control centralized in Wash- 
ington instead of the 48 state 
capitals where it belongs. 

“Leading, as it would, toward a 
nationalized highway system, it 
would mean a step nearer nation- 
alization of other competing 
forms of transportation. 

“Put federal government further 
into debt at a time when states are 
better able to take on the obliga- 
tion. (The federal debt is $250 
billion, while debt of the 48 states 
is only $4 billion.) 


| federal taxes on the highway user.” 
| * * * 


| 

|@'PEAKING on construction of 
| federal-aid highways, MacDon- 
ald showed the rise in construction 
by saying that in the fiscal year 
1946, 3,000 miles were completed, 
|mileage was 8,000 in 1947, 18,000 in 
1948 and almost 21,000 in the year 
ended last June 30. 

He described the step-up in high- 
way building as encouraging, but 
warned against complacency, say- 
ing that requirements have ex- 
panded even more. 

“Since 1940,” he said, “motor- 
vehicle registrations have _ in- 
creased 27 percent, with buses up 

116 percent and trucks up 57 
percent. 

“Vehicle miles of service provided 
by highways increased from 302 
billion in 1940 to nearly 400 billion 
last year, an expansion of more 
than 30 percent... . 

“Based on experience records in 
35 states, it is estimated that in 
the neighborhood of 40,000 miles of 
the federal-aid systems alone should 
be replaced each year.” 

* * oa 


N. H. Driver Training 
There are now 34 driver-educa- 
tion courses in New Hampshire, 
|all but two with behind-the-wheel 
|instruction, reveals the state de- 








No Slowdown by Speeders 
MADISON, Wis.—If the new statewide open road speed limit law 
has had any effect in reducing the speed traveled by motorists on 
the state’s big rural road system, officials of the state working in 
the field of highway safety haven’t noticed it. 
The new statute providing a maximum speed of 65 miles an hour 
by day and 55 miles by night became effective on July 14, nearly 


three months ago. 


Statements by state safety workers corroborate the impressions of 
private observers of highway trends that the effect, if any, has been 
imperceptible. There has been no particular effort at enforcement, 
as far as the records show. Homer Bell, head of the state traffic 
patrol, reported that his primary interest in recent months has been 
in strengthening the enforcement of the truck laws. 

It appeared possible that the state patrol, which has been spread 
very thinly over the 57,000 square miles of the state in past years, 
may produce more arrests as the result of a recent expansion of its 
strength. Twenty-eight additional officers authorized by recent legis- 
lative act started work a week ago. The patrol now counts 70 men. 


partment of education, It is esti- 

mated that 1,500 boys and girls 

are receiving instructions, com- 

pared with about 1,000 last year. 
* 


a * 
‘Rust-Proof’ Ice Solvent 
Set for N. H. Highways 


New Hampshire motorists who 
have grumbled about rusted mud- 
guards, mufflers and fenders have 
welcomed an announcement by the 
state highway department that a 


new “rust-proof” chemical will be 
tried out this winter on the high- 
ways. 

Department officials stated that 
the snow and ice-melting prepara- 
tion will be poly-phosphate salt, 
which, it is claimed, will not only 
prevent rust on the underside of 
cars, but protect already rusted 
metal from further damage. 

AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 





New | 
Mexico Democrat and chairman of | 


“PAT. PENDING- 


“Increase pressures for greater 


THE TOP QUALITY VALUE 
OF VISOR HISTORY 


Here is the quality visor that REALLY HAS EVERYTHING 
—and it’s priced way below competition. Just check 
these features and compare— 

AIR-STREAMED HARMONY—achieved through collabo- 
ration with foremost aero-dynamic engineers. No wind 
pockets—no rumble—no whistle. Service-proved on hun- 
dreds of thousands of America’s finest cars. 


CAR CROWN CONTOURED—Looks like part of the orig- 
inal car design—not an appendage. Enhances the beauty 


of any car. 

CLEAR VISION BRACKETS—adjustable, strong girder 
constructed. Give full windshield view—yet make in- 
stallation easy. 

WEATHERPROOF AND DURABLE—No distortion. Heavy 
gauge, die formed, Aero Metal Aluminum. All fittings 
mirror finished stainless steel. 


YEAR ‘ROUND PROFIT WINNER—Keeps windshields 
clear and reduces eye strain, winter or summer, In- 
creased driving comfort plus greater car beauty grati- 
fies the buyer. When a man owns a Karvisor, comparison 
shows him he has the BEST BUY on the market. 

NO STOCKING PROBLEM—Two models fit 95% of all 
cars. Karvisor has many more priceless features of 
quality design—yet it’s priced lower. Send coupon to- 
day for the complete YEAR ‘ROUND profit building 
program. 

SOLD ONLY THROUGH AUTOMOTIVE JOBBERS 


TRADE MARK 
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WITH Mi BTA 


ALL RIGIDIZED STAINLESS STEEL 


WRITE FOR PARTICULARS 


DIETERICH PRODUCTS CORP. DEPT. AN 


1033 SOUTH BLVD., OAK PARK, ILL. 

1 AM () JOBBER () DEALER 

0 Send literature with complete description, illustrating 
KARVISOR on various car models—extra value prices 
and liberal discounts. 

(0 Send complete information on ROAD CHIEF VISORS with 
the Traffic-Lite-Site. 

(CO Send the name of Jobber nearest us. 
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By J. B. Van Tassel 

URING the past few lush profit 

years in new-car selling, the 
most popular plan of compensating 
new-car salesmen has been on the 
basis of 20 to 25 
percent of the 
selling gross 
profit. 

Before the war, 
the most popular 
plan was 5 to 7 
percent of the dif- 
ference between 
the total amount 
of the new-car 
sale and the used- 
car tradein allow- 
ance. 


However, now that dealers are 
again going overboard on used- 
car trades in order to get new- 
car sales, a question arises: How 
are dealers going to obtain and 
hold salesmen by paying them 
a percentage of the new-car sell- 
ing gross profit when there is 
hardly any left after a big over- 
allowance has been deducted? 

Up to now, the percentage of 
profit basis has worked very well 
for both salesmen and dealers be- 
cause there was little or no sales 
effort required in obtaining a top 
selling gross profit on every deal. 

+. * 





Jd. B. Van Tasse) 


R example, let us assume the 
prime gross profit on the new- 
car sale amounts t6 $350, the prime 
selling expense amounts to $60 for 
delivery expense, demonstrating ex- 
pense, guaranty and policy expense 
and etc.; the used-car commission 
another $30 and the co-op adver- 
tising $10, for a total of $100. 
If the used-car overallowance is 
$100, the result is a selling gross 
profit of $150 on the new-car sale. 
Now let us assume you are pay- 
ing your new-car salesmen 25 per- 
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Dealer Business Counsel 


High Trade Allowances Seen Complicating 
Plans for Compensating Salesmen 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 
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cent of the $150 selling gross profit, 
or a commission of $37.50 for each 
new car delivered. On this basis, 
the new-car salesmen would have to 
sell 10 new cars a month or 120 
a year in order to make a wage 
of $375 per month. 

Dealers and factory men know 
that a man who can sell 100 new 


cars a year is a good salesman. | 


Do you think that a good salesman 
in any line of business, let alone 
our business, which is the greatest 
selling business in the world, is go- 
ing to be interested in a monthly 


income of $3757 


OW, as overallowances become 
more prevalent and increased | 
in amount, where do you think you | 
will get the money to continue to 
pay salesmen for new-car sales? 
By adding one more $100 to the 
amount of the overallowance, you 
will reduce your selling gross profit 
on new cars to $50 and 25 percent 
of that will give your new-car sales- 





Court Says Ark. Counties 


man a commission of only $12.50. 
He would have to sell 30 new cars 
|a@ month or 360 a year to make a 
jliving wage. 

Unless dealers do something 
now about curbing overallow- 
ances, they had better go back 
to the prewar method of com- 
pensating new-car salesmen on a 
percentage of sales basis, rather 
than the selling gross profit basis 
many are now using. 

Then, if you give all of your gross 
profit away on a used-car trade in 
order to buy the new-car deal from 
your competition, you will be able 
to at least hold some kind of a 
sales force. 

In this case your commission 
expense on new-car sales will of 
necessity be automatically absorbed 
by services and stockroom income. 

Don’t overlook the fact that the 
new-car salesman’s job is tougher 
than it has ever been in the past. 
In addition to his big prewar job 

of bucking large overallowance, he 
also has to handle your new public 
relations job for you in selling the 
customer over again on why he 
should forget the premium price 
he paid for his used car a few 
months back. 

He must also deal with the many 
other complaints resulting from 
poor dealer-customer relations in 


| many cases. 


(Any questions concerning busi- 





Can’t Tax Vehicles 

LITTLE ROCK, Ark.—Arkan- 
sas counties may not impose 
taxes on motor vehicles, it has 
been ruled by the state supreme 
court, The tribunal set aside a 
Lee county act which fixed an 
annual tax on all vehicles within 
the county, ranging from $2 for 
wagons to $75 for buses. 

The court didn’t object to the 
tax on wagons, but held the 
levies against motor vehicles in- 
valid, Considerable attention had 
been attracted by the case. Offi- 
cials in other counties had been 
considering the possibility of also 
adopting such taxes as a means 
of raising local road revenue, 





ness management will be gladly 
answered by J. B. Van Tassel, 
care of Automotive News.) 


Michigan Outlets Named 


For Holmes-Owen Loader 


CHATTANOOGA, Tenn.—Scien- 
tific Brake and Equipment Co., 
Saginaw, and C. E. Pollard, Detroit, 
have recently been appointed dis- 
tributors for the Holmes-Owen 
truck loader which is being intro- 
duced into the construction equip- 
ment field. 

The new self loader is manufac- 
tured by Ernest Holmes Co., Chat- 
tanooga, which has for the past 34 
years specialized in the manufac- 
ture and development of automo- 
tive wrecker equipment. 
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CELLO LICENSE 
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CELLO- YOUR GUARD For Life 





Some dealers 
are looking 
througha pair 
of binoculars 


for a red-hot accessory item. Other 
dealers, and there are hundreds of 


are finding “diamonds in 


their own back yard” — easy sales 
of Cello grille and trunk guards. 
“A few dollars spent on Cello 
guards may save you many times the 
cost of repairing damage” — this 


selling wins many a sale. Try 


it on owners of cars both new and 


. and convince yourself. 


Custom Styled for 1949-50 Cars; Similar 
Styles for 1946-48 Cars; Alluring Beauty; 


Like a Million”; Guaranteed 


Super-Chrome Finish; Installed in 5 to 8 
Minutes; Order From Your Nearest Jobber 
or Direct From Factory; Specify Car Make 
and Year When Ordering. 














A STUDEBAKER FAMILY—Here's how the photo album of the Harry B. Smith family, 
Corry, Pa., pictures the evolution of transportation during the past 50 years. At the top 
left, Smith, a steel company executive, drives a fringed-top Studebaker buggy back in the 


days when the horse was surer of getting there than the coughin 


gasoline wagon. At the 


right is a 1923 sedan, second transportation unit acquired by the Smiths. Next came a 
duplex, then a Studebaker Big Six. A President was acquired later, and in 1949, a Studebaker 
Champion, delivered by the R. G. Wiggers Motor Sales in Corry. That's Smith accepting 
delivery of the 1949 model in the lower right. His son, Bruce, now president and general 
sales manager of Macinnes Steel Co., is shown in most of the other vehicles pictured. 


Mexican Sales Slump Laid 
To ‘Exorbitant’ Prices 


MEXICO CITY.—The govern- 
ment’s official newspaper, Hl Na- 
tional, blames the standstill in auto 
buying in Mexico on a_ buyers’ 
strike because of “exorbitant 


L.A. Schedules 
Truck Exhibit 
For June, 1950 


tional Truck, Trailer & Equipment 
show will be held at the Pan-Pacific 
auditorium here in June, 1950, it is 
announced by the Automotive 
Council of Los Angeles. 

M. D. Tubbs, president of the 
council, said that a formal brochure 
and space chart will be mailed 
early in 1950 giving full details. 

The first show of this kind was 
held in June of this year and at- 
tracted approximately 50,000 visi- 
tors, Tubbs said. Next year’s 
| exhibit is expected to draw an even 
greater attendance. 

Charges for space will be approxi- 
mately the same as for the 1949 
show, Tubbs declared, Exact dates 
for the 1950 exhibition will be 
announced at a later time. 

Further details may be obtained 
by writing the council at Box 2272 
—Terminal Annex, Los Angeles 54. 





Ford Fanfare 
Amateur Show Staged 


By Orange Motors 


ALBANY, N. Y.—An amateur 
show served as a crowd-pulling 
gimmick for introduction of 1950 
|models at Orange Motors (Ford), 
799 Central Ave., here. 

The dealership invited amateurs 
|from all parts of Albany to par- 
ticipate in the show. The first 50 
applications received were permit- 
ted to appear on the show. 

Spotlights, a public address sys- 
tem and an accompanist gave the 
| performances a professional appeal. 
Winners of the contest staged in 
the firm’s showroom were invited 
to perform on the stage of an Al- 
bany theater, and on the “Orange 
|Motorman” radio show over an 
|Albany station, sponsored by Or- 
|ange Motors. 
| Other crowd-pullers at the 1950 
| showing were free balloons for the 
children and a free carton of soft 


Klyce Names Hill 





|} ing the door. 





Memphis, has appointed Harry E. 
Hill as sales manager. Hill was 
formerly Studebaker’s Memphis 
district manager. 





LOS ANGELES.—The second Na- | 
|declared that the assembly plants 


drinks to every 10th person enter- 


Klyce Motors, Inc. (Studebaker), | 








prices.” However, other sources say 
that business is slow only because 
of the normal year-end slump. 
Automen believe the situation is 
largely an effect of Mexico’s eco- 
nomic depression, which has been 


|aggravated by the price hike that 


they say is a natural consequence 
of Mexican money devaluation that 
resulted in a weak peso, 8.65 per 
dollar. But dealers look for a sales 
upswing after the first of the year. 

Hammering a plea for automobile 
price cuts, Sen. Antonio Canales 


in Mexico make a net profit of at 
least $15,000,000 yearly because, he 
said, they send that money to their 
home offices every 12 months. 

The senator asserts that the 
plants must cut prices of cars to 
help lower soaring costs of living, 
and that the plants would profit in 
the long run if they took less 
profits. 

The plants contend that the cheap 
peso and high operating costs, 
particularly wages and taxes, make 
it impossible for them to price cars 
at lower levels. 


# puro Dealer® 
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On the average, each 100 farm families reading Country Gentleman 
own 209.6 automotive units ... trucks, tractors, automobiles . . . 


7 ....and no other kind of magazine reaches them effectively 


In a recent national farm survey, Crossley, Inc., found that: 


Nearly two-thirds of Country Gentleman’s women readers read 





none of the four leading monthly women’s magazines—and over 
family, 
in the three-fourths of them read none of the three leading weekly mag- 


debaker azines... 
aa The Wilsons of Tennessee, Country Gentle- 


ed. man family featured in a recent issue, use More than four-fifths of Country Gentleman’s men readers read 
tractors, truck and other equipment to help y 


1 work their 200-acre farm. none of the three leading weekly magazines. 


2,300,000 circulation concen- 

trated among the “top-half” farm 
—— families who receive 90% of the 
~~ nation’s entire farm income 
ion is 
3 eco- 
| been 
p that 
juence 
n that 
5 per 
, sales 
| year. 
nobile In over half of all U. 8. counties, 
anales Country Gentleman circulation 
plants exceeds that of the biggest 
of at weekly and biggest 
se, he women’s magazine. 
. their 
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PONTIAC 


S ~ 
= Pes ee ys 


| 
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Dollar for Doltlar-You cant beat 


1. Only Car in the World with Silver Streak Styling 8. Distinctively Beautiful Sweep-Stream Rear Fender Ensemble 
2. America’s Lowest-Priced Straight Eight 9. Spacious, Luxurious Interiors Featuring Arm Rests, Assist Cords 
3. Lowest-Priced Car with GM Hydra-Matic Drive and Quality Floor Coverings 
4. Thrilling Power-Packed Performance—Choice of Six or Eight 10. Wide, Comfortable Seats with Restfully Contoured Cushions 
5. World Renowned Road Record for Economy and Long Life 11. Wide, Easy-Access Doors 
6. Super-Safe, Super-Strong All Steel Bodies by Fisher 12. Better, Safer Driver View with Extra Wide, Curved Windshield 
7. Smoother, All-Cushioned "Travelux” Ride 13. Ultra-Styled Dial-Cluster Dash 


PONTIAC MOTOR DIVISION 





a PONTIAC ! 


14. Handi-Grip Parking Brake on Dash 


15. Finger-Tip Starter Button 
16. Full Chromium Windshield and Rear Window Moldings 
17. Twin Duct Outside Air Heating and Ventilating System 
18. Extra Large, Fully-Lined Trunk for Extra Luggage 
19. Counter-Balanced Self-Locking Trunk Lid 


20. Smoother, Safer Riding—Low Pressure Tires on Broad Rims 


Please accept our cordial invitation to see and examine the wonderful 
new Pontiac at the dealer nearest you. 

We feel this is the most important and significant invitation Pontiac 
has ever issued—because the car you will see is far the finest Pontiac 
ever built and is priced well within the reach of any new car buyer! 
The new Pontiac, with its Bodies by Fisher, is the most beautiful 
thing on wheels. [t is a big, comfortable, luxurious car in every way. 
This new Pontiac will perform even better than its great predecessors 
because it has a new, more powerful straight-eight engine. 

There is nothing quite like seeing for yourself—your own eyes will 


tell you that dollar for dollar you just can’t beat a Pontiac! 


GENERAL MOTORS CORPORATION 
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been announced by President ling the lifetime of the firm, 2,563/ tary, and J. O. Hills, treasurer. C. 





A NEW NOTE IN DEALERSHIP 
recently moved to i 


with semi-open service department 


DESIGN—M Buick 
ts attractive new building, whic 
. The structure is of reinforced Sone with the all 


Walnut Creek, Calif., 


Inc., 


is of California ranch le design 


James Bryant. 

Under the move, Bryant still 
retains an interest in the com- 
pany and the executive personnel 
remains the same. Venn until 
recently was general manager 
and part owner of a Ford dealer- 
ship in Indianapolis. 


Wis. L-M Deal 
Sold by Frint 


In Milwaukee, L. D. Frint, head 
of Frint Motor Co., has announced 
the sale of the Lincoln-Mercury 
dealership to Merlin Motors, Inc., 
the latter firm being owned by 
Freeman Mitchell of Minneapolis, 
where he operates auto dealerships. 

R. K. Donovan, formerly sales 
manager for Frint, has been ap- 


|mew cars have been sold so far, 


| officials said. 
As * * 


Rowe Gives Car 

| A Plymouth dual-drive instruc- 

| ton ear is the contribution of 

| Rowe Motor Co. (Dodge-Plymouth), 

Mariana, Fla., to driving students. 
+ * +” 


Goodson to Build 


A two-story sales and service 
building is to be erected for Les- 
ter Goodson Pontiac Co., Caro- 
line and Dallas Sts., Houston. The 
building will contain 22,000 
square feet of floor space and 


will be of steel frame with hol- | 


low tile and brick exterior. 


* * * 


Queen City Gives Watches 
Gold watches for 10 years em- 





F. Heinz, E. J. Mulville and John 
Brugaletta were named directors 
| along with the officers. 

+ *” * 


Penewitt to Reason 
Rex. G. Reason has purchased 
the Springfield (Ill.) Buick dealer- 
ship from A. H. Penewitt, who 
founded the business in 1908. The 
| firm is now kown as Rex Reason 
| Buick Co. 


Still Going Strong 
| Graff Reaches 35th Year 


As Ford Dealer 


Otto P. Graff, owner of Otto P. 
Graff, Inc. (Ford), 913, S. Saginaw 
|St., Flint, has celebrated his 35th 
year as a Ford dealer. 


He announced the occasion to the 





new equipment, tools and machinery represents a total investment of 


pointed manager of the dealership ployment have been presented to 
in Milwaukee. The sale price has|14 employes of Queen City Chev- 
not been disclosed. rolet Co., 318 E. 6th St., Cincinnati. 

Frint has not decided on his|Frank Zorniger and Harry Bell, 
plans for the future. He entered| partners in the company, made the 
the auto business in.1908, and says | awards. 


Dealer Doings 








* * 


Rodewald Auto Service, (DeSoto- 
Plymouth), 1619 Calumet Ave., She- 
boygan, Wis., has opened its 
remodeled showrooms and garage. 
At the three-day open house Miss 
Wisconsin of 1949, Phyllis Kessler, 
met the crowds. 

* * + 


Campbell Joins Urweider 

Herbert Urweider, president of 
Urweider Chevrolet Co., Wind- 
ser., Conn., has announced the 
appointment of Charles F. Camp- 
bell as sales manager of his 
company. 

* > * 


GM Dual Deal Broken 


Appointment of C. W. Burns as 
Buick dealer in Phoenix, Ariz., has 
been announced by R. S. Darwin, 
El Paso Buick zone manager. 
Burns’ newly formed Arizona Auto- 


mobile Co. will occupy the former 
Campbell Motor Co. (Nash) build- 
ing at 621 N. Seventh Ave. Buick 
was formerly handled by Phoenix 
Motor Co. in a dual deal with 
Chevrolet. 

Burns comes from Billings, 
Mont., where he managed Billings 
Motor Co. (Buick) for the last 
year. Lloyd Weinrich, formerly 
service manager of St. Paul (Minn.) 
Buick Co., is the service manager 
for the company. 

+ * oo 


Venn Named Vice-President 


Of Bryant Motors (Dodge) 
Appointment of Stewart Venn 
as vice-president and general 
manager of James Bryant Mo- 
tors, Inc. (Dodge-Plymouth), 1401 
Reading Rd., Cincinnnati, has 


C. Lowe, owner, announces. 


he was the first Chevrolet dealer 
in Wisconsin, in 1913. He is a for- 
mer president of the Wisconsin 
Auto Trades Assn. 

In 1946, while he was a Nash 
dealer, Nash cancelled the fran- 
chise Frint had held for years. He 
then became a Lincoln - Mercury 
dealer. 

* oe * 


Lowe Now Building 
Lowe Motor Co., Inc. (DeSoto- 
Plymouth), La Crosse, Wis., has 
under construction a one-story, 70- 
by-150-foot service building, Elmer | 


* x * 


35 Years For Moser 


A. J. Moser & Co. (Ford), Berne, 
Ind., has celebrated its 35th year 
in business. The firm sold its first 
Ford car on Nov. 16, 1914, shortly 





after taking over a franchise. Dur- 





Chicago Ford Men Elect 


The Metropolitan Chicago Ford 
Dealers Assn. has elected the fol- 
lowing officers for 1950: E. T. Sess- 
ler, president; C. H. Japp, vice- 
president; G. W. McAdam, secre- 





Utah Assn. Boasts 


3 Mayors on Rolls 

The Utah Automobile Dealers 
Assn. now has three mayors on 
its roles. 

During the recent local elec- 
tions, C. A. (Spud) Morley 
(Ford), was elected mayor of 
Bingham; Gwynn Page (Chev- 
rolet), was chosen in Riverton, 
and Raymond Jiacoletti, em- 
ploye of Heber Motor Co., was 
elected in Heber. 





NOW! For 1950 CARS... 


COMPLETE FENDER-TO-FENDER PROTECTION 
AT ORDINARY GRILLE GUARD COST! 






The ERIE KARGARD SUPREME 


Two Guards in One— Grille Guard and Fender Guards 


THERE'S NO COMPETITION. (Nothing else like it. It's another Erie “‘first.’’) 
MINIMUM SALES EFFORT. (To sell it, just show it to your customers. Dealers everywhere call 
it the easiest-to-sell grille guard in automotive history.) 

COSTS NO MORE THAN PARTIAL PROTECTION. (Yet gives Complete Protection, 

so what customer wouldn't prefer it to an ordinary grille guard?) 

NO COMPLAINTS ON RUSTING. (Guaranteed rustproof. Brilliant chrome plating is identical 
with new car chrome specifications.) 

QUICK INSTALLATION. (Adds to your profit.) 

STRONGEST GUARD MADE. (Withstands a heavier impact than any other guard because 
of its formed metal design and the method by which it is braced to the frame.) 

MOST DISTINCTIVE AND BEAUTIFUL. (See it for yourself. Call your jobber.) 

Be far ahead of competition by stocking and selling the Erie Kargard Supreme. 
Order from your jobber TODAY — or write us for further details. 


ERIE MANUFACTURING CO., INC. 


2635 SOUTH WABASH AVENUE, CHICAGO 16 


Worlds Oldest Grille Guard Manufacturer 






public in a double-page spread in 
the Flint Journal, showing pictures 
of the firm’s buildings and giving a 
short history of the company. 

The event was tied in with the 
unveiling of the 1950 Ford. 


* * * 


Sanders Motor Co. 


| Sweeping organizational changes 
in Sanders Motor Co. (Ford), Ral- 
eigh, N. C., are announced by Mil- 
dred Cooley San- 
ders, president 
and director. 
Mrs. Sanders 
said that two new 
corporations had 
been created to 
conduct the deal- 
ership’s business. 
One is for the 
purpose of con- 
ducting the oper- 
ating end of the 
| ae business and the 
other for controlling real estate 
| holdings in which the company is 
operated. They will be known as 
Sanders Motor Corp. and Sanders 
Investment Corp. 
| Mrs. Sanders also announced 
|that a substantial interest in the 
operating corporation had been 
sold to Harold L. Pitzer, who for 
| three years has been general man- 
|ager of the dealership. 
| Sanders Motor Co. is said to be 
the second largest Ford dealership 
in Ford Motor Co.’s southeastern 
region. 





| 








* * e 
New Quarters Occupied 
By Nash Wausau, Wis. 


Nash Wausau, Inc., Wausau, Wis., 
|has moved into its new quarters, 
| containing 8,400 square feet of floor 
| space, 5,400 of which is devoted to 
| Service. 
| The building is of steel construc- 
|tion with radiant heating in the 
|salesroom and offices. There are 12 
(Continued on Page 25, Col. 1) 


WHITE-WALL TIRES 


REALLY CLEANED 
SPARKLING WHITE 


eae aes 


CAR OWNERS! 
Experts agree 
nothing cleans 
white-wall tires 
like 8.0.5. 
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(Continued from Page 24) 


stalls in the service department, of 
which six are equipped with dual- 
post hoists. 

aa J * 
New Building Opened 
By Slack in Oregon 


Lyman Slack Motors (Mer- | 
cury), Portland, Ore., held a two- 
day open house to observe the 
opening of a new building and 
the introduction of the 1950 Mer- | 
cury. 

The new building is at 1635 N. 
E. Sandy Blvd. Slack is a former | 
Packard sales vice-president. 


Oh, Deer! 
Huse, Pals Break 5 Laws 
In One Escapade 


When Vaughan H. Huse, owner 
xf Universal Motors (Ford), 1103 
West St., Annapolis, Md., played | 
host at a deer-hunting trip in| 
Maine, he never dreamed the 
group would break five state hunt- | 
ing laws. 

Just as the five men in Huse’s| 
station wagon crossed the state | 
ine, Huse spotted a young deer| 
oy the side of the road. He shouted | 
0 F. Marion Lazenby, who was! 
jriving, to slow down. 

Lazenby stepped on the brake as 
che deer jumped into the path of 
che car. The hunters got out and) 
saw the deer was in agony so| 
Huse shot him with his service! 
revolver. 

Upon arrival at their camp they | 
stopped at a conservation head-| 
juarters and were told they had} 
violated the following laws: (1) 
shooting a firearm on Sunday; (2) 
shooting a firearm within 100 yards 
of the Maine Turnpike; (3) hunt- 
ng without a license; (4) trans- 
vorting untagged game; (5) failure 
to report a kill to the nearest game 
nspection station. Maine authori- 
ties decided to waive action and 
he hunters went on their way. 

Oh, yes. During their eight-day | 
stay only Lazenby managed to kill | 
1 deer—by shooting. The other 
three hunters were Albert Wagner 
»f Universal Motors; Irving P.| 
Hall, president of Automotive Serv- | 
ice, and Eugene L. Albright. 


* * : 


New K-F Qutlet 


Rudy Heintzelman and Cliff | 
Seltenright have opened a Kaiser- | 
Frazer dealership in South Bend 
under the business name of K-F | 
Motors Sales & Service at 519-21 | 
E. Jefferson Blvd. Open house 
was held at the new quarters. 

* + 7. 


Schain Promotes 3 


Andy Schain, president of Andy | 
Schain, Inc. (Studebaker), 318 E. 
3th St., Cincinnati, has announced | 
the following promotions: R. Tom 
Meador to truck sales manager; 
Logan Kennedy to service man-| 
ager, and C. Leo Stanfield, sales 
representative. 

+ + * 


Wile Adds Crosley 


Wile Motor Sales, Inc. (Hud- 
son), 380 E. Broad St., Colum- 
bus, O., has also obtained the ex- 
clusive Crosley franchise for Co- | 
lumbus and central Ohio, the 


firm announces, 
* 7 * | 


Utah County Chapter 


Elects New Officers 


An election of the Utah county 
chapter of the Utah Automobile 
Dealers Assn. has. chosen Art 
Duckett of A. L. Duckett Sales and 
Service (Chrysler-Plymouth), Pro- 
vo, as president. 

Chosen vice-president was Ralph | 
Packard, of Central Utah Motor | 
Co., Provo, and secretary-treasurer, 
Sam S. Taylor, of Taylor Motor | 
Co. (Hudson-Diamond T), Provo. 

* * * 


Beckwith in New Home 


A $200,000 garage and automo- 
bile showroom building has been 
completed for Hugh T. Beckwith, | 
Inc., 151 Court St., Binghamton, 
N. Y¥. The building has 30,000 | 
square feet of floor space and | 
climaxes the Ford firm’s expan- | 
sion program. | 

Hugh T. Beckwith, president, | 
said the firm spent more than | 
$50,000 on equipment and is car- 





| 


| Va., 


rying a $100,000 parts inventory. | 
On the main floor is automobile | 
display and garage facilities, of- 
fices and parts storage. 
second floor is a conference room, , 
a ladies’ lounge and storage fa- 


cilities. 


Wilson Gives Up Deals 


J. J. Wilson, of Troy, O., has dis-|of customers paying for new cars 
posed of his Willys and Crosley | with “small change.” 
dealerships and will use his build- 
ing for auction purposes. 


Pence-Briggs Takes Over 


G. Russell Baber, retired owner 
of Baber Motor Co. (Studebak- 
er), 2900 North Ave., Richmond, 
has been succeeded by 
Pence-Briggs, Inc. 

The new dealership is headed 


Dealer Doings 


* 





+ 
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by George M. Pence sr., as pres- 
ident; George M. Pence jr., vice- | 
president and manager, and Clay- 
ton F. Briggs, secretary-treas- 
urer. 


* Oo * 
e 

Tub of Nickels 
Iceman Pays for Cars 
With Cold Cash 
Vaughn Hamilton and Walter 
| Kile, owners of Hamilton and Kile 
Motor Co. (Cadillac - Oldsmobile), 


Cleveland, Tenn., believe they have 
attained the ultimate in the matter 


On the 





One of the firm’s customers, an 
ice-house owner, purchased an 
Oldsmobile station wagon for which 
he was to pay the dealership $1,100, 
in addition to a tradein. 

When delivery time arrived, the 
iceman appeared with a tub full of ; 
neatly-wrapped nickels, dimes and | #nd a tradein. 
quarters—$1,100 worth. That’s right. This time with a 

A few days later, the same cus-'tub and a half of nickels, dimes 


firm distributes Kaiser and Frazer cars in Victoria and Vancouver island. 





which involved an outlay of $1,700 








' off to the bank. 
































VV Vv REVIEW YY VYvYV 
T H E . PA FP A D k ”? of the “Laundered” 


SHOPCOVE 


TOWARD YOUR 
CASH REGISTER! 






DO YOU KNOW THE COST? 


The man who usually "picks up the check" as regards shop expense can profitably read this Ad, 





and its caricature of a "study" in 
BOOK! We are not trying to be funny — just serious — although general shop expense may 


have been "peanuts" in the "gravy train" days — it isn't any longer — as many automotive men 


will attest. IN EXCESS OF 10,000 AUTOMOBILE DEALERS, PLUS THE MAJOR AUTOMOBILE 
MANUFACTURERS, have determined the facts concerning Laundered or Rental Cloth Mechanics 


Shop Covers, and as a result HAVE EQUIPPED THEIR SHOPS WITH "VACUUM GRIP" PROD. 


UCTS, reporting better performance, greater protection to cars, and savings of 50 to 80 percent! 


GET A COST COMPARISON! 


Ask your bookkeeper and foreman, to provide the information requested. We will show 
our product, compare costs, endeavor to save you money. You incur no obligation! 


CUT HERE 


r-—-—-------- 


VACUUM GRIP COVER CO., 82-84 Denver Ave., Bridgeport 5, Conn. 


We use Fender Seat Wheel Covers 

Our approximate monthly expense is $ 

Kindly have your representative call and demonstrate "Vacuum Grip" Covers. 
Ask for Mr. 

FIRM 


ADDRESS 





ALL COVERS 
PRINTED AND 
NUMBERED 
REGISTERED 
AGAINST LOSS! 
GUARANTEED 
18 MONTHS 


z20- 














| ILLUSTRATION SHOWS A SET OF NONSLIP, THREE PLY “VACUUM GRIP" COVERS, 


WITH GREASEPROOF TOP! CLEANABLE IN 2 MINUTES! 
AUTOMOTIVE MEN! SOME GOOD TERRITORY AVAILABLE! WRITE US! 


sales and service establishments is at Victoria, B. C., home of Louis Nelson, 





DEALER NELSON'S NEW K-F HOME IN CANADA—One of Canada's most modern auto 


tomer ordered an Oldsmobile 88, | ana quarters the customer paid the 
$1,700. It took the combined efforts 
of most of the firm’s office person- 
nel to count the silver and cart it 
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1S EVERYBODYS 
OUSINESS 
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a 
With thousands of new cars added to the stream of traffic 
every day, there is an ever-increasing need for safety— 
for safer highways, safer driving, safer car construction. 
We believe that we at Nash have made a significant 
contribution to safety with Airflyte Construction. ; 
a 


It concentrates structural strength where it can provide 
the most protection to passengers—around, above, and 


ahead of the passenger compartment. 


It increases the rigidity of Nash cars, gives them 


1% to 2% times the torsional strength of cars built of 





conventional construction. 





It is a solid source of assurance for the people who own 


Nash cars—and for the men who sell them. Lhe Ambassador + Lhe Hatesman \ 
GREAT CARS SINCE 1902 
This is why we are posting this message all across the Nosh Motors, Division Nash-Kelvinotor Corporation, Detroit, Michigan 
country, so that everyone may see it. 








\& 






Fair Trade 


NEW YORK.—Fair trade laws 
“are here to stay,” U. S. Sen. Mil- 
lard E. Tydings, Maryland Demo- 
crat, asserted at a meeting here 
of the American Fair Trade council. 

Tydings is co-outhor of the Mil- 

ler-Tydings act, which exempts 
price pacts under state fair trade 
laws from federal anti-trust sta- 
tutes. 

Fair trade laws, permitting man- 
ufacturers to establish minimum 
resale prices for their trade-marked 
products, are on the statute books 
of all states except Missouri, Texas 
and Vermont. 

Although noting that new attacks 
on the Miller-Tydings act are being 
made by fair trade opponents, Sen. 
Tydings declared that “there is no 


U. S. Senator Says Congress Won’t Repeal Act 
Which Protects Intrastate Price Pacts 
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Reaffirmed 


considerable thought in Congress 
that is advocating its repeal.” 


Stressing that particular care 
was taken in drafting the federal 
statute to keep out anything that 
would prevent free and open com- 
petition, Sen. Tydings said: 

“You can’t have price-fixing in 
America under any law I know of. 
You can’t have it under anti-trust 
or fair trade laws. The only time 
you can set a price on an article 
is when it comes into free and open 
competition with others. Where the 
manufacturer sets the price, the 
article still has to meet that free 
and open competition.” 

The senator also emphasized that 
the federal law “is not the genesis 
of fair trade; it creates nothing 
that does not exist in 45 states. It 













CHEVROLETS AID CALIFORNIA FARM LABOR—Driving a fleet of Chevrolet panel trucks, 
representatives of the California department of employment travel more than 500,000 miles 
yearly in a statewide program to assure California's $2,000,000,000 a year agricultural in- 
dustry sufficient manpower to harvest seasonal crops. Photo shows part of the fleet of 28 
“information trucks'' delivered by Chase Chevrolet Co., Stockton. 





was passed simply to make the |important groups. Quite a few are 


federal law conform to these state 
laws.” 

“People who want to get it re- 
pealed,” he added, “come down to 
Washington, and they very often 
come to see me. Many of them 
are important people, and represent 





from New York. 

“What they should do, is to go 
up to Albany. Congress did not 
pass a separate fair trade act for 
the whole nation, but merely to 
endorse state laws. If a state 
does not want such a law, it is 





perfectly free to emasculate it or 
repeal it.” 

He said it was significant that 
“some of the people who oppose 
fair trade, favored the National Re- 
covery administration price controls 
from alpha to omega.” He said 
these controls were an “economic 
strait-jacket.” 

“If the fair trade laws are to be 
attacked,” he declared, “the attack 
ought to be by those who would 
not profit from repeal. It should 
be by people who have no axe to 
grind, and who wouldn’t be out to 
take business away from their neigh- 
bors by unrestricted competition.” 

Emphasizing that the function of 
government in economic affairs is 
that of “umpire,” he cited the ex- 
istence of standard freight and pas- 
senger rates on the nation’s rail- 
roads as a bar to “cut-throat com- 
petition.” 

Another speaker, U. S. Patent 
Commissioner Lawrence O. Kings- 
land, declared that “the conflict be- 
tween fair trade laws and anti- 
trust laws does not exist.” 
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The following advertised delivered prices 385.75; Deluxe P18 -—— 4-dr. sed., $1,566; 
are based on factory retail prices at the club cpe., $1,534.25; Special Deluxe P18— 
4-dr. sed., $1,644; club cpe., $1,617.50: 


state sales taxes or optional 


equipment. 
BUICK—Special Series 40—4-dr. sed., 


$1,925; 2-dr. sed., $1,872; bus. cpe., $1,- 


819; Super Serfies 50—4-dr. sed., $2,157; 
2-dr. sed., $2,059; conv., $2,583; stat. 
wag., $3,178; Roadmaster Series 70 — 
(Dynafiow standard)—4-dr. sed., $2,735; 
2-dr. sed., $2,618; conv., $3,150; stat. 
wag., $3, 734; Riviera, $3, 203. 

CAD ILLAC—Series 61—4-dr. sed., $2,- 


893, sed. cpe., $2,788; Series 62—-4-dr. sed., 
$3,050; sed. cpe., $2,966; conv., $3,497; 
Coupe De Ville, $3,497; Series 60 Special— 
4-dr. sed., $3,828; Series 75——5-pass. sed., 
$4,750; 7-pass. sed., $4,970; 7-pass. Im- 
perial, $5,170; 9-pass. sed., $4,650; 9-pass. 


Imperial, $4,839. 

CAEVROLET — Fieetline Special — 4-dr. 
sed., $1,460; sed. cpe, $1,413; Fleetline 
Deluxe—4-dr. sed., $1,539; sed. cpe., $1,- 
492; -dr. sed., $1,460; 
2-dr. sed., 


be one 413; club cpe., $1, 418; bus. 

cpe., $1,339; Styleline Deluxe—4-dr. sed., 

$1,539; 2-dr. sed., $1,492; club none, $1,508; 

conv., $1,857; stat. wag., $2, 
YSLER — 


Royal — = =  ged., $2,- 
153.75; club cpe., $2,133. 4 / Stat. wag. ° 
$3,151; 8-pass. sed., $2,84 
(Presto- Matic apaniaccd: “i sed., $2,- 


348.50; club cpe., $2,327.50; conv., $2,761; 
8-pass. sed., $3,037.25; lim, $3,163.50; 





— (Presto-Matic standard)—4-dr. 
sed., $2,635; club cpe., $2,608.75; New 
Yorker — (Presto-Matic standard) — 4-dr. 
sed., $2,750.75; club cpe., $2,742.50; conv., 
$3,230.75; Town & Country conv., $3,994.75; 
Crown Imperial — (Presto-Matic standard) 
—4-dr. sed., $4,714.50; 8-pass. sed., §$5,- 
278.75; lim., $5,383.75. 

CROSLEY-—2-dr. sed., $866; stat. wag., 
$894; conv., $866; Hotshot roadster, $861. 

DeSOTO—Deluxe—4-dr. sed., $2,006.25; 
club cpe., $1,995.75; Carry-All sed., $2,- 
210.50; stat. wag., $2,979.25; Custom— 
(Tip-Toe Hydraulic Shift standard)—4-dr, 
sed., $2,193.75; club cpe., $2,175.75; conv., 
$2,598; 8-pass. sed., $2,882.75; Suburban 
sed., $3,198.75. 

DODGE—Wayfarer — 2-dr. sed., $1,755; 
roadster, $1,744.50; bus. cpe., $1,628.75; 
Meadcwhbrook—4-dr. sed., $1,865.75; Core- 
net 4-dr. sed., $1,944.75; club cpe., 
$1,931; conv., $2,346; 4-d. town sed. 
$2,029; stat. wag., $2,882.50; 8-pass. sed., 
$2,634.25. 

FORD—Deluxe Six—4-dr. sed., $1,472; 
2-dr. sed., $1,425; bus. cpe., $1,333; De- 
-dr. sed., $1,546; 2-dr. sed., 
cpe., $1,419.50; Custom 

sed., $1,558.50; 2-dr., 
club cpe., $1,511; Oustom 
sed., $1,637.50; 2-dr. 


sed., $1,411; 
Deluxe Eight—4-dr. 


Current Prices on New Automobiles 


$1,590; club cpe., $1,595.50; 
stat. wag., $2,263.50. 
FRAZER—4-dr. sed., $2,395; Manhattan 
-4-dr. sed., $2,595; conv., $3,295. 
HUDSON — Pacemaker Six — 4-dr. sed., 


sed., conv., 


$1,948.50; 


$1,933; 2-dr. sed., $1,912; club cpe., $1,- 
933; bus. cpe., $1,806.50; Super Six—4-dr. 
sed., $2,206.50; 2-dr. sed., $2,156; club 
epe., $2,203.25; bus. cpe., $2,053.25; conv., 
= 798.75; Super Eight —4-dr. sed., $2,- 

5.50; 2-dr. sed., $2,245; club cpe., 
$2, 292.25; Commodore Six—4-dr. sed., $2,- 
382.75; club cpe., $2,358.50; conv., §$2,- 
951.50: Commodore Eight — 4-dr. sed., 
$2,472; club cpe., $2,447.75; conv., §$3,- 
040.75. 


KAISER — Special — 4-dr. sed., $1,995; 
Traveler, $2,088; Deluxe—4-dr. sed., §2,- 
195; Vagabond, $2,288; conv., $3,195; Vir- 
ginian, $2,995. 

LINCOLN — 4-dr. sed., $2,574.50; club 
cpe., $2,527; Cosmopolitan—4-dr. town sed., 
$3,238; sport sed., $3,238; club cpe., §$3,- 
185.50; conv., $3,948. 

MERCURY—4-dr. sed., $2,031; club cpe., 
$1,978.50; conv., $2, 409.50; stat. wag., $2,- 
715.50 

NASH—Statesman Super—4-dr. sed., $1,- 
738; 2-dr. sed., $1,713; club cpe., $1,735; 
bus. cpe., $1,633; Statesman Custom—4-dr. 

d., $1,897; 2-dr. sed., $1,872; club cpe., 





$1,894; Ambassador Super—4-dr. sed., 
064; 2-dr. sed., $2,039; 
Ambassador Custom—4-dr._ sed., 
2-dr. sed., $2,198; club cpe., $2,219. 
OLDSMOBILE—-Sertes 76—4-dr. sed., $1,- 
832 (deluxe, $1,974); 4-dr. town sed., 
$1,821 (deluxe, $1,963); 2-dr. sed., $1,758 
(deluxe, $1,900); club cpe., $1,732 (deluxe, 
$1,873); conv., $2,148; stat. wag. deluxe, 
$2,895; Series 88—(Hydra-Matic standard) 
—4-dr. sed., $2,217.50 (deluxe, $2,348.50); 
4-dr, town sed., $2,206.50 (deluxe, §$2,- 
337.50); 2-dr. sed., $2,143.50 (deluxe, $2,- 
274.50); club cpe., $2,116.50 (deluxe, 
$2,247.50); conv., $2,532.50; stat. wag. 
deluxe, $3,269.50; Series 98—(Hydra-Matic 


$2,- 
club cpe., $2,060; 


$2,223; 


standard)—4-dr. sed., $2,473.50 (deluxe, 
$2,567.50); 2-dr. sed., $2,399.50 (deluxe, 
$2,493.50); conv. deluxe, $2,946.50; Holi- 


day, $2,946.50. 

PACKARD -—— Eight — 4-dr. sed., $2,249; 
2-dr, sed, $2,224; stat. wag., $3,449; De- 
luxe Ejight—4-dr,. sed., $2,383; 2-dr. sed., 
$2,358; Super — 4-dr. sed., $2,633; 2-dr. 
sed., $2,608; Super Deluxe — 4-dr. sed., 
$2,919; 2-dr. sed., $2,894; conv., $3,350; 
7-fass. sed., $3,950; lim., $4,100; Custom 
—(Ultramatic standard)—4-dr. sed., §$3,- 
975; conv., $4,520. 

PLYMOUTH — Deluxe P17 — 2-dr. sed., 





$1,507; Suburban, $1,855; bus. cpe., §$1,- 


conv., $1,697; stat. wag., $2,387. 
PONTIAC— Streamliner Six—4-dr. sed., 


$1,740 (deluxe, $1,835); sed. cpe., $1,689 
(deluxe, $1,784): Streamliner Eight—4-dr. 
sed., $1,808 (deluxe, $1,903); sed. ‘cpe., 
$1,758 (deluxe, $1,853); Chieftain Six 

4-dr. sed., $1,761 (deluxe, $1,856); 2-dr 
sed., $1,710 (deluxe, $1,805); club cpe., 
$1,710 (deluxe, $1,805); bus. cpe., $1,587: 
conv. deluxe, $2,138; stat. wag., $2,280 
(deluxe, $2,359); Chieftain Eight — 4-dr 
sed., $1,829 (deluxe, $1,924); 2-dr. sed., 
$1,779 (deluxe, $1,874); club cpe., $1,779 
(deluxe, 41,874); bus. cpe., $1,656; conv 
deluxe, $2,206; stat. wag., $2,348 (deluxe, 
$2,427). 


STUDEBAKER—Champion Deluxe—4-dr 
sed., $1,688.50; 2-dr. sed., $1,656.75; club 
cpe., $1,683; bus. cpe., $1,588.25; Cham- 
pion Regal Deluxe—-4-dr sed., $1,762; 2-dr 
sed., $1,730.50; club cpe., $1,756.75; bus 
cpe., $1,662; conv., $2,086.25; Commander 
Deluxe—4-dr. sed., $2,019.25; 2-dr. sed., 
$1,987.75; club cpe.. $2,014; Commander 
Regal Deluxe—4-dr. sed., $2,140.25; 2-dr. 
sed., $2,108.75; club cpe., $2,135; conv., 
$2,467.50; Land Cruiser 4-dr. sed., §2,- 
327.75. 

WILLYS-OVERLAND—Four—stat. wag. 
$1,709.08; stat. wag. (four-wheel-drive), 
$2,008.27; Jeepster conv., $1,603.01; Six— 
stat wag., $1,814.33; stat. sed., $1,866.92; 
Jeepster conv., $1,639.85. 
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On the Financial Front... . 'U. 8 in the October exchange 


release were 6,555 shares. 
* oa o 


. h > l JPEDDERS - QUIGAN showed a 

or Z e rive S sharp drop to 7,020 from 11,770. 
Another firm which appeared fre- 

quently in the short total tally— 


In Chrysler, Reo Sie ction 


The tabulation for the oils 























By George Deery indicated decline to 10,225 from showed Barnsdall’s accumulation 
Associate Editor 12,592 shares at the October mid- | on the short side at 5,605 against 
SEE and Reo were the| point. 5,576 to make it the only one in 
only motor issues on the New Goodyear found its position | this classification with an increase 
York stock exchange to show 4a| boosted in a minor manner to 7,846| for the comparative periods. 
drop in short holdings in the/shares in November from 7,209, Meanwhile, a falloff in the fol- 
exchange’s Nov. 15 report compared ben U. S. Rubber’s total stood at | lowing took place: Houston, 12,282 
with the total in the October mid-/| 7,105. Listed on the shortside for against 13,447; Ohio Oil, 5,543 
month tabulation. ‘against 6,554; Richfield, 29,240 
In Chrysler, the total receded | Auto Stocks against 33,630, and Sunray, 8,575 
to 44,123 shares against 50,428 Nov. 28 Nov.21 | against 8,905. 
Oct. 14, while Reo’s position de- | Chrysler ......... 60 59% Oe eS) Ae 
clined to 8,590 from 9,390 a month | Crosley .......... 2% 2% | Clark Equipment Reports 
earlier. The oil companies showed General Motors .. 66% 65% D in E . 
@ picture predominantly down in | Hudson .......... 12% wg | Urep & Darnmgs 
the short position reported for Kaiser-Frazer ... 4% 4% | Net earnings of Clark Equipment 
them. Nash-Kelvinator . 16 16 in a nine gps gece eee 
Hudson, which has frequently had| Packard ......... 3 4 were $2,482,557 after provision for| DEALER SALMONSEN GREETS MISS AMERICA—Jacque Mercer signed nearly 500 auto- 
the highest short total among the| Studebaker... 25% 26% |federal "income taxes, compared | graph the hewraon, of Gordan H. Salmenen, rouge! of Watrbiy Nasco, Ware, 
motor makers, was at the top of BOE is sersice ss a 25 25 with earnings of $3,428,491 after club. When she was introduced at the high school the students sang "You Must Have Been 
the list in the latest compilation! Willys-Overland . 4% 4% |taxes in the corresponding period | 4 Beautiful Baby.” i Bra 
with a minor gain on the shortside Average for — ——._ | a year before, George Spatta, pres- 
to 63,420 shares from 62,581 in the 10 Stocks ...... 19.62 19.58 | ident, announces. ments of $67,222, the latest nine-| $4.57 a share, compared with $7.07 





October review of this phase of the | After preferred dividend require-| month earnings were equivalent to|a share a year hefore. 


stock market business. 
= * a 


( neAL MOTORS gained to) 
48,990 shares from 43,722. Stude- 
maker registered a slight increase 
o 55,542 from 55,423. Likewise, 
Nash-Kelvinator’s total was up 
elatively few shares to 17,170 from 
16,725. 

Mack, the other truck manufac- 
turer, which has been favored by 
some investment advisory services 
for purchase, had a short total of 
7,442 shares in the November re- 
lease by the exchange against 6,452 
in the preceding.monthly report. 

Of the Big Three in rubber, 
Goodrich was the only one to 
come up with a lower total in an 
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Graham, Deardorf 
Buy R. Olsen 


Oil Company 


Graham-Paige Motors Corp. and | 
Deardorf Oil Corp. have announced 
the completion of negotiations to 
acquire jointly the R. Olsen Oil Co. 
of Oklahoma City, according to 
Joseph W. Frazer, president of 
Graham-Paige, and B. C. Deardorf, 
president of Deardorf Oil. The 
Olsen company has extensive oil 
and gas properties, principally 
located in Texas, New Mexico and 
Oklahoma. 

While the purchase price involved 
was not disclosed, spokesmen for 
the purchasers report the trans- 
action would represent a large cash 
investment, subject to a seven-year 
first mortgage on the properties in 
the amount of $3,500,000. 

The Olsen Co. will embark upon 
an aggressive drilling and explora- 
tion program to bring its large 
number of proven locations to the | 
stage of maximum development, it | 
is said. 


The gross spread of leases in- 
volved in the transaction consists “THE WINMA wen | 
of approximately 21,000 acres, 


proven and semi-proven, with 140 ° ° * 4° ° ° 
seas bondaehne nik gudtne Gain. Wrestling has its distinctive sign of success . . . 





Wolf’s Head Motor Oil is refined three 














Engineers are reported to esti- ; i i ; s j 
mate the future ultimate recovery so do dealers who display the big, red, white steps further than ordinary motor oils. 
ee Pe eee = and green Wolf’s Head sign —for Wolf’s Head EXPERTLY CONTROLLED DEWAXING— 1 
distillate and over 210 billion net | “6 ” Keeps Wolf’s Head free-flowing and 
wuliie tect 48 tte 60 the Gheen: come | means even more than the “‘finest of the fine removes non-lubricating wax compo- 
interests. : ° ts. 
Pe motor oil and lubes... it means more cus- re 
7 9 : DOUBLE DISTILLING— Makes Wolf’s Head 
tomers, satisfied customers—the sign of busi- richer, more heat-resistant. 
ness success! Wolf’s Head Oil Refining Co., Inc. TRIPLE PILTERING—Removes all free car- 
, ; , bon and other troublesome impurities. 
, : Oil City, Pa., New York 10, N. Y. | 
KAISER FRAZEp | | 
~ [Deas | 4 
at | 
~ . | 
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oS THE WIOROMON sP0CE5 — am RAOTOR OIL AND LUBES 


Jones, Oklahoma City Kaiser-Frazer distribu- | 

tor, met the problem of supplying parts and 

eccessories te out! ing dealerships by using a 100% Pure Pennsylvania >) P.G.C.O.A. 

raveler utility sedan for fast delivery to all | op ; ” + Nan € 

Parts of his large territory. pean rt eres * 








ALL NEW-ALL PROVED 


NOW THE MOST COMPLETE LINE OF TRUCKS IN THE WORLD OFFERS 





Photos by Joey Starr -« 


Every model offers 12 big new selling helps! 


NE Functional Styling —Smart brawny 
appearance blends beauty with duty 


for modern design as well as extreme practicability. 


NE Outdoor Visibility — All-round visi- 
bility for all-round safety. Giant, one- 
piece curved Sweepsight windshield gives the driver 


full unobstructed view! Big side windows, two rear 


windows. 


NE Comfo-Vision Cab—Confort is really 
in the driver's seat! “Roomiest cab on 
the road,” cushions that say “Relax, driver,” ad- 


justable seats, controlled ventilation. 


NE Super-Maneuverability—New steer- 
ing wheel angle gives more positive 
control from a more comfortable position . ..new 


true geometric steering gives easier, precision con- 
trol...new wide-tread axles assure the shortest 
practical turning circle and greater stability. 


NE Engine Accessibility — Special fender 
and hood design provides extra work- 
ing space between engine and fenders for direct 


access to power plant, accessories, and battery - 


hoods quickly and easily removed. 


NE Valve-in-head truck engines—Silver 

Diamond, Super Blue Diamond, Super 
Red Diamond 
largest exclusive truck engine plant, all test-proved 


all products of the country’s 


for greater power, economy, stamina, and efficiency 


NE Specialized Transmissions — Types 
and gear ratios to meet particular 


hauling requirements . . . three-speed, four-speed and 
five-speed with direct drive or overdrive in 5th. 


NE Rear Axles for any job — Wider. 
sturdier rear axles engineered to han- 


dle any job. Hypoid single-speed, double-reduction, 
and two-speed with electric shift. 


NE Brake Systems, hydraulic or air— 
Faster-acting. surer-stopping. longer- 


wearing — more efficient braking with less effort. 


NE Steel-flex Frames — Designed to give 
that extra margin of strength and the 
right amount of flexibility to haul maximum pay- 


loads longer over ali kinds of roads. 


NE Load-balanced Wheelbases — 
Shorter wheelbases for standard body 


lengths provide better load distribution and con- 


tribute to better maneuverability. 


NE Cradle-Action Springs — Longer 
springs for greater riding ease... 
stronger springs, sturdier mounting and new spring 


suspension for longer life. 


Plus dozens of new features and 


refinements throughout every truck! 





? INTERNATIONAL TRUCKS 


rs  Meavy-Vuty Engineered TRUCKS FOR ALL PROSPECTS! 


their balance sheets. For 18 straight years these men have chosen more 
heavy-duty Internationals than any other make. 








Every model HEAVY-DUTY ENGINEERED to cut hauling costs! Here’s 
the biggest selling advantage of all—a selling advantage every International 
Truck Dealer gets in every single new International from 4,200 to 90,000 Fact No. 2: The same management, the same engineers, the same test 
experts who kept Internationals first in the heavy-duty field have devel- 


oped every single new International Truck. 


pounds gross vehicle weight. 
What is Heavy-Duty ENGINEERING? Let the facts tell the story: 


Fact No. 1: The cost-minded men who buy heavy-duty trucks (16,001 
pounds and over, GVW) choose the trucks that make the best showing on 


Heavy-Duty ENcINEERING will help International Truck Dealers do a 
heavy-duty selling job on every new International, regardless of size! 


Every model offers important new selling features in the Comfo-Vision Cab! 


An International Truck Dealer doesn’t have to sell drivers on the new Comfo- 
Vision Cab—they just naturally sell themselves. This cab is “the roomiest 
on the road”— and that’s just part of a BIG cab sales story. 


Every cab floats on live-rubber mountings. Fully adjustable seats are 
engineered for comfort. And the new Sweepsight windshield, wide door 
windows, and twin rear windows give visibility that’s the next thing to 
sitting outdoors. 

And on top of this every International offers Super-STEERING. The en- 
tire steering system is designed to provide more stability, greater ease of 


handling. greater comfort behind the wheel. 





Above: Roomiest cab on the road. Below: New Sweepsight windshield gives “outdoor visibility.” 





y Storr « 





Every model proved under actual operating conditions! 


43 years of experience in manufacturing trucks has 
taught International that the best way to help dealers 


after year, until every single feature in every single 
International had been Proven. 


When an International Truck Dealer sells a new 
International, he sells a truck proved right from every 


standpoint in years of tests from coast to coast. 


These tests were directed by men whose life work 
has been to develop better truck transportation. All- 
outdoors was used for proving grounds. Test convoys 
were run around the clock month after month, year 


That’s the testing, that’s the Heavy-Duty Encr- 
NEERING, that’s the combination of outstanding fea- 
tures that make the new International Trucks right 
for truck prospects. By being right for them, they're 
right for International Truck Dealers. 


Buitp SaLEs is to build trucks with buyers in mind. 


That’s what International has done inits new L-Line. 
By being engineered for truck users, new Interna- 
tional Trucks are also engineered for /nternational 
Truck Dealers! 


* 
ra International Harvester Builds McCormick Farm Equipment and Farmall Tractors... Motor Trucks... Industrial Power... Refrigerators and Freezers 


Tune in James Melton and “Harvest of Stars,”—NBC, Sunday afternoons 


INTERNATIONAL 








INTERNATIONAL HARVESTER COMPANY * CHICAGO 











Lawsuits Affecting Dealers... 


AUTOMOTIVE NEWS, 


Court Decisions 


By Leo T. Parker 
Attorney at Law 

Roe a New Jersey higher 

court rendered an unusually 
important decision, as follows: A 
properly signed and recorded state- 
ment is valid under which a 
finance company makes _ several 
loans to an automobile dealer al- 
though no affidavit is made. 

For example, in Bruck v. Credit 
Corp., 65 Atl. (2d) 852, it was 
shown that a finance company 
made a loan to Marlowe Motors. 
Also, a statement was executed 
and recorded in accordance with 
the state statute that the dealer 
would execute and finance com- 
pany would accept a series of chat- 
tel mortgage transactions arising 
out of dealer’s business. 

In subsequent litigation the 
higher court held that these au- 
tomobile chattel mortgages exe- 
cuted by the dealer to the finance 
company were valid without an 
affidavit “of consideration.” The 


statement, coupled with the nature 
of the mortgagor’s business, is 
deemed to furnish to creditors am- 
ple notice that chattel mortgages 
are likely.” 

Also, see American Co. v. Stol- 
zenbach, 68 A. 1078, 16 L.R.A., N.S., 
703. This higher court held that 
affidavits of consideration attached 
to bona fide chattel mortgages 
should be construed liberally rath- 
er than technically and that the 
courts should seek 
and not to destroy” them. 

+ + * 


Down Payment Kept 


ONSIDERABLE discussion has 

arisen from time to time over 
the legal question: If a dissatisfied 
purchaser returns a motor vehicle 
to the seller, can he recover back 
from the seller the down payment? 
The answer is no, unless the pur- 
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STUCKEY MOTORS' NEW FACILITIES—Alithough Eastman, Ga., has a population of only 


500, more than 2,000 
Co., Inc. (Chrysler), accordin 
manager of the firm. 
@ used-car lot adjoining. In addition to Ne 


people attended the opening of the new building of Stuckey Motors 
to Buddy M. Ne Smith, secretary-treasurer and general 
The establishment contains 8,000 square feet of floor space, and has 
Smith, officers in the firm are: 


. S. Stuckey, 


president, and Mrs. Ethel M. Stuckey, vice-president. 





shown that one Main purchased 
a bulldozer and made a down 
payment. Later he became dis- 
satisfied with the bulldozer and 
returned ‘t to the dealer. Then 
Main sued to recover the down 


the purchase price, as provided in 
the contract, but he could not re- 
cover the down payment unless he 
proved that at the time the seller 
accepted the machine he promised 
to return the down payment to 





in prison where the _ testimony 
showed that he gave his personal 
check for $737 for the purchase 
price of an automobile when he 
had only $112 on deposit with the 
bank. 

For example, in Barnett v. State, 
216 S. W. (2d) 218, the testimony 
showed facts as follows: A man 
named Barnett answered a news- 
paper advertisement offering a 
Ford car for sale. He looked at 
the car, expressed satisfaction with 
it, and gave his check for $737 in 
payment for the car. The evidence 
was that the bank had only $112 
to the credit of Barnett. 

The lower court sentenced Bar- 
nett to four years in prison. The 
higher court approved the verdict. 

= . * 


Title in Blank 

Feng to a recent higher 
court a “title in blank” is not a 

legal nor lawful transfer of an 

automobile. 

For example, in Erwin v. South- 
western Inv. Co., 215 S. W. (2d) 
330, the testimony showed that an 
automobile owner named Erwin 





chaser proves that the seller agreed 
to make a refund, when he took 
back the vehicle. 


For example, in Main v. Bra- 
zee, 65 Atl. (2d) 261, it was 











Al 


ceptance of the bulldozer by the 
seller resulted in Main not being RRRCeNTLY a higher court sen-| tificate of title to the dealer and 


liable for additional payment on tenced a person to four years| signed his name to the blank trans- 


Main. 
payment, * * * 


The higher court held that ac- Sent to Prison 


by giving you These nesulla— 


4, to-date operating figures available daily 
ae a prompt month-end financial statement 


3. accounting department costs reduced 


Burroughs Cccouriliteg Equipment can help you 
MAKE YOUR DEALERSHIP MORE PROFITABLE! 


Burroughs builds tools for business managers. These fast 
and accurate machines produce the operating facts that tell 
you exactly where every department of your business stands 
in time for you to take effective action .. . facts that show the 


way to bigger profits, lower costs. 


With the right Burroughs equipment rightly applied, you 
can count on an appreciable saving in accounting time, a 
money-saving reduction in duplication of effort, elimination 
of month-end pressure, and a precise summarized picture of 


your business to date this year, this month. 


Burroughs equipment ranges from a full-sized adding 
machine at only $125 to machines that completely mech- 
anize accounting. All are backed by a worldwide reputation 
for quality and dependability. There’s a Burroughs account- 
ing or posting machine suited to your needs and circum- 
stances, no matter what the size of your business. Its applica- 
tion can be adapted to your established accounting methods 


to give you maximum benefits with minimum delay. 


Find out today how easy it is to have these benefits. Just call 
your local Burroughs representative. He is qualified by 
training and experience to help you. He will be glad to 
show you, without obligation, this Automobile Dealer 
Accounting Manual, 
layouts for every size dealer. Look for his 
number in your telephone book, or 
direct. The coupon is for your convenience. 











with suggested plans and 


GENERAL PURPOSE 


CASH REGISTER—ADDING MACHINE 


A time-saving control machine for 
your Parts and Service Departments. 
Records cash and charge items on a 
locked-in detail tape, identifies them, 
and permits taking a cash balance in- 
stantly, at any time. Use it as an add- 
ing machine to verify addition of la- 
bor and parts and for general adding. 





This typewriter accounting machine permits 
daily analysis of sales and costs, accounts re- 
ceivable, and accounts payable. Writes a pay- 
roll complete in one operation. Makes prepa- 
ration of financial statements simply a matter 
of copying last balances. Easy to learn, easy 
to operate. 


form 


write 





With this desk-bookkeeping machine, cus- 
tomer ledgers and statements, accounts pay- 
able, pe and general ledger records are 
sted swiftly, legibly, with proof. Can also 
used as a high-speed adding machine. An 
excellent machine for the small dealer. 


BURROUGHS ADDING MACHINE COMPANY 
DETROIT 32, MICHIGAN 


() Please have your representative call with the 
Automotive Dealer Accounting Manual, including 
form layouts and machine descriptions. 


| 
| 
| 
| 
| 
| 
| (0 I would like to see a demonstration of the Bur- 
| roughs General Purpose Cash Register. | 
l 
| NAME_ 
| 
| STREET AND NUMBER 
| 
| 
d 


A 


made an agreement with a used 
automobile dealer to sell his auto- 
mobile. Erwin delivered the cer- 


fer printed on the back of the 
certificate, but did not fill in the 
name of the transferee and re- 
fused to comply with the dealer’s 
suggestion to go before a notary 
public to swear to the transfer. 

Sometime later the dealer ap- 

plied to Southwestern Invest- 
ment Co. for a loan, represent- 
ing that he owned the automo- 
bile and that he had bought it 
from Erwin. The loan company 
made the loan and took a mort- 
gage on the car and filled in the 
name and address of the dealer 
as the transferee in the certifi- 
cate of title. Also, the stenog- 
rapher of the loan company 
filled in the blanks and signing 
the certificate in her official ca- 
pacity as a notary public. 

The higher court held that Er- 
win could take possession of the 
automobile from the finance com- 
pany, and said: 

“The only thing which Erwin 
did which had any tendency to 
show Dunn’s (used car dealer) 
| authority to deal with the car at 
the time the loan was made was 
to permit him to have possession 
of the certificate of title with the 
transfer signed in blank.” 





Toronto Financing 
Of Car Sales Still 


Trailing Prewar 


TORONTO. — While there have 
been big increases in total volume 
of car financing here, the percent- 
age still hasn’t returned to prewar 
levels, officials of auto finance com- 
panies report. 

Today only about 28 percent of 
new-car sales are financed, against 
about 35 percent on the average 
prewar. But finance men expect 
|the figures to return to prewar 
levels in 1950. 

While some car dealers offer 
down payments as low as 20 to 25 
percent, and 36 months to pay, 
| first-line finance companies usually 
ask a third of the purchase price 
on new cars, and 40 to 60 percent 
on used, with 18 months to pay. 

Low credit terms often act more 
las a bait for getting customers 
into a car dealer’s office than any- 


| thing else, finance men admit. 


‘Dealers Form 


'New Mich. Group 


BENTON HARBOR, Mich.—The 
15 dealers here and in St. Joseph 
|have formed the Twin City Auto- 
mobile Dealers Assn. 

Officers are: president, Joseph 
| Frick (Studebaker); vice-president, 
|C. Creed, (Ford); secretary, Mary 
|Lou Ross, (Lincoln-Mercury), and 
treasurer, C. W. Beistle (Chevrolet). 
| The executive committee is com- 
|posed of Frick, Creed, Miss Ross, 
Ralph Slautterback (Buick), Ray 
Leuenberg (Nash) and W. Bartz 
(Dodge). 





College Honors Timberlake 

G. G. Timberlake, president of 
Hartsville Motor Co. (Ford), Harts- 
ville, S. C., has been elected vice- 
president of Coker college of Harts- 
ville. 
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American Coach & Body Co.,| appointed vice-president of Kellogg 
Cleveland, manufacturer of utility | division of American Brake Shoe 
truck bodies, announces the ap-|Co., according to William B, Given 

pointment of|jr., president. 

Fred C. Hall as; Platt, formerly works manager, 

director of sales,/has been with Brake Shoe since 

ees | 100, joining the firm as an 
Hall has been | #PPrentice. 

a member of | Starbuck, formerly assistant gen- 


organization since |eral sales manager, served in the 


1936. He has rep-| sales departments of other divisions| FORD TRUCK SALES HEADS ear nerenet on district truck and oe ey pa the Ford sates Ce. i ae g Se 
- Valley, Ida., for a national sales meeting. The week-long meeting was conducte y J. D. Ball, manager, truck an eet sales depart- 
resented She com-jcf the company before joining mente Ford division. The ers of regions and districts covering every part of the country convened to hear plans for more 


pany in the west- Kellogg. ambitious truck and fleet sales activity in 1950, Ball said. 
ern half of the - * © t ma iioaneatoenats isalaeeastedlenieaiceanteted sabenedpinieibedadienmes 


F. C. Hall U. S. As general! Burnside Named Manager 


manager, he has ager of the Fisher Body plant at lern division manager. Roy F.| gives him direction of New York, 


| Brown has been appointed to suc- New Jersey and Connecticut. 
* * * 


tors through Cadillac in 1933, go- (ceed Graybill as manager of the 
ing to Fisher Body a few months | company’s New York branch. R. F. Pughe Named by Wheland 
later. .— Blundin, former Philadelphia To Head Manufacturing 
General Names Graybill pee ea acne |_ Earl W. Pughe has joined Whe- 
e ° In the Philadelphia branch, Gray-|jand Co., Chattanooga, Tenn., as 
bill directs General Tire sales for manager of its manufacturing di- 


Pennsylvania, Delaware, Maryland, | vision. This divi- 
sion includes the 


the division, until his recall to Appointment of Harlow D. 
Cleveland as director of sales for! Burnside as manager of the Wilm- 
ap, Saere company ington (Del.) plant of the Buick- 
Se ae Oldsmobile-Pontiac assembly di- 

American Brake Shoe Names | vision, to succeed Robert Ahlers, 
2 Division Executives who has been granted a leave of |New York Sales Head 
. .| absence, has been announced by Promotion of Richard Graybill to 

Pe Ble a ee B-O-P General Manager J. E. | manager of General Tire & Rub-| District of Columbia and the north-| 
neered Castings division and| Goodman. ber Co.’s Philadelphia branch is|ern parts of Virginia and West | design and pro- 
William H. Starbuck has been Burnside, former resident man- | announced by H. A. Bellows, east-| Virginia. Brown’s appointment | duction of Whe- 


| 
been the active executive officer of | Of B-O-P Delaware Plant | Kansas City, joined General Mo- | 


7 onto a land oil field 
|drillng equip- 
ment and saw- 
mill machinery. 
Pughe has more 


| ss P cscs ~ than 30 years ex- 
oh A | perience as a pro- F 
tf | duction executive. , 
‘ ‘ 4 7 He was with a 
/ Cy fi, Chevrolet 22 ee 


years. During that time his duties 

included management of three 

| Chevrolet plants. Immediately prior 

; |to his connection with Wheland, 
aa Pughe had been assistant to the 


REMARKABLE kan VACDRAULIC [President of Dana Corp. 


a) AKE TT LL Plymouth Promotes 
| Two Factory Men 
A. H. Paterson, general works 


with the New and Exclusive Safety System! [manager of Plymouth, announces 
that A. H. Rogers has been ap- 
pointed plant superintendent of 
Chrysler Corp.’s Los Angeles plant. 
At the same time, he said that 
Jack L. Fendel has been named 
traffic supervisor of Chrysler’s Ev- 
ansville (Ind.) plant. 


ad | a , Chamber tase 


Superior’s Larson Elected 
Life Member in Ohio 


L. A. Larsen, chairman of Su- 
perior Coach Corp., Lima, O., was 
recently honored by the Ohio cham- 
|ber of commerce at their 56th 
annual meeting when he was 
elected a life member of the cham- 
ber’s board of directors. 

Larsen was one of three Ohio 
businessmen and industrialists ac- 
corded this honor. He was presented 
with a silver medallion in recogni- 
tion of his long and meritorious 
service. 


* * * 


AAA Elects Holland 
, As New President 
Le Specially PRU rl area Truck and | _— a ; Lou E. Holland, Kansas City, 
ao was elected president of the Amer- 


Passenger Car Hydraulic Brake Systems .§ = ican Automobile Assn. at AAA's 
= ie 47th annual meeting. 


An Outstanding Advancement in Brake Power 


What other brake power un k <a Others elected were John E, 

Model 130R does betts anil 3 O'Neill, Fresno, Calif., senior vice- 

: president, and Daniel W. Bell, 

Returns any fluid (escaping in t Washington, national treasurer. 

; J Reelected were Ralph Thomas, of 

; ae eal Detroit, national secretary; Fred- 

DT melt Mel ie thes erick P. H. Siddons, of Washington, 

‘ uu ory assistant treasurer, and seven vice- 
presidents. 


nit) back into master ylinder' 


Sey el eia nel performance, greater afety' 


Cuts in and »ut faster for bette : Pa Brake Power Unit 


ontrol in traffic and emergency 


* + 


‘ iad Mack Appoints Crockett 
Cuts in lower, yet develops mor a vase UUM Teac Toi ly Distributor Sales Head 
PT ee a ie ee ee . : F ss Against Ete! Leakage! Appointment of Albert G. Crock- 
ett as manager of distributor sales 
Less likely to need service than " KING for Mack-International Motor 
Truck Corp. is 
announced by A. 
C. Fetzer, vice- 
, VA, president. In his 
Y new position 
Crockett will 
wh head up Mack's 
ASSURES PROVEN PRODUCTS AT Sg ; domestic and Ca- 
ae nadian wholesale 
" organization of 
some 500 distrib- 
utors. 
Director of 
Mack’s market 
" Inits—for Passenger Cars, Trucks research department since the war, 
Hubs, Axles, Parts for Farm Implements Crockett joined the company in 
1927 as a member of the sales pro- 
motion department. 


any other brake power unit 


DETROIT 32, MICHIGAN 
A. G. Crockett 


Ti Davenport, lowa; Windsor, Ontario, Canada 





a ie 35 


: si : Quick, it is announced by Gardner 
Affecting Factories and Dealers... Cowles, president of oe a 
, zines, Inc., publisher o uick. 
ee Reiss had been with Time, Inc., 
uto vertising ; for 18 years. In 1933 he was named 
y . , a manager of the Cleveland adver- 
By George Deery wear and accessories; automotive . a coeeet ree piney aS cae 
Associate Editor and auto accessories; beer, wine ‘ tising per issue starting next 
Mack Trucks, Inc., this month|2"@ ‘iquor; food and food prod- . March. The circulation guarantee 
ill finish its additional interim ad ucts; gasoline and lubricants; ] is 750,000, it states 
cameeian Sapnsele weap ban heen household furnishings; industrial =e arr an hae 
, n materials; smoking materials; j ° 
oo a truck, fire €N-! soaps, cleansers and polishes, and Seattle Promotion 
gine an i ee — — toiletries and toilet goods. Effectiveness of the Seattle 
spreads an u a bl “A aan For example, in the auto acces- yi) Times in reaching the Greater 
a seen, San. See : oad sories classification, Look scored an ; Seattle area market was demon- 
white. These appear in a se wae increase in number of advertising | strated Nov. 12, when the larg- 
list of consumer magazines an pages- and a gain in advertising | est crowd nm Seattle’s history 
general business papers, including | peyenue. jammed the city’s downtown 
Saturday Evening ‘a Time, * * + streets to witness a Times- 
Newsweek, Business eek, For-| 7 -_" ‘ backed promotion, the Santa 
y WIL PONTIAC IS AIR MINDED—This Sil Ss , (Md. ’ 
| Good SON PO Cc DE is Silver pring. ) dealership has signed up Claus parade, the paper states. 


tune, Forbes and the Wall Street , for a twice-a-week Washington radio program, featuring Joby Reynolds and Charles Keaton, 
Journal. True magazine reports that its | organist. Left to right ara Frank P. Wilson, president; Miss Reynolds, Keaton, and William | Police estimated as many as 200,- 


In addition to these equipment | December issue carries the big- | Settle, general manager of the dealership. = in _____| 000 persons from throughout 


advertisements, Mack runs an | gest dollar volume of advertising ; 4 7 : western W i 
offer directed to operators who | in the publication’s history. known as an economist, writer | (Kans.) Gazette, Marysville (Calif.) downtown on cane rn 
: | * * * and commentator. Appeal-Democrat, Miami (F la.) : 
own Mack trucks 15 years old or | _ - “a * lH ald. Pekin (Ill) Ti aT hour-long parade, which featured 
more. These long-time users will | Taylor Continues ‘ rr ae (C ‘if. "4 aie Rect ae the the 30 giant balloons seen each 
be invited to bring their ma- | The Henry J. Taylor broadcast, |New in Bureau | oe — od than — o° ©! Christmas in many eastern and 
chines “back home” for special | “Your Land and Mine,” has been Recent new memberships in the ee ee - wo | midwestern cities, it adds. 
tradein consideration. signed for another year by Gen- | Bureau of Advertising, American | " . - The project was developed un- 
This November-December push.| eral Motors over the ABC net- | Newspaper Publishers Assn., in- | Reiss Joins Quick der the direction of Russell W. 
Mack officials indicate, will be the| work, plus a selected list of sta- | clude the Coffeyville (Kans.) Jour-| Jack Reiss has resigned as New| Young, advertising manager. Se- 
forerunner of an increased 1950| tions in cities where GM plants | nal, Dodge City (Kans.) Globe, El| York advertising manager of Life| attle business firms cooperated in 
budget. Tentative plans for the| are located. Taylor is widely |'Reno (Okla.) Tribune, Emporia'to become advertising director of| presenting the pageant. 


future cover widespread use of| 


newspaper, magazine and outdoor | 
space as well as full trade press 
coverage. 
Erwin, Wasey & Co., New York, 
has been retained to prepare and 
place the consumer advertising. P. opera or can up CG 


Wesley Combs is the account exec- 
utive. Doyle. Kitchen & McCor- 


mick, also of New York, will con- 
tinue to handle Mack’s trade paper 
advertising. 
* + a 
Plymouth Dealers TV a 
« * tg, 








The Plymouth dealers of Met- 
ropolitan Detroit, through Powell 
Grant agency, have purchased a 
new 15-minute man-on-the-street 


cscs 
NO | 


program on WXYZ-TV, which fi j 
will be telecast on Mondaye, | INSTALLATION ~ 
Wednesdays and Fridays, 7 p.m. NEEDED 
E.S.T., it was announced by : No TRACKS 
James G. Riddell, station man- 4 No TANKS | 3 
i Just Attach To #4: 


ager. +3 
7 Air and Water | 


“Sidewalk Parade” will origi- 
nate in front of the Palms-State 
theater, Detroit, and will feature 
Ross Mulholland as master-of- 
ceremonies. Mulholland will in- 
terview passers-by and celebri- 
ties, each of whom will be asked | 
to spin the Plymouth wheel of : 
fortune. 
Viewers are asked to estimate EASY AS 
the number of revolutions the 
wheel makes between Nov. 21, 
starting date of the program, and ! a 2? cd 3 
Dec. 16. 


/ tines fi 


* + * 

How’s Business? Exclusive Wave 
Publication of the Chicago Tri- Motion Cleaning 

bune’s next annual business review 

and forecast issue has been set for ; eas 

Jan. 3, the first full business day | Cuts Time 

of the new year. In this issue the | Cuts Costs 

Tribune annually surveys the year | 

just completed and forecasts the} 

economic, political and social out- ; 1. Wave-spray car with 

look for the year just starting. 

gon, a & WAVEWASH SOLUTION. « + 

Tips to Europe ¥ i “aa ay 2. Rub up 
European business men seek- the Suds. 

ing to increase their sales in the 

U. S.—or to enter the U. S. mar- ' : 

tke the Gat Gaboase éiven @ HERE'S the sensational lower cost washer 

a specific plan of action in a new that makes all other car washing methods obsolete. 


booklet published by the New ; : 
York Times. Introduced just one month ago, it has become 


The booklet, “How to Get a ‘ : . | 
Larger Share of the American the sensation of the automotive industry! 


Business Dollar,” reproduces an Just attach it to your water and air lines and 
address given in Europe last 
summer by Dr. Eric W. Stoetz- you're in a big profit business. 
ner, director of foreign business ah = i 
promotion of the Times. The Phillips ‘'WAVEWASH" Car Washer 
Dr. Stoetzner delivered his talk : flr ’ . 
aidan eamewtnat Sains aan —" can actually pay for itself in first two months’ operation. 
vertising groups in 10 European Order yours now and receive 10 gallons of special "WAVEWASH" 


countries last August, September 
and October. SOLUTION (ample for washing 400 to 500 cars) FREE of extra cost. 


Look Lists ide ‘ Write today for FREE illustrated folder describing 


Look leads the major weeklies the Phillips “‘WAVEWASH" Car Washer, complete sales building 
for the first nine months of 1949 
in both number of advertising 
pages gained and advertising rev- 
enue gained, according to figures 
recently released by the Publishers Sales Representatives Coast to Coast 
Information bureau, the magazine JOBBERS! f 
states. There was an average gain ; . : : @ Tew 
in all classifications of 15.6 percent Service Station Equipment For 30 Years “WAVEWASH” 
in number of advertising pages. 

(First ‘nine months of 1949 com- 2 territories still 
pared with same period in 1948). open 

In this same period, Look reports — a So 
an increase in advertising revenue : Write or wire today! 
of 30.5 percent or $2,496,715. It reg- 5012 Brotherton Road, Cincinnati 9, Chio 
istered its most extensive gains in , 
these classifications: Apparel, foot- | 


3. Wave-rinse it off! 
Car Dries Without 
Streaking. 


campaign and name of your nearest sales representative. 
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'S. D. Dealers Hear Blast by Sen. Wherry . . . 











SCHMUESER'S IN HAMMOND, Ind.—John Schmueser and Sons, veteran Buick dealership, 
has opened a completely new building. Features of the new facilities include a showroom 
with walls of salt-glazed tile. Service department equipment is new throughout. 


St. Louis Wins ssuanc 








|bonds, the issuance of revenue 
bonds to be paid from the revenue 
| derived from the operation of the 
| lots, or by special benefits assessed 


SIOUX FALLS, S. D.—‘“Stop the 
biggest giveaway show on earth,” 
Sen. Kenneth S. Wherry of Ne- 
braska, Republican floor leader in 
the U.S. Senate, thundered at near- 


|ly 400 automobile dealers and their 


wives attending the South Dakota 
Automobile Dealers Assn. annual 
convention. 

Lashing out at government 
spending, wage and price control, 
federal aid to education, compul- 
sory health insurance, secret for- 
eign trade agreements and the 





Parking Aid 


ST. LOUIS.—Only the signature 
of Gov. Forrest Smith last week 
was necessary for St. Louis to get 
started on solving its traffic con- 
gestion problem. A measure, passed 
by the state legislature, authorizes 
the city to acquire parking prop- 
erty either by purchase, gift or 
condemnation and lease it to 
operators. 


Payment for property taken may 


Brannan farm plan, the solon, 
who is an auto dealer at Pawnee 
City, Neb., took healthy swipes 
at the administration’s policies 
which he said were in the nature 
of a “gravy train.” 


| “In 1950, the grand jury of the 
people will decide whether they are 
S . “ going down the slippery road of 
San Juan Discontinues statism and 
William C. Black, owner of San| ment,” he declared. 
Juan Motor Co. (Kaiser-Frazer), Wherry said that the government 


against property in the neighbor- 
hood. 

A section of the bill specifically | 
limits business to be conducted on 
the lots to the parking of automo- 
biles. The sale of gasoline, acces- 
sories, etc., is banned. 








be from general city revenue, the 
issuance of general obligation 


Monticello, Utah, has discontinued is now so far out of balance that 
his dealership. nothing short of a major operation 





spendthrift govern- | 


can save it. In this Republican 
stronghold, he hinted broadly that 
he thought a GOP victory in 1950 
would be that “major operation.” 

Leveling his sights on the Tru- 
man administration, Wherry said 
its policies were identical with 
those of the Labor Socialist’ party 
in Great Britain and that for the 
U. S. to continue pouring wealth 
and substance of the American tax- 
payers into the support of socialism 
in Great Britain and other coun- 
tries of the world was sheer non- 
sense. 


He also branded it as fascism. 


| “If the administration’s bill to 


give the President—one man— 
absolute power to put ceilings 


| over prices and wages and floors 


under prices and wages is not 
fascism, what is it? If giving 
the President—one man—power 
to build and operate steel and 
other plants in competition with 
private industry is not socialism, 
what is it?” the senator queried. 
“But worst of all the statism 


Paint yourself more oil business! 





i GRAB A PAINT CAN AND BRUSH ‘1 
—or call your local sign painter and 
have a message written on the con- 


crete next to your gas pump. 





4, PLACE A DISPLAY of oil in cans i 
between pumps to remind customers 
that they get the brand and grade 
they pay for when they come to you. 


2.“HAD YOUR OIL CHANGED 4 
lately?” in bold lettering will attract | 
attention of motorists driving in for 4 
gas... bring business your way. t 
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5. OIL IN CANS increases turnover 
. . helps 
you keep your station neater... 
more attractive. ne 


ee . . . eliminates breakage . 


QUICK, EASY WAY TO GIVE SERVICE 


1. Greet customer; take order 

2. Deliver gas; wipe rear window 

3. Clean windshield, passenger's side 
4. Check oil and water 


5. Clean windshield, driver's side; 
collect 


6. WHY NOT CHECK your stock of 
oil in cans now .. 
quate display out in front where 
motorists can see it and buy? 


AMERICAN CAN COMPANY > ii aia: seid at rein 





2. FURTHERMORE, make the most of 
other display areas. Place cans of oil 
in your windows, and near lifts. The 
more displays the better. 





. and get an ade- 


| 





CANNED OIL IS GRAND OIL FOR PROFITS 





| U.S. ‘Giveaway’ Policy Lashed 


evils—worse than federalized edu- 
cation, compulsory health insur- 
ance, the making of secret trade 
agreements—is the Brannan farm 
plan,” Sen. Wherry declared. 


He labeled it a plan to sovietize 
the farmers. 

“Under it (the Brannan plan), 
farmers would work for the gov- 
ernment bosses,” the solon said. 
“The farmers would produce sur- 
pluses of food so that prices to 
consumers would be below the cost 
of production. In return for giving 
| up their complete independence and 
| submitting to complete regimenta- 
tion, the farmers would be given 
production subsidies, determined by 
government bosses.” 


And the taxpayers, the senator 
added, including farmers and con- 
sumers, would pick up the check 
—about five billion dollars a year. 

“The Brannan farm plan is im- 


practical and unenforceable. It 
won't work. It is a swindle,” he 
| concluded. 


Mostly routine business sessions 
and board meetings opened the con- 
vention. 

Elected to head the state asso- 
ciation for the coming year was 
Keith Wyman, Vermillion. A. S. 
Christensen, Rapid City, was 
named first vice-president. 

Elected as directors were Ed 
Johnson, Aberdeen; Vince Jones, 
Huron; Wenton Fiedschlaw, Woon- 
|socket; William Albaugh, Winner; 
Herb Mogck, Platte; Robert Ray, 
Highmore; Don Lefengren, Pierre; 


C. E. Shaw, Belle Fourche, and 
Wyman. 
The convention was officially 


opened with a welcome by Warren 
E. Cumming, president of the Sioux 
Falls Motor Trades Assn. 

Frank Giroux, Washington, as- 
sistant general counsel, National 
Automobile Dealers Assn., and Jo- 
seph F.. Leopold, Dallas, southwest- 
ern manager of the National Tax 
Equality Assn., spoke before the 
assemblage. 

Charles J. Dalthorp, Pierre, 
S. D., state director of finance, 
was speaker for the noon lunch- 
eon meeting. Chris Hogan, presi- 
dent of the Rapid City (S.D.) 
Automobile Dealers Assn., was 
toastmaster. 

Perry Dean, Minneapolis; Henry 
Billion, Sioux Falls, and Sidney J. 
Page, Chicago, were other speakers. 

The convention was held here in 
conjunction with the 35th annual 


|automobile show sponsored by the 


Sioux Falls organization. 


‘Dayton Realigns 


‘Sales Staff 


DAYTON, O. — Dayton Rubber 
Co., through its president, A. L. 
Freedlander, last week announced 
the following or- 
ganization promo. 
tions, additions 


and realignment 
of duties. 
Carl W. Pries- 


ing has been ap- 
pointed sales vice- 
president. Pries- 
ing comes to Day- 
ton Rubber from 
the Ansco division 
of General Aniline 
and Film Corp.. 

Irve Eisbrouch, vice-president in 
charge of tire sales, will not only 
be responsible for tire sales but 
also associate lines such as Camel- 
back, repair materials and other 
new products which lend themselves 
to marketing through the tire sales 
division, Freedlander said. 

Leonard C. Strobeck, vice-presi- 
dent in charge of mechanical sales, 
will direct all field selling activities 
of the company’s present mechani- 
cal lines. Herbert S. Waters was 
appointed vice-president and direc- 
tor of products. 


Carl W. Priesing 





Arkansas Group Urges 
Vehicle Inspection Law 


LITTLE ROCK, Ark.—Enact- 
ment of legislation requiring 
compulsory periodic mechanical 
inspection of motor vehicles in 
Arkansas was urged by delegates 
here at a two-day session of Gov. 
McMath’s highway safety con- 
ference. 





ca. 
sor 
jur 
$2," 


mil 
acc 
suk 
anc 
ber 


ed 
for 





tint 
tion 
yea 
thoi 
side 
pre’ 
cent 
cide 
of 1 
repe 


in 
the 


tril 
Ac 
we 
for 
thi 
cid 


defe 
the 
mec 
as “ 
ing 
ing 
tion: 
acci 


Fate 
Fe 
ci 
type. 
any 
relat 
in § 
25.1 | 
perc 


and 
ated, 
for 
and | 
bus 
accid 
tuted 
chan 


cent 
yeal 
22 | 
carr 
fron 
tras 
cent 
Thi 
that: 
incre 
defec 
been 
of all 
cal d 
a dor 
bus 
stant 
lucin 
dents 
mech 
comp 





j 


/ 


| edu- 
insur- 
trade 
farm 


vietize 


plan), 

said. 
» gur- 
es to 
e cost 
ziving 
e and 
lenta- 
given 
ed by 


ator 
con- 
heck 
year. 
s im- 
. ae 
” he 


sions 
> con- 


SSO- 
was 
1. S. 
was 


» Ed 
fones, 
Voon- 
nner; 
Ray 
lerre; 

and 


cially 
arren 
Sioux 


, as- 
ional 
1 Jo- 
west- 
Tax 
the 


rre, 
nce, 
nch- 
resi- 
,D.) 
was 


lenry 
ey J. 
kers. 
re in 
nual 
y the 


ibber 
a 
nced 
' or- 
omo-. 
tions 
ment 


ries- 
ap- 
vice- 
ries- 
Day- 
from 
ision 
iline 
P.. 
it in 
only 
but 
mel- 
ther 
Ives 
sales 


resi- 
ales, 
ities 
ani- 

was 
irec- 


ct- 
ing 
cal 

in 
tes 
ov. 
yn- 








AUTOMOTIVE WASHINGTON 





Motor Haulers Improve | sxcorv snerovmen ie ie 


1948 Safety Record 


By William Ullman 


Washington Corresponcent 


| AN Interstate Commerce Commission study of mechani- | Labor Curbs Sought 


ures, and almost the only cause, is 
lack of adequate inspection and 
maintenance, 


The analysis also indicates that 


carriers institute adequate inspec- 

tion and maintenance systems of 

the types urged upon them by their 

associations and insurance com- 

panies, recommended by manufac- 

turers, and imposed by regulations. 
* * * 








REMODELED CHICAGO DE SOTO-PLYMOUTH DEALERSHIP—Burke Motors Inc., has just 


cal defects of motor carriers during 1948, released last Sa action to pro- completed remodeling its block-long Chicago sales and service building. The new sign 


week, 1,320 accidents caused by mechanical defects or fail- | leations was ureed here last week 
ures were analyzed. These, it was pointed out, represented |py the U. S. Chamber of Com- 


6.2 percent of the 21,419 accidents of all types reported for | merce. 


the year. 


4 hibit monopoly by labor organ- | is 70 feet high, one of the nation's largest. 


| monopolies can be had, this great| uted to a “large reduction in 

nation can function only at the} American exports.” 

| ‘ will and pleasure of powerful labor The third-quarter rate was 
The USCC made public a reso-| jpaders, | $7.2 billion below the first quarter. 





As a result of the mechani-| dents, slightly more likely to re- lution adopted by its board of di-| «pig deplorable situation de-| The Commerce department, how- 


cal defect accidents, 79 per-|sult in a fatality or injury and 
sons lost their lives, 953 were in-| result in twice as much property 
jured, and property damage totaled | damage; 
$2,756,436. Compared with 1947, it| causing an ever-increasing percent- 
—— shown, this constituted | age of mechanical defect accidents; 
minor decrease in the number of | (¢) 


accidents and property damage, a 
substantial decrease in injuries, 


and a slight increase in the num-| 


ber of fatalities. 


ed data concerning such accidents | ¢ 


for the years 1941-48. The figures 
indicated that: 
(a) the number 
of mechanical de- 
fect accidents de- 
clined from the 
preceding year 
for the first time 
since 1942; (b) 
the number of fa- 
talities have re- 
mained fairly 
constant for the 
past three years; 
(c) injuries, con- 
tinuing a trend of four years dura- 
tion, declined from the preceding 
year; (d) property damage, al- 
though less than in 1947, was con- 
siderably in excess of that for any 
previous year, and (e) as a per- 
centage of all accidents, these ac- 
cidents continue a four year trend 
of representing less and less of all 
reported accidents. 

Brake accidents, more so than 
in any previous year, constituted 
the main problem. For 1948, 34.9 
percent of the accidents were at- 
tributable to defective brakes. 
Accidents due to tire failures 
were second most frequent but, 
for 1948, numbered only one- 
third as many as did “brake ac- 
cidents.” 

Engine failures, coupling device 
defects, and steering failures were 
the next most frequent cause of 
mechanical defect accidents. 

The analysis classified accidents 
as “stopped” or “moving,” depend- 
ing upon whether the vehicle hav- 
ing the mechanical defect was sta- 
tionary or not at the time of the 
accident. 





William Uliman 


* + * 

Fatal Category 
pCR 1948, 16.4 percent of the ac- 

cidents were of the “standing” 
type. This percentage is less than 
any previous year, but even this 
relatively small percentage resulted 
in 50.6 percent of the fatalities, 
25.1 percent of the injuries and 13.9 
percent of the property damage. 

The record for 1948, in general 
and considering the mileages oper- 
ated, showed a slight improvement 
for property-carrying operations 
and a substantial improvement for 
bus operations. Mechanical defect 
accidents involving buses consti- 
tuted only 10.4 percent of all me- 
chanical defect accidents. 

This resulted from a 26 per- 
cent decrease from 1947, which 
year, in turn, had a decrease of 
22 percent from 1946. Property 
carriers had a .7 percent decrease 
from 1947 to 1948 and this con- 
trasts with an increase of 23 per- 
cent between 1946 and 1947. 

The analysis, in brief, indicates 
that: (1) the trend toward an ever- 
increasing number of mechanical 
defect accidents appears to have 
been halted; (2) as a percentage 
of all reported accidents, mechani- 
al defect accidents have been on 
1 downward trend since 1944; (3) 
bus operators are showing sub- 
Stantially better progress in re- 
lucing the number of such acci- 
dents than property carriers; (4) 
mechanical defect accidents are, in 
comparison with other type acci- 


numerically and per- | avoided. 
but these accidents | “The right to strike,” the reso- | billion during the third quarter of | indicated that declining trends evi- 
| which number only one-sixth of all lution continued, “should stop (1949, according to the Commerce | denced earlier this year in the im- 
3 |mechanical defect accidents cause| short of the right to make war | department, which said two-thirds | portant segments of the economy 
An accompanying chart present-| over half the fatalities; and, (7)| on the public welfare. 
he chief cause of mechanical fail- “Until such law against labor quarter rate of $259.6 was attrib- | and September. 


creasing, both 
centagewise, 








|rectors calling on Congress to 
amend anti-trust laws to apply to 
labor organizations. Only in that 
way, the board said, can serious|U. S. Output Dips 

damage to the economy from [THE gross national product—the 
strikes, such as the recent nation- market value of the nation’s} ment remained firm,” the depart- 
accidents are de-|wide coal and steel walkouts, be oytput of goods and services—| ment said. 

dropped to an annual rate of $256.3 It added that “monthly figures 


mands immediate correction.” |ever, said that “the business sit- 
. @ 8 uation during the third quarter 

| was essentially stable.” 
“Total domestic demand for pur- 
poses other than inventory invest- 





brake failures are 








|of the decline from the second-| were arrested or reversed in August 





‘* THE BENDIX-WESTINGHOUSE 
DISTRIBUTOR SAID | WOULD SAVE 
MONEY ON BRAKE MAINTENANCE ... 


My Own Records Frove if-L” 





Big fleet operators keep accurate cost records fleet. Moreover, drivers prefer the soft, cush- 
on brake maintenance, replacement parts and ioned, flexible stops, the extra vehicle control, 
down-time for servicing. Their comparisons the safety features of these mighty brakes. 9 
prove beyond any doubt that substantial sav- Whether you operate one truck or one hun- 


ings result when they specify Bendix-Westing- dred, be sure you get all these advantages by 
house Air Brakes for every truck in their specifying Bendix-Westinghouse Air Brakes. 


THE BEST BRAKE IS 


THE BEST AIR BRAKE IS 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 
ELYRIA, OHIO 


Xl 
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Seattle Terms Normal > 


By D. M. Trepp 
Staff Correspondent 

While term-selling may be the 
“honey” that some Seattle dealers 
are employing to attract new-car 
buyers and stimulate sales on an 
otherwise slightly declining fall 
market, the practice is not general, 

and the few who have advertised 
“sub-standard” terms are relying on 
their own resources to handle their 
contracts receivable. 

This was declared by G. R. Mc- 
Ethany, head of the Seattle divi- 
sion of Universal CIT Credit 
Corp., following publication in 
Automotive News (Nov. 7) of a 
story by this writer quoting him 
to the effect that a 30/30 plan 

(30 percent down, 30 months to 
pay) is “typical.” 

“It is true that 30/30 selling is 
a typical easy-term deal, but it is 
not typical of terms in general as 
may be the interpretation by some 
readers of that article,” says Mc- 
Elhany. 

“Our purchases during the last 
60 days, with a very few exceptions, 
have been on a standard term basis, 
namely, one-third down and a ma- 


Chattanooga 


The market remained fairly 
steady in new-car sales during the 
week ended Nov. 19 with 117 units 
registered in Hamilton county 
(Chattanooga), against 109 for the 
preceding week. 

Sales of used units have shown 
some increase during the past two 
weeks. There has been a shortage 
of new cars in some lines because 
of the steel and coal strikes. 

Dealers report that service is 
increasing, in some cases as much 
as 65 percent. One dealer reported 
that following an extensive news- 
paper advertising drive, his smaller 
service and winter ‘change-over 
sales increased service volume as 
much as 55 percent. 

With the ending of the coal 
strike, more dollars are beginning 
to pour into the market and the 
Christmas buying season has begun 
in earnest. 

The vast majority of finance 
companies report that the usual 
seasonal slack period experienced 
at this time in previous years has 
not shown up this year. 

One company reported that No- 
vember was the best month of the 
year in dollar-volume, and that it 
was more than 75 percent over the 

same month in 1948. 

* There is a more optimistic atti- 
tude on the part of the public in 
this section of the country and 
Chattanooga, which is 65 miles 
away from Tullohoma, where the 
new Air Force research center is 
to be located, is looking for an 
increase in sales volume from that 
corner.—(Alan Sayford). 


Pittsburgh 


New-car registrations “more than 
doubled” in the Pittsburgh area 
during the week ended Nov. 19, the 
Bureau of Business Research, Uni- 
versity of Pittsburgh, reports. 

Resumption of production by the 
coal and steel industries drove the 
bureau’s index of business up to 
144.3 for the week ended Nov. 19, 
compared with 79.6 in the preced- 
ing week, and 156.1 before the coal 
strike began in mid-September. 


turity of 24 months. In a half-| 
dozen instances, where the credit | 
factors were satisfactory, we have 
purchased paper on the 30/30 plan.” 


Many of the local dealer organ- 
izations throughout the state, Mc- 
Elhany adds, have gone on record 
as being in favor of holding the 
line on both interest charges and 
terms. 

Meanwhile, new-car and truck 
sales in Washington were declin- 
ing somewhat with the arrival of 
the fall months, although not as 
much as was anticipated. 


October new-car sales dropped to 
6,698 units, 503 below the number 
sold in September, but were well 
ahead of the 4,333 sold in October, 
1948. 

Total sales for 1949 through 
October were 60,756 as against 45,- 
103 for the same period of 1948— 
a gain of over 34 percent. 

New-truck sales in October de- 
clined to 1,068 units from the 1,244 
units sold in September, and were 
also below the 1,180 units sold in 
October, 1948. 

The new-car and new-truck 
sales picture in Washington’s 
three leading cities, Seattle, Ta- 
coma and Spokane (including 
their respective counties) was as 
follows: 

King county (Seattle) new-car 
sales: October, 2,213; September, 
2,351; first 10 months of 1949, 20,- 
596; first 10 months of 1948, 16,483. 
New-truck sales: October, 262; Sep- 
tember, 337; 1949 through October, 
2,696; 1948 through October, 3,746. 

It is interesting to note that 
Plymouth, heavily promoted by S. 
L. Savidge, Inc., on an easy-terms 
deal, scored its biggest month of 
this-year in October, 309 units being 


Philadelphia 


A survey of the Philadelphia 
used-car market reveals that sales 
have dropped about 20 percent since 
Labor day. 

New-car sales reveal an uneven 
picture, One dealer claimed that 
both new and used-car sales were 
off 20 percent from last year. He 
said that easier credit terms and 
fancy tradeins did not seem to be 
able to brighten the sales outlook. 


However, other dealers were en- 
couraged with customer acceptance 
of 1950 models which are beginning 
to be delivered. 

A. A. Martin, president of the 
Philadelphia Automotive Trade 
Assn., said: “Surprisingly enough, 
there’ has been no seasonal decline | 
such as we experienced annually 
when new models began to appear. 
In fact, our new-car business has 
climbed about 15 percent as com- 
pared with the pre-Labor day 
market. We are finding very little 
buyer resistance in selling new cars. 


“The used-car field is different. 
While there is a strong market 
for low-priced cars in the prewar 
or 1946 bracket, there is very slow 
movement of high priced cars, or 
any above $1,000. Perhaps, the 
reason for this is that a customer 
can buy a car selling for under 
$1,000 by putting $250 down.” 


Sam Gorson, president of Equit- 
able Motors, believes that used cars 
have dropped about 20 percent in 
price since Labor day with business 
off about one-fourth. 

Gorson claims that Chevrolets 
seem to be holding up best with 
their drop in price since Labor day 
averaging about 15 percent.—(Nor- 
man Shigon). 

a 


+ + 


Cleveland 


the Greater Cleveland area but, 


Niof last year at the same time. 


“Look, Ed, that car has both a 
front and rear motor.” 





Used-car sales in the week ended 


were still 8 percent ahead of a 
year ago. 

New-car sales totaled only 866, 
slightly over half of the preceding 
week’s total, and less than 1 per- 
cent over the same 1948 holiday 
week. . 

Used-truck sales, although down 


cent ahead of last year. New-truck 
| sales totaled 96, four above the 
| previous week.—(Sanford Markey). 


The Thanksgiving holiday week- | 
end cut heavily into auto sales in| 
even so, used-car sales were ahead | 


Nov. 25, were down to 1,514, but! 


to 101 for the week, were 16 per-| 


sold as against 222 the previous | 
month and 125 in October, '48. 


Pierce county (Tacoma) new- 
car sales: October, 604; Septem- 
| ber, 768; 1949 through October, 
5,829; 1948 through October, 4,451. 
New-truck sales: October, 90; 
September, 131; 1949 through Oc- 
tober, 898; 1948 through October, 
1,136. 


October, 611; September, 549; 1949 
through October, 4,698; 1948 through 
October, 3,641. New-truck sales: 
October, 99; September, 88; 
through October, 1,010; 1948 through 
October, 1,201. 

Spokane was the only one of the 
three major Washington metropoli- 
tan areas showing a sales gain in 
October over September. 

7 * * 


Minneapolis 
More new cars were delivered in 
Hennepin county (Minneapolis) 
during the first 10 months of 1949 
than during any previous entire 
year, according to Finance & Com- 
merce, local business paper. 


Delivery of 2,329 new cars in 
October brought the 10-month total 
for this year to 23,514, and sur- 
passed the previous record of 
22,193 new cars sold in all of 1941. 

In the first 10 months of 1948, 
the total was 17,997 new cars de- 
livered. This year’s mark was 
5,517 units higher than the com- 
parable total last year. 


Although a new record was set 
during October, there was still a 
decline from September’s 2,575. In 
October, 1948, deliveries amounted 
to 1,770. 


Truck deliveries during October 
continued to lag behind the levels 
of a year ago. The October figure 
of 257 made the 10-month total 2,- 
597. Last year the October figure 
was 302, and the 10-month total was 
3,335. 

Chevrolet was the leader once 
again in the new-car field with 458 
deliveries. Ford was second with 
389. 

Chevrolet and Ford led the 
truck field with 88 and 56 deliv- 
eries, respectively. Leaders in the 
heavy-car class continued to be 
Packard with 677 for 10 months, 
Cadillac with 377, and Lincoln 
with 207, 

Following is a summary of new- 
ear deliveries for October (10- 
month totals in parentheses): 
tin, 0 (19); Buick, 169 (1,654); 
| Cadillac, 22 (377); Checker 0, (2); 
Chevrolet, 458 (4, 915); Chrysler, 78 | 





(743) ; Crosley, 0 (25) ; DeSoto, 58 
(485); Dodge, 147 (1, 311); Ford, | 
389 (3, 705); Anglia-Prefect, 0 (32); 


| Frazer, 3 (91); Hillman, 0 (1); Hud- 


son, 55 (798); Jaguar, 2 (2); Kaiser, 
45 (533) ; Lincoln, 11 (207); Mercury, 
86 (898); Nash, 67 (673); Oldsmo- | 


bile, 107 (1,234); 
Plymouth, 285 (2,642); 
(1,382); Studebaker, 129 (1,031), and | 
Willys, 4 (77). 


Notable gains in sales over last 
year were found among these | 
makes: Buick, 301 more than first | 
10 months of 1948; Chevrolet, 1,200; 
Ford, 1,300; Plymouth, 900.— (Nat | 
Wood). 


Packard, 87 (677); 


* + * 


Washington 


In the first 15 days of November, | 


1,016 new cars and 111 new trucks 
were sold in the District of Co- 


lumbia, the Washington Automotive | 


Trade Assn. reports. 


| For all of October, the WATA| 


|reported totals of 2,311 new cars 


and 299 new trucks. In the preced- | 


ee a ee 


Do? 


B 


Walnut St., Bloomington, Ind., 





to promote a better understanding of service 
was toastmaster. Chevrolet sales and service 


Spokane county new-car sales: | 


1949 | 


Aus- | 


Pontiac, 127 | 





DEALER IS HOST TO 175 GARAGE OWNERS—University Chevrolet Co., 
held a banquet for 175 garage owners from five counties 





Illinois Governor Insists 


On Higher Gasoline Levy 


CHICAGO.—Asserting that his 
administration must have new 
| revenues, Gov. Adlai E. Steven- 
| son declared he would continue 
to ask for a state gasoline tax 
increase “until we get it, or the 
people get a new governor.” 
Speaking here at the annual 
| convention of the Illinois Agri- 
| cultural Assn., Gov, Stevenson 
| said: 
| “We must find new revenues 
to carry on the state govern- 
mental functions at even their 
present levels, to say nothing of 
| prospective higher costs that 
connot be administratively con- 
trolled.” 





ing month, 2,671 new cars and 180 
new trucks were sold. 

In the first 10 months of 1949, 
new-car sales numbered 25,285 
and new-truck sales totaled 2,436. 
At the comparable period in 1948, 
the figures were 21,210 new cars 
| and 3,308 new trucks. 


Used-car and used-truck sales 
were slightly ahead of last year’s 
totals. In the first 10 months of 
|this year, used-vehicle sales num- 
bered 44,734, against 44,479 in the 
first 10 months of 1948, 

New-car sales by makes in Octo- 
ber were: Anglia-Prefect, 2; Aus- 
tin, 8; Buick, 143; Cadillac, 48; 
Chevrolet, 543; Chrysler, 58; De- 
Soto, 37; Dodge, 129; Ford, 381; 
Frazer, 3; Hudson, 27; Kaiser, 11; 
Lincoln, 18; Mercury, 106; Nash, 42; 
Oldsmobile, 161; Packard, 31; Plym- 
outh, 325; Pontiac, 155; Studebaker, 
72; Willys, 5, and miscellaneous, 6. 
—(William Ullman). 

+ + 
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Akron 


New-car sales in Summit county 
(Akron) rebounded during the week 
ended Nov. 19 to 368 units, com- 
pared with 312 in the preceding 
week and 329 in the same week last 
year. 

Used-car sales also increased, the 
Akron District Automobile Dealers 
Assn, reports. For the week ended 
Nov. 19, used-car sales totaled 537, 
against 446 in the preceding week 
and 320 in the comparable 1948 
week, 

October proved to be an excep- 
tionally good month for both new 
and used-car dealers in Summit 








Business is looking up in Mem- 
|phis, with one automobile dealer 
reporting that used-car volume has 
| increased 300 percent. 

Memphis is riding the crest of 
a cotton market that is at one of 
the highest points. Lumber, the 
city’s number two industry, is also 
going full tilt. 

Tom Hutton, Chuck Hutton Co. 
| (Dodge- -Plymouth) reported that his 
| used-car business is up 300 percent 

over the same period last year. He 
|added that his new-car sales de- 
| partment showed an increase of 
better than 250 percent over the 
same period. 

“There is only one reason for it in 
my book,” according to Hutton. 
“New units are becoming more 
prevalent and with the delivery of 
‘each new vehicle, new business is 


|created over and above just that 
one sale because of the subsequent 
| Sables and new service business.” 
Speaking of service, Hutton ex- 
| plained that this phase of the 
| business is the one dark cloud in 
an otherwise bright picture. He 
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methods, E. B. Duane, president of University, 
district personnel spoke at the meeting. 


Memphis Rides Crest 


Automotive Sales Increase with Cotton Market; 
Service Revenue Under 1948 Level 


| 





| county. Sales in both fields ex- 


ceeded September and ran far 
ahead of October, 1948, 

The volume was surprising, deal- 
er admitted, in view of the end 
of the seller’s market, the declining 
economy and the fact that a num- 
ber of manufacturers had just in- 
troduced or were about to bring 
out 1950 models. 

October new-car sales hit 1,475, 
five above September and 300 more 
than October, 1948. New trucks 
registered in the month totaled 195, 
up 34 over September. 

Total passenger-car and truck 
registrations for the first 10 
months of 1949 were 15,524, as 
against 13,228 for the same period 
in 1948, 

In used cars, the increase was 
just as pronounced. October sales 
hit 2,175, up 117 over September 
and 950 over October of last year. 

Total used-car sales for the first 
10 months of the year were 18,021, 
as against 13,977 in the first 10 
months of °'48, the Akron associa- 
tion reports.—(Joe Ruehier). 
* . 


Buffalo 
New-car registrations in Erie 
county (Buffalo) during October 


scored a substantial increase over 
the corresponding period a year ago 
despite the fact that general busi- 
ness was slowed down by the steel 
and coal strikes. 

The Buffalo Automotive Trades 
Assn. reported October new-car 
registrations at 3,032, compared 
with 2,472 a year ago. 

This increase was considered 
impressive in view of the fact 
that many dealers reported some 
customers deferred taking deliv- 
ery on new cars until the strikes 
were settled. 

New-car registrations in the Buf- 
falo area for the first 10 months of 
this year totaled 30,410, compared 
with 23,610 in the corresponding 
period a year ago. The gain over 
last year’s figures was expected to 
continue through the balance of 
the year. 

October registrations by make 
were: Chrysler, 97; DeSoto, 82; 
Dodge, 204; Plymouth, 356; Ford, 
489; Lincoln, 12; Mercury, 94; 
Buick, 271; Cadillac, 34; Chevrolet, 
613; Oldsmobile, 149; Pontiac, 223; 
Kaiser-Frazer, 22; Crosley, 1; Hud- 
son, 52; Nash, 126; Packard, 58; 
Studebaker, 129; Willys-Overland. 
13; and. Austin, 7.—(George E. 
Toles). 





said his service volume has 
dropped approximately 10 percent 
in the last year. 

One dealer has established a 
quota system in his used-car de- 
partment. When this figure is 
reached, all used cars are then sold 
at cost, or tradein allowance, plus 
the salesman’s commission. He re- 
ported sales up 35 percent since he 
installed this method. 


Donthit-San Chez Co. (Pontiac) 
reported an increase of better than 
25 percent in new-car sales, and 15 
percent in used cars over the same 
period a year ago. Here again, a 
10 percent decrease in the service 
department was shown. 

Both Hutton and Donthit-San 
Chez gave one principal reason for 
any buyer resistence—price. Hutton 
added that the lack of cash for 
down payments has been respons- 
ible for a great deal of the automo- 
bile dealers’ grief, although every 
dealer contacted reported increases 
in both new and used cars. 

The first bright spark in the 
otherwise dark truck picture 


| showed up here with optimistic 


reports from several truck fran- 
chises. 


Three dealers handling’ well- 
accepted lines reported that at long 
last big trucks are again on thc 
move. This seems to be the first 
reported break in the 1%-ton and 
up situation in better than five 
months. 


Green Buys Out Foutty 


Joseph M. Green of Foutty-Green 
Motor Co, (Kaiser-Frazer), Akron, 
has purchased the interest in the 
company owned by Hugh A, Foutty 
and is now sole owner. Green in- 
tends to move his headquarters tc 
850-60 Arlington St. in the near 
future. 
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|says that Don Allen has given 








: x- 
a lorders to maintain lower used-car 
. ° pricés at all dealerships.” 
deal- M h d * * * 
end ercnan ising Eye to Local Events 
uning \(\DEN MOTOR CO. (Chevrolet), 
“yd ' Memos to Dealers | Albuquerque, tied in the home- 
b = | coming at the University of New 
ring |Mexico with a “Homecoming for 
1.475 | All Chevrolet Cars,” and announced 
sanee ; | it with a half page newspaper ad. 
rucks By Bob Finlay | Combination deals were featured | 
d 195, such as: Winterizing, Front End) -gagcainvitle' FOR USED TRUCKS AND USED CARS—This is how Granite Chevrolet Co. 


| Special, Seat Cover and Paint JOb, | describes its lot at 540 Southern Artery, Quincy, Mass. The showroom measures 40 by 80 
etc., itemized and priced with parts feet and displays seven used cars to advantage. The rear part of the building, 85 by 50 feet, 





ruck 





10 E WITT Genesee Auto Sales, | dealers “usually try to out-shout | 4nd labor included. . is used for polishing, vacuuming, installing seat covers, etc. This en — is Z 
ae Syracuse, stimulated used-car |each other with sensational head- | oe ee nee ee Se oe ees 
riod a a. Bh renee ‘ offer in| oo set in bigger and bolder type oe eee ——- and ° eee. a. ny ag — ~~ 7 department - are —_ 

which several a services were . K MO, ba t iv joor time at the lot. Yard surface area is black-topped an e lot is completely enclose 

was given with each used car purchased “Because of its simplicity, nov- = - aoe . — a with metal fencing. The light display uses flood lights, neon signs and tubing. Harold J 

: : a y, group of re-con one use Moye, owner, operates in addition to this used-car lot, Granite Chevrolet Co. in Quincy 
sales during the promotion month. elty and contrast, this advertise- | cars was featured by Mason Motors, | and Moye Motors in Newton, Mass. 
mber The firm called the offer “The | ment was an attention getter,” |Inc., as “Second Childhood Specials” |} ————___— pe 
, »” g £ “ g 
gn a ory oe Deal. Yes Keady states. , : | with the explanation, Yes, | =e, | AUTOMOTIVE NEWS, the Newspaper of the Industry, read by everyone who counts 
rs each car 80 n one group le Captioned “Don Allen’s Will|these cars are really ‘young’ all! in America’s No. 1 Industry, offers to advertisers a weekly audience of an estimated 
reas firm offered = ae os |Maintain Low Price Policy,” copy ' over again... .” ‘more than 100,000 cover-to-cover readers! 
3 plates, complete winterizing an iii i i te nese ease temas : = - ‘ 
ocia- 25 gallons of gas. 
With each car sold in a second 
group, the firm offered license 
plates, complete winterizing and 25 
: gallons of gas. 
Erie + + * 
tober Election 
over 


FTER the recent municipal off- att hivaeicisiiic 


r ago 


busi- ‘A year election in Philadelphia, 
steel Davis Buick took space in the local 
, newspapers to suggest to the new 
rades city treasurer: (44, [TV / 


v-car “See here, Mr. Dilworth, there | 
ared was a lot of people who placed their | 


confidence in you last Tuesday. If GEARED TO QUANTITY PRODUCTION 


e ca * 
wed you wanta keep it, give ‘em what 
fact they pay for. We've been doin’ that a 
ome here for nigh onto 33 years. It shore a are 


makes friends.” 


pliv- a> 

ikes Tricks and Trim 
Buf- (* J. BOYLE, sales manager of ja 
hs of the Boyle Chemical Co., Min- ae 
mared neapolis, takes us to task for saying 


lously avoid all of them.” 


I 
ding “there are many tricks in the used- s 
over car trade, but the secret of the ‘* | 
d to success of some of the best used-car az € 
e of wholesalers is that they scrupu- oy 


nake We were referring, of course, to 
82: the fact that several new-car deal- o I 
Tord, ers have built up their reputations M oO Tl VE IN D U S TR Y « 
94: to the point that they can dispose hake : 
rolet, of hundreds of thousands of dollars \ ee nt enviable reputation of recognized leadership is 
223: worth of used cars by phone to : - wr * : : 
Hud- used-car dealers in other cities.  . otive at all times, the guiding policy in the design 
, 58; They achieved their reputations com Sarterofa and manufacture of Bendix Brakes. Be assur 
land. by avoiding the tricks which , e eee . 
. EQ might bring a one-shot profit and = is considered Bendix Products Division is not content to 
. —, the same time ss ng headquarters, on its past achievements but is eager to 
camer Boyle is in the trim business— > ae gineering ingenuity the challenge of tomorrow's vehicles wit 
on ioe = eae a continue to merit this smoother, safer brakes for every purpo 
trimming suckers. We have nothing } PRODUCTS 
; against appearance conditioning— | BENDIX: btivision° SOUTH BEND 


or giving Boyle a plug. 
* » > 

E Sales: Bendix International Division, 72 Fifth Av 

Accent on One xport Sales x Internationa 


has 
‘ent pons MOTORS (Chrysler-Plym- 
outh), in DuBois, Pa., says the 
da firm is getting better results by 
- de- advertising a single car than by 
>» is grouping a number of them in the 
sold same piece of copy. 
plus Pohe is using a two-column by | 
+ ee six-inch newspaper ad featuring a) 
e he special with the announcement that | 
the price will be reduced $25 a day | 
ti until it is sold. 
iac) . * * 
: "8 Neat | 
jame Cievm use of an ad form was | 
n, a made by Jameson Motor Co. | 
rvice (Pontiac), Alexandria, La., headed, | 
“Switched to Pontiac ... ,” the ad/ 
-San showed a picture of Ed Laird. 
1 for Copy: “Ed says: I want my many | 
itton friends to know that I am now 
for connected with Jameson Motor Co., 
ons- 1330 Murray Street . . . Selling the 
ymo- most beautiful thing on wheels, 
very Pontiac...” 
aSes :- ¥ 
News Report 
the N HUNTSVILLE, Ala., Taylor- | 
ure Goodson (Willys), used as an ad 
stic headline: “News report to our 
an- customers.” 
Copy told of increased part 
vell stocks to improve service, a 
long loaner Jeep for farmers during j : , . BUILDERS 
the repairs and efforts that would be | \ 
first made to find used Jeeps for those 
and who wanted them. OF THE BASICS 
five The ad closed with a description 4 : 
of the other Willys vehicles. s OF BETTER 
* * * | 
News Type MOTOR VEHICLES 
reen ON ALLEN (Chevrolet), in Buf- 
ron falo also uses at times a news- 
the story type of advertising to mer- 
utty chandise used cars, according to 
in T. F. Keady, public relations 
s tc manager. 
hear The copy appears on a page of 





display classified where used-car 








Used-Car Auction Prices 


Market Trend 


Further losses is the story again this week for used-car prices 
for all models except ’41 and ’42s. The overall average price of used 
cars declined to $815, or $20 under last week’s level. 

The losses were severe for ’47, ’48 and ’49 models. A drop of $49 
brought the average price for ’47s to $932, while ’48s fell $32 to 
$1,148, and ’49s were off $30 to $1,578. Increases of $3 and $8 were 
recorded by ’41 and ’42 units, respectively. Losses of $16 and $19 
were suffered by ’46 and ’40 models, in that order. 





: 7 gy 730, $1,700. ‘49 sedan, $1,460, $1,450, 
MASON CITY, JA. $1,410, $1,350, $1,345, $1,300, $1,285. 
(Lapiner’s Used Car Auction, Sale every | wERCURY—'49 sedan, $2,030, $1,990 
Wednesday. Prices are for sale of Nov, 23.) : : ; ; ae eles 
(Market is steady, Sold 93 units out ee TH—'49 sedan, $1,645, '46 sedan, 
of 128 offerings.) a . ; 
oreo RM é-ér., $1,008, “4s Ru | PERO ee toda, 
4-dr., $1,500, $1,415. ee —) om ; 
b STUDEBAKER — ‘50 sedan, $1,795. ‘49 
CADILLAC—'49 (62) 4-dr., $3,010, sedan, $1,390. ‘41 sedan, $160 
CHEVROLET—'49 1'%-ton pickup, $1,045; | 


SL Deluxe 4-dr., $1,580, $1,480; 2-dr., | CONCORD, MASS. 


$1,525, $1,505, $1,485; FL Deluxe 4-dr., | 


$1,665, $1,595, $1,575. ‘48 SM 4-dr., (Concord Auto Auction, Inc Sale every | 
$1,095, $1,065. °47 SM aerosedan, $1,- | Mondey and Friday. Prices are for sales 
150. °46 SM 2-dr., $845, $795. | of Nov. 18-21.) 

CHRYSLER—’'49 Royal 4-dr., $2,120, $2,- (Sold 159 units out of 273 offerings.) 
010, °48 New Yorker 2-dr., $1,285. ‘46 | BUICK—'47 Special sedanette, $1,090, $1,- 
Royal club coupe, $810. 125, °4' Super sedan, $575; club coupe, 

DODGE—’49 Wayfarer 2-dr., $1,625, $1,- $865; Special sedanette, $300, $325. °40 | 
605; Meadowbrook 4-dr., $1,825. Super club coupe, $600, $800; sedan, 

FORD—'50 Custom (8) 2-dr., $1,910; De- $240. 
luxe (8) 2-dr., $1,610. °49 Custom (8) | CADILLAC—'40 (69) Special sedan, $450. 
2-dr., $1,300, $1,320, $1,240; 1%-ton "39 (60) Special sedan, $420. | 
pickup, $1,055. ‘47 SD 4-dr., $685. CHEVROLET—'49 SL Special sedan, §$1,- 

HUDSON — ‘49 Super (6) 4-dr., $1,805; 500; club coupe, $1,460; FL Deluxe 
Commodore (6) 4-dr., $1,590. ‘48 Com- sedan, $1,525, $1,500, '48 FM conv., §$1,- | 


235. °47 FL aerosedan, $1,050, $1,100, 


modore (8) 4-dr., $1,250. 
$1,045; 4-dr., $1,055, '46 half-ton pickup, 


LINCOLN—’'49 Cosmopolitan 4-dr., $1,895. 


MERCURY—’'49 4-dr., $2,045, $2,040, §2,- $560; SM sedan, $825. ‘42 MD club 
010, $1,890; 2-dr., $2,050, $1,840; club coupe, $590. °41 SD club coupe, $575, 
coups, $1,880. $430; sedan, $550, $275; MD sedan, $500, 

NASH—’'47 (600) 4-dr., $730. $435, $525. °40 dump truck, $235; SD 

OLDSMOBILE—'49 (88) 4-dr., $1,975, $1,- sedan, $490, $480; club coupe, $575. 
895. CHRYSLER—'41 Royal sedan, $200. ‘36 

PLYMOUTH—'49 SD 4-dr., $1,595, $1,580, sedan, $105. 
$1,555; 2-dr., $1,615, $1,600. CROSLEY—'47 sedan, $170. ‘46 sedan, 


$115. 


PONTIAC—'49 Chieftain (8) club coupe, 
DeSOTO—'4/ Deluxe sedan, $1,050. '46 De- 


$2,000, $1,855. ‘47 Streamliner (8) 4-dr., 


$1,030, luxe club coupe, $925. ‘41 club coupe, 
STUDEBAKER—'50 Champion 2-dr., $1,-| $210. 
710. | DODGE—’49 Meadowbrook sedan, $1,675. 
WILLYS—'47 station wagon, $655. ‘47 sedan, $1,075. 
FORD—'49 Custom (6) sedan, $1,200; Cus- 
HOUSTON tom (8) conv., $1,510. ’47 Deluxe sedan, 
$780. °46 SD sedan, $725; (6) sedan, 
(Gulf Auction Co, Sale every Tuesday $580, ‘42 club coupe, $425. ‘41 station 
and Friday. Prices are for sale of Nov. 22.) wagon, $400; sedan, $500, $360. ‘40 
(Market is steady. Sold 53 units out of sedan, $520, $365, $360. '37 sedan, $105. 
98 offerings.) ‘35 sedan, $150, ‘34 coupe, $70. ‘31 
BUICK— 49 Super sedan, $1,910. sedan, 85. 
CADiLLAC—'40 (60) sedan, $455. HUDSON—'49 Super (6) conv., $1,975. | 
CHEVROLET—'49 sedan, $1,700, $1,685, | LINCOLN—'37 Zephyr sedan, $100. ‘32 
$1,610, 3 at $1,550, $1,525, ‘41 sedan, Cabriolet, $80. 
$450, $380. MERCURY—'49 sedan, $1,700. ‘48 club 
DODGE—'49 sedan, $1,685. coupe, $1,025. °46 (taxi), $325. 





FORD—'50 sedan, 2 at $1,800, $1,780, $1,- 


NASH—'47 (600) sedan, $750; Ambassa- 






EVERY MOTORIST WANTS 
THE STYLE AND COMFORT 


” 
Nae O17 [11 / ed 
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THESE FEATURES 
MEAN BIG SALES! 





Here’s customer satisfaction 
and profit that you find in few 
accessories. Ventshades add 
much to driving comfort in 
any weather and have the extra 
sales-making advantage of 
eye-appeal. They enhance the 
natural beauty of the car’s lines 
and look like a built-in feature. 
Your customers will enjoy 
Ventshades. You'll enjoy sell- 
ing them. Order them now. 






e Open-window ventilation 
when it rains or snows 







© Safety from exhaust fumes 






@ Less fogging of glass 







© Shade from the sun 






e More comfort the year ‘round 







© Added beauty for the car 





LIST PRICES 


2-piece set $6.50 
4-piece set $12.50 


2 





@ Quick, easy installation. Indi- 
vidual designing for each make 
and model assures accurate fit 

















© Made to meet exacting stand- 
ards of car manufacturers. 
Won't rust or rattle 





red under exclusive license 
hard potent 102974 


AUTO VENTSHADE CO. 





BOX 1402 + ATLANTA 1, GEORGIA 
















dor sedan, $760. '16 Ambassador sedan, 
£610. '41 sedan, $170. 

| OLDSMOBILE—’'49 (88) sedan, $2,135, '47 

(66) sedanette, $1,025; (76) 

| $1,250. °41 (76) sedan, $325. 

| $325. '39 sedan, $140. 

| PACKARD—'41 conv., $225. 

| PLYMOUTH—'48 SD sedan, $975. 
sedan, $975; station wagon, 
sedan, $375, $475. 

STUDEBAKER — 


‘47 SD 
$845. °41 
"37 sedan, $90, 

‘47 Commander sedan, 


$1,025. '41 sedan, $160, $135. 
A . 
DENVER 
(Denver Auto Auction, Inc. Sale every 


Tuesday at Englewood, Colo. Prices are for 

sale of Nov. 22.) 

(Sold 112 units out of 139 offerings.) 

BUICK—'49 Super 2-dr., $2,010; 4-dr., 
$1,870. '42 Special 4-dr., $410, '41 Super 
4-dr., $365. 

CADILLAC—'49 (62) 4-dr., $2,890, $2,950, 
$2,990; (61) 4-dr., $2,895. '46 (62) 4-dr., 
$1,340, $1,355. 

CHEVROLET—'49 half-ton pickup, $1,350 
‘48 FL aerosedan, $1,300, $1,305; 4-dr., 
$1,265. '47 FL aerosedan, $1,190. °46 
SM 4-dr., $945, '42 2-dr., $605. °41 2-dr., 
$605; club coupe, $600, 

CHRYSLER—'48 New Yorker 4-dr., $1,225. 

| ‘47 Windsor 4-dr., $1,295. °46 Windsor 

4-dr., $950. ‘41 club coupe, $390, ‘40 

Royal 4-dr., 2 at $255. 

| DeSOTO—'49 Deluxe club coupe, $1,595. '42 
Deluxe 2-dr., $475. 

DODGE—'48 Deluxe 4-dr., $1,060, '47 club 

coupe, $1,075. '36 4-dr., $25. 

| FORD—'49 Custom (8) 4-dr., 

510, $1,550; clab coupe, $1,290, 

| ‘48 SD (8) club coupe, $1,085. 
(8) conv., $1,065. °46 Deluxe (8) 
$705, $730. '42 (8) 2-dr., $500. 

FRAZER—' 47 4-dr., $850. 

HUDSON—'49 Commodore 


‘47 SD 
2-dr., 


(8) 4-dr., §$1,- 


| 


OLDSMOBILE—'49 (98) 4-dr., $2,290; (88) 
4-dr., $1,960. ‘46 (98) 4-dr., $870 ‘41 
(6) 2-dr., $435. 40 (6) club coupe, $325. 

PACKARD—'49 (130) 4-dr., $1,895. 

PLYMOUTH — ‘49 Suburban, $1,600; SD 
club coupe, $1,560. '47 Deluxe 2-dr., $900. 
"46 Deluxe 4-dr., $735. 

PONTIAC—'49 Streamliner (6) 2-dr., $2,- 
000; Chieftain (8) 4-dr., $1,935, ’48 (8) 
2-dr., $1,395. °47 (8) 4-dr., $1,015, 

(8) 4-dr., $970. ‘41 (8) 2-dr., $610. 

STUDEBAKER—'1t8 Champion 4-dr., $1,- 
100. '47 Champion 4-dr., $1,015, '46 half- 
ton pickup, $505. 

— %-ton pickup, $565, '46 Jeep 
605. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday, Prices are for sale of Nov. 18.) 
(Sold 155 units out of 252 offerings.) 
BUICK—’50 Special 4-dr., $2,200, $2,100, 


$2,000, $1,900. ‘47 RM 4-dr., $1,075; 
Super 4-dr., $1,025. '46 Super sedanette, 
$1,000. 


CADILLAC—'49 (62) 4-dr., $3,200. 

CHEVROLET—'49 half-ton pickup, $1,200; 
SL Deluxe conv., $1,600; SL Special 
2-dr., $1,400. '48 FL aerosedan, $1,250, 
$1,235, $1,025; 4-dr., $1,175; FM club 
coupe, $1,245; SM 4-dr., $1,150; club 
coupe, $1,250; half-ton pickup, $925. '47 
FL aerosedan, $1,050; FM ciub coupe, 
$1,060. ‘46 SM 4-dr., $806, °39 4-dr., 
$460. 

CHRYSLER—'49 Windsor club coupe, §$1,- 
725. °48 New Yorker 4-dr., $1,300. '46 
New Yorker 4-dr., $1,125. $1,000. 

DeSOTO—'48 Custom club coupe, $1,225. 
"42 Custom 4-dr., $480. 

DODGE—'49 Coronet 4-dr., $1,725. 

FORD—'50 Custom (8) 2-dr., $1,975, $1,- 

| 730, °49 (8) half-ton pickup, $1,205, 

| $1,225; Custom (8) 2-dr., $1,530, 3 at 
| $1,350, $1,260; club coupe, $1,425, $1,250; 

$1,700. '47 





station wagon, $1,460; conv., 

conv., $975. '46 Deluxe 2-dr., $850, 2 at 

$700; SD club coupe, $750, $820. '40 De- 

| luxe 4-dr., $525, $470; Standard 2-dr., 
$480; business coupe, $510. 

HUDSON—'48 (6) 4-dr., $1,075. 

MERCURY — ‘49 4-dr., $1,400; station 
wagon, $1,175. '46 2-dr., $850, 42 4-dr., 
$450. '41 4-dr., $505. 


NASH—'48 (600) 4-dr., $1,020. 
OLDSMOBILE—'49 (98) 4-dr., $2,400; (88) 
4-dr., $2,300; conv., $1,950. ‘48 (66) 
2-dr., $1,225; club sedan, $1,350. 
PLYMOUTH—'49 SD conv., $1,700; sub- 
urban, $1,650; SD 4-dr., $1,480. '48 SD 
2-cr., $1,120, $1,200; club coupe, $1,050. 
PONTIAC—'49 (8) sedan coupe, $1,800, 
$1,837; 4-dr., $1,800; (6) conv., $1,750. 


’48 Torpedo (8) sedanette, $1,525. '46 (8) 
4-dr., $900. 


$1,825. '48 Land Cruiser 4-dr., $1,350; 
conv., $1,025; Champion 4-dr., $1,050. '47 
Commander 4-dr., $1,100, $1,025. 
WILLYS—'48 Jeep, 2 at $600; Jeep sta- 
tion wagon, $1,000; half-ton panel, $775. 


‘47 Willys Jz2ep, $512; Jeep. station 
wagon, $800. '46 Jeep, $450. 


| (Akron 

day. Prices are for sale of Nov. 23.) 

| (Market is holding steady. Sold 40 
units out of 84 offerings.) 

BUICK—'49 Super sedan, $1,945. '47 RM 
sedan, $1,050; Super sedan, $1,050. '40 
Super sedan, $320. '39 Special sedan, 
$335. 

CHEVROLET—'49 FL 
500, $1,550; SL Special club coupe, 
$1,355. °48 FM club coupe, $1,065. ‘47 
FL aerosedan, $970. '46 FM sedan, $735. 
'42 FL sedan, $670. '40 MD sedan, $410. 
‘39 MD sedan, $155, $135. 

CHRYSLER—’47 Windso-: sedan, $1,000. 

DODGE—'46 Deluxe club coupe, $935. 

FORD—'50 Custom (8) club coupe, $1,650. 
'47 SD (6) sedan, $790. ‘41 Deluxe 
sedan, $145. 

| FRAZER—'18 Manhattan sedan, $1,200. 

| MERCURY—'49 club coupe, $1,475, $1,450. 
'48 station wagon, $1,000. ‘47 conv., 
$1,010, $975. 

NASH—’'49 (600) sedan, $1,330. 

OLDSMOBILE—'49 Holiday coupe, $2,600. 
46 (98) sedan, $925; (76) sedan, $925. 

| PACKARD—'47 Clipper (8) sedan, $1,100. 

PLYMOUTH—'48 Deluxe sedan, $900. ‘47 
SD club coupe, $1,015. '46 SD club coupe, 
$835. 


PONTIAC—'49 Streamliner (8) sedan, $1,- 
795. ‘48 Strcamliner (8) sedan, $1,380, 
$1,430. '47 Streamliner (8) sedan, $1,175. 





Deluxe sedan, $1,- 


sedanette, | 
‘40 sedan, 


$1,250, $1,- | 
$1,270. | 


525. '48 (6) 4-dr., $1,225, 47 (6) conv., 
$730. | 
| KAISER — '49 Deluxe 4-dr., $1,200. °47 
|_ 4-dr., $730. 
| LENCOLN—’'40 Zephyr 4-dr., $150, 
MERCURY—'49 2-dr., $1,560, ‘41 4-dr., 
| $405, $560. '39 4-dr., $135. 
| NASH—'49 (600) 2-dr., $1,425. ‘41 (8) 
conv., $170; (6) club coupe, $125. 


46 | 


STUDEBAKER—'50 Champion club coupe, | 


Auto Auction. Sale every Thurs- | 


AUTOMOTIVE NEWS, DECEMBER 5, 1949 





Average Used-Car Prices 


(‘Compiled by Automotive News! 














Model Dec. 1949 Nov. Oct. 

(to date) 1949 1949 

$835 $877 eee $1,578 $1,608 $1,680 

$815 1948...... 1,148 1,180 1,228 
MP rveccces 932 931 1,015 

on EO $21 837 893 

PS 6060 ues 457 449 480 

BR cts cee 433 430 459 

BOP ceativee 342 361 387 

. ; Overall — 
Dec. (to date) Nov. Oct. Average. $ 815 $ 835 $ 877 





(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 





STUDEBAKER — 
$1.225. 

MISCELLANEOUS — ‘49 Singer roadster, 
$875. 


‘47 Commander sedan, 


LOUISVILLE 


(Auto Auction Sales. Sale every Tuesday, 
Prices are for sale of Nov. 22.) 


(Sold 81 units out of 159 offerings.) 
BUICK—'39 4-dr., $530. 


CHEVROLET—'49 FL Deluxe 4-dr., §$1,- 
455. ‘48 FL aerosedan, $1,225; FM 2-dr., 


$1,130. ‘46 FM 4-dr., 730; half-ton 
pickup, $510. ‘40 MD 2-dr., $880 

CHRYSLER—'42 4-dr., $525. ‘39 4-dr., 
$230. '37 4-dr., $160. 

| DODGE—'46 half-ton pickup, $460. ‘39 
4-dr., $395, $150. 

| FORD—’'50 Custom (8) 2-dr., $1,690, $1,- 
680. '49 Custom (8) 2-dr., $1,175, ‘48 
SD (8) 2-dr., $1,070; half-ton pickup, 
$800. °47 half-ton pickup, $745. °46 4-dr., 
$775, $745. 

OLDSMOBILE—'41 2-dr., $380. ‘39 4-dr., 

| $230. '37 4-dr., $215. 

| PLYMOUTH—'48S Deluxe 4-dr., $1,140. ‘41 

| 4-dr., $310. '39 4-dr., $200. 

PONTIAC—'48 (6) 4-dr., $1,180. ‘46 (8) 


|} 4-dr., $895. 

WILLYS—'47 Jeep, $525. 

MISCELLANEOUS — ‘49 
pickup, $1,175. 


"41 2-dr., $655, $470, $355. | 


GMC half-ton 


+ 

DETROIT 

(Aptco Auto Auction, Sale every Wed- 
nesday, Prices are for sale of Nov, 23.) 


| (Sold 40 units out of 62 offerings.) 


| BUICK—'48 4-dr., $1,350; 2-dr., $1,325. '47 
| 4-dr., $1,120; 2-dr., $1,170, $910; conv., | 
$1,175, ‘46 4-dr., $1,010, $1,005. | 
| CADILLAC—'49 (62) 4-dr., $2,950. ‘41 
(61) 4-dr., $450. | 
CHEVROLET—'47 FM 4-dr., $955. '46 SM 


2-dr., $745. '40 SD club coupe, $355. 
| CHRYSLER—'47 4-dr., $1,135. 
| CROSLEY—'47 2-dr., $130. 
DODGE—'48 club coupe, 
coupe, $1,000. °41 2-dr., 


$1,250; business 
$300, '39 2-dr., 


| FORD—'49 Custom (8) 2-dr., $1,350, $1,- 


300, $1,225. °47 SD (8) 2-dr., $875; De- 
luxe 4-dr., $700. "46 SD 2-dr., $735. ‘41 
SD club coupe, $405. '40 2-dr., $285. '36 
| 2-dr., $230, $200. 
HUDSON—'46 4-dr., $625. 
| MERCURY—'47 club coupe, $900. 
| OLDSMOBILE—'41 club coupe, $160. ‘40 


4-dr., $140; 2-dr., $250. | 
PACKARD—'41 2-dr., $245. '40 conv., $215. | 





PLYMOUTH — ‘47 4-dr., $815. ‘41 4-dr., 
$380. 

PONTIAC—' 39 2-dr., $80. 

| WILLYS—'48 Jeepster. $850. 


| ST. JOSEPH, MO. 


| (St. Joseph Automobile Auction Co. Sale | 
every Tuesday. Prices are for sale of | 
Nov. 22.) 
(Market is stronger on older models. 
Sold 82 units out of 150 offerings.) 
BUICK—’'46 sedan, $1,052. '39 sedan, $355. 
CHEVROLET—'49 half-ton pickup, $1,247; | 
SL Deluxe sedan, $1,535. "46 SM sedan, | 
$847; FM sedan, $912, $985. ‘41 club} 
coupe, $560; sedan, $582. 
CHRYS LER—'48 sedan, $1,125. 
FORD—'49 Standard (6) business 


coupe, 


| $1,230, $1,150. '46 sedan, $705, $755. ‘41 
sedan, $432. 

| HUDSON—'46 sedan, $645. 
KAISER—’'48 sedan, $800. 

| MERCURY—'49 sedan, $1,955. 

| NASH—’46 sedan, $682. 
OLDSMOBILE—'38 sedan, $160. 

| PLYMOUTH—'49 sedan $1,495. "46 sedan, 


$700. 
PONTIAC—'49 sedan, 
$1,750. '47 club coupe, 
coupe, $167. 
| WILLYS—'41 sedan, $212. 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co Sale every 
Thursday. Prices are for sale of Nov. 23.) 
(Market is very active with °50 models 
noving well. Used-car stocks are lower 
than they have been in past 60 days. 

Sold 55 units out of 81 offerings.) 


$1,900; club coupe, 
$1,080, ‘41 club 





| BUICK—’49 Super 4-dr., $1,815 

CADILLAC—’38 conv., $155. 

| CHEVROLET—’'49 FL Deluxe 2-dr., $1,- 
535, $1,500, $1,490: SL Special club 
coupe, $1,430. °48 FL aerosedan, $1.200, 

| $1,185. °47 FL aerosedan, $1,025, $985: 

| FM 2-dr., $910, '43 FL aerosedan, $905; 
| FM 2-dr., $810, ‘41 SD 2-dr., $360 
| $305. '39 Deluxe 4-dr., $305. 

CHRYSLER—’47 Windsor 4-dr., $1,125. °40 
Royal 4-dr., $265. $250. 

DeSOTO—’'49 Custom 4-dr., $1,790. "46 
Deluxe 4-dr., $885. '40 Deluxe 4-dr., 
$165. 

DODGE—’49 Coronet 4-dr., $1,565; Way- 
farer 2-dr., $1,530. °46 Deluxe 4-dr., 
$860. °40 Deluxe 2-dr., $390 

FORD—'50 Deluxe (6) 2-dr., $1,525. ‘49 


Custom (8) 4-dr., $1,260. ‘48 Deluxe (6) 
2-dr., $810; (6) half-ton pickup, $740. 
'47 SD (8) 2-dr., $910. °41 Deluxe 4-dr., 


$290, $175. °36 2-dr., $50. 
HUDSON—’40 Commodore (6) 4-dr., $150. 
MERCURY—’49 station wagon, $1,500, °46 


club coupe, $870. 


NASH—’'47 (600) 4-dr., $740. °'41 Ambas- 
sador 4-dr., $275. 

| OLDSMOBILE—’48 (78) 2-dr., $1,315, '46 
66) club coupe, $930. ‘41 (66) 4-dr., 
$330. 

PLYMOUTH—’'49 Deluxe 4-dr., $1,435. °47 


SD 4-dr., $935, $915. °46 SD 2-dr., $780. 


41 SD 4-dr., $360. ‘40 Deluxe 4-dr., 
$205. 
PONTIAC—’47 Streamliner (6) 4-dr., $1,- 
115. °46 Torpedo 4-dr., $830, ‘42 De-| 


luxe (6) 2-dr., $325. ‘40 Deluxe (6) 


2-dr., $305. 
STUDEBAKER 
$960. 


Champion club coupe, 


QUINCY, ILL. 


(Charlie Thale’s Quincy 
Sale every Friday. Prices 
of Nov. 25.) 

(Retail sales picking up. 

of 106 offerings.) 


Auction. 
for sale 


Auto 
are 


Sold 80 out 


BUICK—'46 RM sedan, $1,050; Super se- 
dan, $975. ‘41 Special sedan, $405. ‘39 
Special sedan, $255, $275 

CHEVROLET—’'48 SM sedan, $1,010; FM 
sedan, $1,130; sedan delivery, $845. °47 
SM sedan, $750, $980. ‘42 sedan, $485, 
$520, $390. '41 sedan, $450, $315, $485. 
"40 sedan, $170, $435, $230, $170. ‘39 
sedan, $380, $220. ‘38 club coupe, $135; 
sedan, $180, $305. 

ee club coupe, $245; sedan, 
410. 

DODGE — '47 1-ton truck, $590; sedaa, 
$960. ‘46 half-ton pickup, $505. ‘12 


sedan, $235, $185. 
sedan, $150. 


"40 sedan, $310, ‘39 


| FORD—'49 club coupe, $1,250, $1,305, $1,- 


180. ‘42 Sedan, $305, $460. ‘41 club 
coupe, $445, $375. '40 sedan, $170, $260, 
$335. °39 sedan, $290, $200. ‘38 sedan, 
$125, $100. '37 sedan, $205. 

HUDSON—'40 sedan, $265. 

| MERCURY—'42 sedan, $400. 

NASH—’'48 sedan, $725. 

PACKARD—'41 sedan, $310. 

PLYMOUTH—'46 sedan, $700, $835. ‘41 
sedan, $175, $340, $270. '39 sedan, $175. 

PONTIAC — ‘41 sedan, $545, $450. ‘40 
sedan, 2 at $280. '39 sedan, $140. ‘3S 
sedan, $105. 

MISCELLANEOUS—'47 GMC %-ton pick- 
up, $460; Reo 2-ton truck, $400. °39 
White 2-ton truck, $195, International 


half-ton panel, $105. 


ALBANY, N. Y. 


(Tim Anspach's Dealer Auto Auction. 
Sale every Monday. Prices are for sale 
of Nov. 21.) 

(Market slightly higher. Sold 60 units 

out of 78 offerings.) 

BUICK—'49 Super sedanette, $2,010, $1,- 
890. ‘47 Super station wagon, $1,275; 
4-dr., $1,000. '46 RM 4-ar., $1,010, °40 
Super 4-dr., $250. '36 Special 4-dr., $80. 

CADILLAC—'47 (62) 4-dr., $1,860. °41 
(61) 4-dr., $750. 

CHEVROLET—'49 FL Special 2-dr., $1,340. 
‘47 FL aerosedan, $1,100, $1,020; SM 
club coupe, $955. '46 FL aerosedan, $870, 
$860; SM 4-dr., $750. "42 FL 4-dr., $410. 
’41 half-ton pickup, $200. 


| CHRYSLER—'40 Royal 4-dr., $400, $320; 
Windsor 7-pass., $275. 

DeSOTO—'46 Custom 4-dr., $1,100. °40 
Custom 4-dr., $270. 

DODGE—'46 half-ton pickup, $520. °41 


Custom 4-dr., $425. 
FORD—'49 Custom (8) club coupe, $1,360, 


$1,330; 4-dr., $1,330; 2-dr., $1,485. '48 
SD (8) 4-dr., $910. ‘46 SD (8) conv., 
$800; sedan delivery, $530. °41 station 
wagon, $435. ‘38 4-dr., $350, °35 4-dr., 


70. 
HUDSON—’'49 Super (6) 4-dr., $1,470, $1,- 
435, '48 Commander (8) 4-dr., $1,230. '46 


Super (6) business coupe, $550. 
LINCOLN—’'49 4-dr., $1,575. 
OLDSMOBILE—'46 (76) 2-dr., $1,000. ‘41 

(76) 2-dr., $300; (98) 4-dr., $380. 
PACKARD—'48 Clipper (8) 4-dr., $1,330. 

42 Clipper (8) 4-dr., $300. 
PLYMOUTH—'49 SD conv., $1,590; 4-dr.. 


$1,525. "39 2-dr., $170. 
PONTIAC—'48 Streamliner 
$1,375, $1,270. ‘47 Streamliner 
‘Continued on Page 41, Col. 1) 


(8) sedanette 
4-dr., 
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Idaho Dealers Elect Seeber .. . 





Drive for Stiffer Laws 


On Business Seen 


BOISE, Ida.—The coming session 
of Congress will be a tough one 
on business, since “every piece of 
legislation recommended to the 
last session by the administration 
will be recommended again and 
pushed hard.” 

That was the prediction made by 
Labert St. Clair last week before 
the 17th annual convention of the 
Idaho Automobile Dealers Assn. 
St. Clair is Washington legislative 
representative of NADA. 


St. Clair urged the Idaho deal- 
ers to get out and work on a 
“doorbell-ringing basis” to elect 
business-minded men and wom- 
en to Congress, 


Idaho, he said, had suffered just | 


about every “Senatorial disaster” 
oossible, including losses by death, 
lefeat and desertion. 


H. C. Seeber, mayor of Kellogg, 
was named president of the asso- 
ciation, succeeding Charles C. 
daight of Burley. Seeber was vice- 
resident of the association for the 
st year. 

Loren Maxwell, Boise, was 
named vice-president, and Leon 
Weeks, Boise, was reelected sec- 


Used-Car Notes 





(Continued from Page 40) 


$1,125. '46 Torped> (8) sedanette, $980. 
STUDEBAKER—'48 Champion 4-dr., $1,- 
085. ‘47 Champion 4-dr., $950; 
pickup, $700. ‘41 Commander 4-dr., $170. 
WILLYS—'48 Jeep, $875. °47 Jeep, $520. 
"46 Jeep and plough, $730, '45 Jeep $310. 


MANHEIM, PA. 


(Manheim Auto Sales & Auction, Inc. 
Sale every Friday. Prices are for sale of 
Nov. 25.) 

(Sold 73 units out of 134 offerings.) 
BUICK—’'49 Super sedanette, $1,850; 4-dr., 

$1,800. °46 Super 4-dr., $825. 
CADILLAC—'46 (62) 4-dr., $1,300. 
CHEVROLET "49 FL Deluxe 2-dr., $1,600; 

SL Special 4-dr., $1,400; 2-dr., $1,325; 

conyv., $1,675. ‘48 FL aerosedan, $1,200 

‘47 FL aerosedan, $1,160. °'46 SM 4-dr., 

$885. ‘41 FL aerosedan, $675. 
CHRYSLER—’'47 Windsor conv., $1,065. 
DeSOTO—’'49 Custom 2-dr., $1,850. 
DODGE—'49 Meadowbrook 4-dr., $1,680; 

half-toa pickup, $1,005. "48 Custom 

4-dr., $1,300; Special 2-dr., $975, 
FORD—'49 Custom (8) 2-dr., 

4-dr., $1,240; (6) 2-dr., $1,080. 


$1,245; 
‘47 SD 


2-dr., $840. °46 SD club coupe, $850; 
2-dr., $820. 
HUDSON—’49 Super (6) 2-dr., $1,500. 


KAISER—'47 4-dr., $820. 

NASH—'49 (600) 4-dr., $1,375. 

OLDSMOBILE—’'49 (88) sedan, $2,070, °48 
(98) 4-dr., $1,475. ‘47 (66) 2-dr., $1,- 
205; (758) 4-dr., $1,020. '41 (8) 4-dr., 
$405. 

PLYMOUTH — '49 Suburban, $1,600; SD 
4-dr., $1,650, $1,535; club coupe, $1,520, 
‘47 SD 4-dr., $860. 


PONTIAC—'49 (8) sedan, $1,885, ‘48 (8) 
Station wagon, $1,300. ‘47 (6) 2-dr., 
$1,180. ‘41 (6) 2-dr., $550. 


STUDEBAKER 
050, 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction, Sale every 
Friday, Prices are for sale of Nov, 25.) 
BUICK—'42 Special sedan, $480. ‘40 Spe- 

cial sedan, $400. ‘39 Special sedan, $175, 

$150. 
CADILLAC— "41 (62) sedan, $810. 
CHEVROLET—'49 FL Special sedan, §1,- 

380. ‘48 FM sedan, $1,080. ‘47 half-ton 

pickup, $650. ‘42 FL aerosedan, $450 


‘48 Champion 4-dr., §$1,- 


‘41 club coupe, $460; sedan, $390. ‘40 
club coupe, $205; sedan, $335 

DODGE ’47 Custom sedan, $960. ‘39 
sedan, $210. °38 sedan, 350, ‘°36 sedan, 
$55. 

FORD—'49 Custom (8) sedan, $1,260, ‘'41 
SD club coupe, $180; sedan, $530, $240. 
‘40 sedan, $240, ‘38S sedan, $45. '37 
conv., $60. _ 

NASH—’49 (600) sedan, $1,480, ‘41 Am- 
bassador sedan, $260. 

OLDSMOBILE—’40 (8) sedan, $240. 

PLYMOUTH — ’'40 club coupe, $150, ‘38 
sedan, $55. 

PONTIAC—’41 sedan, $500; (6) sedanette, 
$445. 

STUDEBAKER—'47 sedan, $1,100. ‘35 se- 
dan, $40. 


MISCELLANEOUS—’48 Austin sedan, $405 


Qhio Surety Firms 
File Rate Cuts 


COLUMBUS, O.—The Ohio divi- 
sion of insurance announced last 
week that it has accepted filings 
reducing automobile physical dam- 
age rates for fire, theft, compre- 
hensive and collision coverages 
amounting to 15 percent by some 
Ohio companies. 

The reduction does not apply to 
liability and property damage. It is 
expected by the department that 
other companies will now fall into 
line, 


retary-treasurer for an_ eighth 
term. 

These directors were named: 
Walter Frank jr., Wallace; W. S. 
|Freland, Coeur d’Alene; O. B. 
Parker, Sandpoint; Charles C. 
Adams, Lewiston; Fred Brown, 
| Grangeville; Wayne Johnson, Oro- 
fino; Wesley Jonas, Moscow; R. 
Burns, Caldwell; John Mason, 
| Weiser; W. A. Sellman, Nampa; 
|Charles C. Haight, Burley; Wilson 


|Churchman, Jerome; J. C. Ash-| 
worth, Twin Falls; George R. 
Allen, Hailey; Jack Blair, Poca- 


| tello; J. Ed Browning, Idaho Falls; | 
William Frome, St. Anthony, and) 
R. D. Gallifant. 

Dealers who have prepared ahead 
|of time by investing money and} 
effort in smooth-functioning sales | 
organizations, Haight said, are na- | 


back and done nothing about the | 
| 


situation. 

“No man can go through years 
of not having to sell without dull- 
ing the edge of his selling skill,” 
Haight said. “There is nothing 
harder in the world than getting 
started after you have cooled 
off.” 

Haight voiced a plea for dealers 


to resist offering customers dis- | 


counts, free merchandise and over- 
allowances. 

“If there is anything that de- 
moralizes a market faster than 
those things,” he said, “I don't 
know what it could be. Purchasers 
lose all confidence in list prices.” 


Gov. C. A. Robins, in a welcom- 
ing address, asked the motor mer- 
chants to continue their coopera- 
tion with the state in its efforts to 
promote safety on the highways. 

Other highlights of the meeting 
were addresses by George F. Zies- 
mer, president of NADA; Paul M. 


| Millians, vice-president of Commer- 
| cial Credit Co., and Ralph Chaplin, 
|Tacoma (Wash.) author and lec- 


turer. ‘ 
The Idaho dealers will meet for 
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LINDSLEY-CHEVROLET'S NEW LOT—Lindsley-Chevrolet, Inc., 12 Elm St., Montclair, N. J., 
has reconditioned its used-car lot with factory-recommended specifications. The lot is 


50 by 260 feet. 


Byrnes Heads Up 
Springfield Assn. 


SPRINGFIELD, Mass.—James C. 
Byrnes, president of J. C. Byrnes, 
Inc. (Studebaker), has been elected 

| president of the Springfield Auto- 


|motive Dealers Assn. He succeeds | 


|E. Robert Breech of Springfield 
Lincoln-Mercury Sales, Inc. 

| Harold E. Hedges of Hedges and 
|Sattler (Dodge- Plymouth), was 


turally going to forge ahead of|a “funfest” next June 23 and 24| named vice-president; Sherwood S. 
those who have complacently sat/at Sun Valley. 








Can't Warp, 







impregnated with 


Filters Micronic Particles! In tests made by the 
Government on oil filters, with approved Test 
Dust containing graded dust ranging from one 
micron on up, Purolator filtered 97.8% on the 
very first pass-through. 


ot Reasons 
avorite clr 0 


Distort, Disintegrate!—Purolator’s 
Micronic element is made of cellulose specially 


shown above proves water dilution will not affect 
filter medium or flow rate. 





plastic. The immersion test 


To create additional acceptance for your engines 
and vehicles, equip them with the most efficient oil 
filter . . . the Purolator Micronic Filter. 


Purolator not only protects engines by removing 


all the sludge, all the abrasives .. . 


it also leaves in 


the oil any additives placed there by the refinery 


for greater lubrication efficiency. Other types of 
filters often remove these additives. 


Write for further 


contact Purolator’s highly experienced engineering 
staff about your special filtering problem. 


PUROLATOR PRODUCTS INC. 


Newark 2, New Jersey and Windsor, Ontario, Canada 


information. And be sure to 













Jones of Ralph D. Jones, Inc. 





diameter element! 


PERCENTAGES BY WHICH 


COMPETITIVE TYPES 


199% 
220% 
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547% 
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619% 
255% 
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i 318% 
j 193% 
K 237%, 


290% 
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5 Times Greater Filtering Area! The accordion- 
pleated design of the Purolator Micronic Filter 
a an area 5 times that of old-style filters. 

ore than 10 feet of filtering surface in a 334 inch 


MICRONIC ELEMENT EXCELLED 


IN AVERAGE DIRT RETENTION 
COMPETITOR, PUROLATOR LED BY: 


(Chrysler), treasurer, and Robert 
|W. Hutton was re-elected secre- 
| tary. Named to the board of gov- 
}ernors along with the officers, ex- 
|cepting the secretary, were: Paul 
E. Balise, Harry W. Young, Ralph 
|/D. Jones and Alexander G. Med- 
licott. 


Lone Star Ups Giles 


Edgar E. Giles has been named 
|mnew-car sales manager for Lone 
Star Olds Cadillac Co., Dallas. He 
started as a salesman for the com- 
pany 15 years ago. 














Why Purolator is the 


ment oil filter! 


PUROLATOR 






















Removes 200% More Abrasives! In competitive 


tests against comparable filters . . 


average dirt retention by 


. Purolator led in 
290% (as shown above) 


because Purolator filters particles measured in microns 
(.000039 of an inch) and has greater filtering area. 


M 
PUROLATOR 


MICRONIC OIL FILTER 
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Ad Programs Hit... 
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N. D. Conclave Blasts 
Factory Methods 


FARGO, N. D.— Objections to 
factory advertising methods, fac- 
tory sales to dealers of cars and 
trucks in “package lots” and fac- 
tory sales pressure to influence 
dealers’ business policies, were all 
incorporated in a resolution adopt- 
ed at the annual convention here 
of the Automobile Dealers Assn. 
of North Dakota. 


The resolution, one of six 
adopted at the meeting, read as 
follows: 


“1, This association objects to a} 
manufacturer purchasing and dis- 
playing advertising without con- 
sulting the dealer in the area where 
the display is made, and adding 
the cost of the advertising to the 
invoices or otherwise forcing the 
dealers to pay for said advertising, 
all without giving a dealer the 
chance to control how the cost of 





the advertising is disbursed or 
spent. | 
“2. This association objects to| 


and condemns the practice of cer- 
tain auto manufacturers of selling 
cars and trucks to their dealers in 
‘package lots,’ thus forcing the 
dealers to take certain models not 
salable in their locality, in order 
to obtain models in demand, there- 
by forcing the dealer to purchase 
types of cars or trucks which are 
unwanted. 

“3. This association condemns 
the practice of certain auto man- 
ufacturers, or their representa- 
tives, of applying unwarranted 
pressure upon dealers to purchase 
certain brands of merchandise, 
or otherwise attempting to influ- 
ence the business policies of the 
dealer without putting their de- 
mands upon the dealer in writ- 
ten form, this association urges 
that all requests or demands by 
the manufacturer be in writing, 
directed to the dealer, and signed 
by responsible authority.” 


the foregoing were expressed in a 
talk by Edgar A. Berg of Grand 
| Forks, 
|the association. 


“no” was perhaps the most im- 
portant tool a dealer has in deal- 
ing with the factory, Berg 
| warned: “As dealers, we must 
remember several things. 


| dise to sell and they hire the best 


them a lot of training in how to 
|sell you, the dealer. 


and that the dealer cannot handle 
at a profit. 
| “This means that when the fac- 
|tories force this material onto a 
dealer who goes along for policy’s 
sake, they then have a dealer who 
has tied up needed capital in un- 
needed products and that dealer, 
nine times out of 10, later sells 
that product for less than full 
price, thus forcing an operating 
loss onto the dealer. 

“2. Then there are programs that 
come out from the factories that 
were not well thought out at the 





beginning and the heat is on the} 


manager and on the travelers and 
on the dealers to go along on the 


Sentiments somewhat similar to| program. The managers and the 
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to each of 


Mn. New-Car Dealer: 


Sey “erry Christmas” 


your Salesmen 


with a personal subscription to 


TIVE INDEX 


tive Index is 


standard and 


car year. 


To 


in bright Christmas wrapping 
Regular 1950 subscription 


sheet service 
car year. 


order is received. However, 


due to congestion of the mail. 


Please rush 
included with each subscription. 


(0 Check Enclosed 
Send Postage Paid 


MY MAME... 0 ccccccccccccccccnes 


PRE RES ES OS ES ES ENE SES NE ENS NES LEEK NN NS HEH PIG HEYA 


CITY.... 


apply: One to four subscriptions, $3.00 
each. Five or more subscriptions, $2.50 
each. Subscription price includes re- 
vision sheet and local delivered price 
throughout the 


TO SPEED DELIVERY, your gift 
copies of The Automotive Index will 
be sent via FIRST CLASS MAIL. Enclose your check with 
order and we pay mailing costs. Or, if you prefer, we will 
bill your firm the subscription price, plus postage. 

ORDER NOW! We will ship the books the day your 
we 
Christmas delivery of orders received after December 17, 


To: THE AUTOMOTIVE INDEX COMPANY, 
Box 204 Vernon Branch, Los Angeles !!, California 


THE AUTOMOTIVE INDEX 


for 1950 — 27th Edition 


The book of COMPARATIVE FACTS that boosts | the manager’s desk and are hur- 
sales in a COMPETITIVE MARKET 


B= SURE to include a personal 


subscription to THE AUTOMO- 
for 1950 with the gifts you plan 


to give your new car salesmen. It’s the most 
appropriate and valuable gift you can give 
them, and certainly the least expensive. 

Your men will need this gold mine of COM- 
PARATIVE FACTS to help them make sales 
in the competitive 1950 market. The Automo- 


a pocket-size loose-leaf book 


which contains more than 100 pages of factual 
information covering all current-model NEW 
CARS. It answers 6,000 questions customers 
may ask about 


specifications, dimensions, 
extra equipment, etc., and in- 


cludes a special sheet showing local delivered 
prices of all cars in your own area. 
Up-to-date when you get it, The Automotive 
Index is KEPT up-to-date by our fine revision 
sheet service. This is sent to every subscriber 
when new models are announced and when 
changes in data or prices occur during the 


RUSH YOUR CHRISTMAS ORDER AT 
ONCE TO THE AUTOMOTIVE INDEX 


insure pre-Christmas delivery, 
send your order NOW for subscrip- 
tions for all of your salesmen. Each 
copy will be individually gift packaged 


FREE. 
rates 


1950 





cannot guarantee pre- 


FILL IN AND MAIL ORDER TODAY — Please Type or Print 


eer subscriptions to The Automotive Index for 1950 
at the above rates. It is understood that service for the 1950 car year is 


CD Bill Firm, price 
plus postage 
DEBIAN hace deiecccucees 
oe ZONE. «00.002 STATE. coceseccees 
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blockmen know that it is not a 
sound program but the dealers all 
get the ‘heat’ and contract can- 
cellations are sometimes threat- 
ened and hard feelings are gen- 
erated in many places. 
“To those kind of programs 
| the dealer should say no. The 
dealer should consider the mer- 
its of the manufacturer’s pro- 
gram and the reasons why it is 
not feasible and then sit down 
and write the manufacturer why 
he has taken the stand he has. 
“There is too much conversation 
in a lot of these types of programs 
and not enough letter writing. The 
dealer explains his stand to the 
representative who calls on him 
and by the time the reports get to 





riedly read, an entirely different 
concept of the dealer’s stand has 
been developed. Put it in writing 
is a good deal for all concerned. 


the factories’ part are good busi- 
ness for them. They are interested 
|in getting their products into the 
|hands of dealers. Over-selling and 
pressure selling by factories, while 
they get the factories cleaned out, 
cause a loss to the dealers. There 
is only one answer that a dealer 
should have for these kind of pro- 
grams and that is no.” 


for the association’s 1950 conven- 
tion, which will be held Sept. 25-26. 


New Trial OK’d 
In Whitewall Case 


DETROIT.—Circuit Judge Thom- 
as F. Maher last week granted a 
motion for a new trial for Charles 
|B, Aske jr. ruling that a $328,400 
| verdict obtained against Aske by 
Robert S. Grinshaw was “exces- 
| sive.” 

The suit, which originally named 
Aske and G. A. Lyon of Lyon, Inc., 
alleged conspiracy to defraud Grin- 
shaw of royalties from the manu- 
facture of metal white-sidewall 
tire rings. The suit against G. A. 
Lyon and Lyon, Inc., had been dis- 
missed earlier, 





DORSCHEL'S NEW HOME IN ROCHESTER, N. Y.—John Dorschel Motors, Inc., is one of 
Rochester's leading Studebaker dealers. The change was made necessary by the increase in 
new and used-car sales and also by service expansion. In the new location, there are service 

| facilities to work on 16 cars simultaneously, including body and paint shop, washing and 
| lubrication stalls. Dorschel, who had been in the finance business for a number of years, 
| entered the automobile business after the war and has been handling the Studebaker line 


for about four years. De 


These fac-| 
tories sometimes build stuff that) 
the dealers’ customer does not want | 


“3. High pressure programs on) 


Bismarck was chosen as the site| 16 matter where they have been 


| 


newly-elected president of | 


Emphasizing that the word | 


“1, The factories have merchan-| granted members for their recruit- 


;men they can get and they give| by Harold L. Mayer, executive sec- 





For SAE Award 





| such vehicles will be suspended. 








| bers, 


| the roads and that inspection sta- 





‘Auto Maniacs 


Open Drive for 


‘New Members 


| STOCKBRIDGE, Mich.—In an 
|effort to increase the membership 
|of Auto Maniacs of America, spe- 
|cial titles and awards will be 


| ing efforts, it was announced here 


retary of the auto hobby group. 
Every member signing up at 

least one recruit for the organ- 

ization will be designated a “front 


B puro Dealer® 





line member,” Mayer explained. 


For those bringing in three mem- 
the award title is “special 
service,” and for those signing up 
five new members, the title of 
“member of the iron guard” will 
be authorized. 

Mayer added that members sign- 
ing up the greatest number of re- 
cruits during the drive would be 
given a “supreme achievement” 
award, and nominated for a vice- 
presidency or national staff ap- 
pointment, depending upon the ex- 
tent of their service. 

Other gifts and awards will be 
made for members qualifying for 
the various classifications, Mayer 
said. 


GM 5 Boyd Due 


NEW YORK.—T. A. Boyd, con- 
sultant with the General Motors re- 
search laboratories. will be awarded | 
the Horning Memorial medal in| 
Detroit Jan. 11 by the Society of | 
Automotive Engineers. SAE will | 
hold its 1950 convention in Detroit | 
during that week. 

Boyd is one of the co-discoverers 
of the effects of compounds of lead | 
on internal combustion engines. His | 
paper on “Pathfinding in Fuels and 
Engines” won the Horning honor | 
for him, 

The award, one of four annual 
SAE presentations, was founded in| 
memory of the late Harry L. Horn- | 
ing, SAE president in 1925. 


Jalopy Jeopardy 


New Hampshire Outlaws 


Unsafe Cars 
CONCORD, N. H.—(UTPS)—A| 
crackdown on “jalopies,”’ which are 
to be banished from New Hamp- 
shire highways, has been an- 
nounced by State Motor Vehicle 
Commissioner Frederick N. Clarke. 


Clarke warned that unsafe cars, 


registered, will be removed from 


tions which allowed stickers to 


He added that department in- 
spectors will be assigned the task 
of eliminating the “jalopies” and 
“junkers” and asked the coopera- 
tion of local, county and _ state 
agencies in the campaign. 

Clarke emphasized that mechan- 
ical defects had been the cause of 
at least 77 accidents in New Hamp- 
shire this year, with poor brakes, 
tires and lights as the principal 
factors. 





Adams Opens Building 


Adams Motor Sales Co. 
(Buick), Magna, Utah, has 
opened its new $25,000 building. 
N. H. Adams is manager-owner. 





| ute mills, Bemis- 








rtment heads are James Verhey, sales manager; William Passe, 


service manager, and John Hoage, parts manager. 


B’nai B’rith Honors Bennett 


Joseph W. Bennett, Chevrolet 
dealer in Pleasantville, N. J., has 
been named this year’s recipient 
of the Pleasantville B’nai B’rith 
award for “outstanding citizen- 
ship in the mainland communi- 
ties” of Pleasantville, Northfield, 
Linwood, Somers Point and Ab- 
secon. 










Weel, it’s wise and 
thrifty to deal with 
folks who really know 
bur-r-rlap*...folks you 
know you can depend 
on. So for whatever 
grade you 
need... look 
to Bemis! 












“Each year Bemis de- 
termines the grading 
of burlap from Indian 
rad- 
ng is accepted by 
oroducers and users 
ilike as the standard Cleveland « 
or bintay quality. and other principal 


BEMIS 


Detroit « Chicago « St. Lovis 
Indiona polis 
cities. 
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NAME PLATES 


DEALERS: 

The Modern Advertising Plate 
With Customer Eye Appeal 
Write TODAY for beautiful full- 

SAMP 


size FREE LE... Yours to 


keep and compare! 
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neces of 1930 and 1938 taught us, 
and which made it possible to oper- 
ate at a good profit and continue to 
be a good economic structure and 
influence in our localities. 
Twenty-five continuous years of 

profitable operations have taught 
us that there is nothing wrong 
with the automobile business. If 
any dealer has just decided that 
there is, or may soon come to 
such a decision, we suggest that 
he can find out what is the mat- 
ter with his part of it by looking 
in a large and clear mirror. 

There is now very little time left 
to make the necessary changes in 
operation so that we can enter into 
1950 with our new models at pres- 
ent high prices, sell our fair share 
of new vehicles and have a good 
profit to have in the bank in cash 
by December next. 


* * * 

— basic rules or command- 

ments of operating at a profit in 
a highly competitive market might 
be: 

1.—Decide how many vehicles you 
can sell for the model year and 
come to an agreement with your 
manufacturer on your plan. 

2.—Decide to operate your busi- 
ness with full personal knowledge 
of all its phases and keep posted 
daily as to its progress. 

3.—Decide how much overhead 
is the minimum needed for a 
month’s operation, including all 
promotions, service and other 
necessary expenses. 

4.—Add to the invoice cost of 
each car for the month’s quota its | 
share of overhead, delivery and 
policy charges, and your minimum | 
acceptable profit and do not deliver | 
one car for less. 

5.—Pay your sales force a suffici- 
ent part of your acceptable profit 
and make it something extra if 
they exceed their monthly quota. 
6.—Do not be stampeded by what 
other dealers appear to be doing 
and never deviate from good sound 
sales promotion programs. 

3—Take in only merchandis- 
able used cars and on a wholesale 
cash investment basis; retail as 
many as possible but never let 
more than a 30-day supply ac- 
cumulate. 

8.—Operate as a community 
dealer; have good, intelligent serv- | 
ice and never let a customer leave 
your place in an unhappy frame of | 
mind. 

9.—Visit other dealers in nearby 


Pore Mich. Rep 
On NADA Board 


LANSING.—The Michigan Auto- 
mobile Dealers Assn. has elected 
Howard Pore (Ford), Kalamazoo, 
as its NADA director. Pore is past 
president of MADA. 

Retiring director Arthur Sum- 
merfield has received a_ tribute 
from the association for “the un- 
selfish and untiring efforts in our 
behalf in Washington. P 


Somerville-Stout Motors 


Somerville-Stout Motors, Inc., Pt. 
Pleasant, W. Va., has been char- 
tered with authorized capital of 
$50,000 and paid-in capital of $25,- 
000 to engage in the automobile 
business. Principals include B. L. 
and Edna V. Somerville and How- 
ard Stout. 


| 
| 
| 


THOMS TAGGED — Thoms Pontiac, Inc., 
St. Louis, has been named a Better Dealer by 
Pontiac. The dealership is headed by L. W. 
Thoms, president. With the honor, Thoms was 
presented a reproduction of the painting of 
Chief Pontiac. The presentation was made by 
Allan F. Ives, manager of Pontiac's St. Louis 
zone, Other members of the Thoms organiza- 
tion are H. F. Debandt, sales manager; Jack 
Vv ughn, used-car manager; T. H. Taylor, serv- 
‘ce manager; G. Ray Mcintyre, parts and 
accessories manager; Howard Linville, filling 
station manager, and G. M. Wetterer, office 
manager 
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communities and learn what you 
can of better operational plans. 

10.—Be active in all possible com- 
munity affairs, and your neighbors 
and business friends will come to 
know you and heip to insure your 
future success. 

+ * * 

A SOBER study and reflection of 
. the third and fourth-quarter 
statements of this year, as against 
any other two quarters of the previ- 
ous five years, should convince any 
dealer that things are different and 
he should decide to do something 
about it. 


We are still all “free-enterprise” 
businessmen and today we have 
a real opportunity to prove how 
really successful we can operate 


Forum for Dealers eee 


when the chips are down, as it 
appears that our whole economic 
system is being put to the acid 
test. 

It is probable that the industry 
will sell well over 80 percent as 
many vehicles in 1950 as in 1949 
and the dealer who meets the situa- | 
tion as it is will capitalize on the 
great opportunities of our business. | 
And, with a nice balance in liquid | 
assets in December, 1950, will look 
back on the year with no regrets. 
Opportunity will continue to open 


eae CO ee se Ce eee ee 
“Wisely a Well.” 3 . AR FROM PFEIFFER—Mile Pfeiffer (far right), 
ely and el | Yankton, S. D., Chevrolet dealer, gives the keys for Yankton high school's driver-training car 
* * , to Dave Stuelpnagel, president of the school board. Looking on, left to right, are George 
Dealers are invited to use this Bauer, instructor; Don Snowden, principal, and C. A. Beaver, school superintendent 


column for an expression of their 
particular views. ; 


PFEIFFER CHEVROLET CO 
YANKTON 


Advertise in AUTOMOTIVE NEWS, the Newspaper of the 
Industry, going to better than 34,000 satisfied customers. 


Loyalty to its high standards keeps H &H in the lead 


more firms are turning to the H & H Tube 
and Manufacturing Company for their 
tubing needs. If you, too, are interested in 
learning just how truly dependable a 
brass and copper tubing source can be, 
write, wire or call us today. 


@ To users of brass and copper = coil 
strip, seamless tubing and tubular parts, 
nothing is more important than quality, 
everlasting uniformity, and a _ constant 
loyalty to specifications on which every 
order is based. That is why more and 


id & ie TUBE AND MANUFACTURING COMPANY 
245-275 N. Forman Avenue * Detroit 17, Michigan * Vinewood 2-3600 
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TUBULAR PARTS 


METALFLO LOCKSEAM + COIL STRIP AND SEAMLESS TUBING 
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GM Wage Rates Hold... 


23 Kansas City Shops — 
Face Union Votes 


(Continued from Page 8) 
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’|Hudson Reports : 
‘Pacemaker Drew i 


| 1,300,000 Lookers 


| DETROIT.—More than 1,300,000 
|people saw the new Pacemaker, eS 
|Hudson’s entry in a _ lower-price 
| field, in dealer showrooms through- 
| out the country during the first 
|two days the car was on display, 
| reports N. K. VanDerzee, sales vice- 
| president. 

“This was one of the largest 
crowds to see a new automobile in 








unions started moving on 29 dealer- | 
ships in the Kansas City area. Six | 
of this group had never been union 
shops. In the remaining 23 instances | propuctiON STARTS ON NEW REO—It' ies of tandem truck 
it has been a question of which | the company's new Gold Comet gasoline engine, &. D. Hilty, Reo general. ace roceaene | 


Kansas City, Kans.; Downtown 
Buick Co.; Goddard Chevrolet Co.; 
Greenlease Motor Car Co. 


Also, Greenlease-O’Neill Motors, 








Inc.; Jackson Motors, Inc.; Lawler union was bargaining agent in the /| said the series rounds out a ccemplete |i f tand iodels with hic! ights | Hud hist h d P 
: - ; e n the ine of tandem models with gross vehicle wei udson history,” = - 
— Co.; Newman = asa od organized sean & 38 ranging from 28,000 pounds to 57,000 pounds. The new trucks in the Model E-226 series are | jected reports cee eae tan or on. HC 
erry Motor Co., ansas ity, Th 104 duel bey at 34,000 pounds, GVW. In addition to the 33l-cubic inch, Gold Comet power plant, |? __,- s of F 
Kans.; Rost Chevrolet Co., Inc.; ere are new-car dealers | the E-226 tandems also feature new style and design improvements that were unveiled when ization show over 9,000 orders were unit 
Si Bros. M Co.: Un Chev-| in the Kansas City area. Reo's Model E-22 and the Gold Comet were introduced. The new tandem trucks are available | taken the day the car was an- rod 
ght Bros otor 9 ion In another Kansas City area de- | in five wheelbases ranging from 150 inches to 203 inches, and with hydraulic or full air) nounced and the day following.” $50. 
rolet Co., and Hall-Ware Motor haat the tn tional Assn. | Drakes. Standard tire size is 8.25 by 20, with 9.00 by 20 tires optional. The six-cylinder Hoa} i . oo a 
Co. Je Tachiniote fam 6 wee — engine a te Bass tendome has a maximum gross horsepower of 140 at its governed liv “le 7 a aor ene ae =. mane 
* * * - | speed of 3, revoluticns per minute. eries in most sections oO e 
N ALL cases the employes will|Strained from picketing the Kin- ae 5 i 5 e - eee ~| country, and Pacemaker production 1928 
been cast in favor of the union. A|S. Rooney of Clay county circuit | rates are steadily increasing, Van- the M 





vote on which union or unions 
they wish to represent them, or 
they may vote against such repre- 
sentation as did four of the last 
six dealerships in certified elections 
following an NLRB ruling two 
weeks ago. 

Action began in June when the 





caid-Webber and the Schlozman 
Motor dealerships following the fil- 
ing of injunction petitions in the 
Independence (Mo.) division of the 
Jackson county circuit court. The 
orders were issued by Judge John 
R. James. 

The companies alleged that 
pickets were placed in front of 
their dealerships the day after an 
election certified by the NLRB 
showed a majority of votes had not 


change of venue, granted by Judge 
James to determine whether a 
permanent injunction should be 
issued, will transfer hearings to the 
circuit court in Kansas City. No 
date had been set. 

A hearing following the filing of 
a similar action in Liberty, Mo., 
by Pitts Pratt Motor Co., North 
Kansas City, against the same 
union was held before Judge James 


court. The union moved to dissolve 
the order. 

Judge Rooney gave counsel until 
Dec, 2 to file their briefs. The union 
contends the trial court has no 
jurisdiction and that the matter 
should go to the NLRB. 

Harry Brown Motors Co., Kansas 
City, Kans., was still being picketed 
by the IAM. The dealer had taken 
no court action. 


| Derzee said. 

| “In the four years since the end 
of the war, Hudson has greatly 
strengthened its dealer organiza- 
tion. As a part of Hudson’s quality 
dealer program, the dealer group 
representing approximately 2,500 
|outlets throughout the U. S. has 
| spent more than $80,000,000 since 
| the war on new buildings and mod- 
'ernization,” he said. 
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High Production 
During January 


Seen by Crusoe 


CHICAGO.—Full-scale output is 
scheduled for January by the Ford | 
division of Ford Motor Co., Lewis 
D. Crusoe, vice-president and divi- 
sion general manager, said here 
last week. 

Although reticent about the out- | & 
look for December, Crusoe said a| 
complete shutdown was unlikely, 
and that Ford’s 7,000 suppliers also | 
would be able to get by. Crusoe, | 
together with Harold T. Youngren, | 
Ford’s engineering vice-president, 
led a contingent of home office 
executives to confer with officials 
of the Ford assembly plant here. 

Commenting on an automatic 
transmission for Mereury and Ford | 
cars, Youngren said that another | 
60 days would enable the company | 
to predict more accurately when 
the drives would reach the public. 
He said present plans call for their 
appearance in July or August. 

Crusoe said Ford dealers’ stocks 
still were not up to a level allowing 
for proper model selection by car) 
buyers. Stocks on hand or in tran- | 
sit now average about two cars per | 
dealer, he added. 

The Ford division chief was opti- | 
mistic about 1950, stating that both 
next year and 1951 should be | 


BIG crop variety means BIG| f 














Poultry products count for a big share 
of Ohio's steady income. And, here Ohio 
ranks among the top ten states. 

























“healthy” for the industry. He said | Ohic 
he didn’t believe today’s market | 
could fall off overnight. ine 
Crusoe said that the public does | smal 
not want a cheap car. Two-thirds 
of the Fords produced, he said, are W] 
deluxe models “with all the trap- wan 
— ers m 
A i B year. 
merican bantam ye 
high 
Loses Tax Plea Hep: 
PHILADELPHIA.—The U. S. Cir- den 0 
cuit Court of Appeals has upheld omni 
the Internal Revenue Se Cash income from Obio dairy products in 
claim that American ntam r I corn, 
Co., Butler, Pa., was deficient $270,- 948 totaled, $259, 398,000. ee 
742 in income and excess profits 
taxes for 1942-43. throw 
The government contended that aad 
neither gain nor loss was filed when stea 
the company acquired the assets of This 
the American Austin Car Co. in a 
bankruptcy liquidation in June, 
1936. the O 
Under these conditions, the de- j poh 
partment declared, Bantam Car ea 
could take depreciation on the d 
value of the Austin assets fixed at ad “Renee 
$199,781, Bantam claimed the base | i 
value was $840,800. | 2 % 
Extra Dividend in a a ni 
crop, Obio ranks among the top ten pro- 
Voted by N ash ducing states, 
DETROIT.—Directors of Nash- 
Kelvinator voted last week a spe- 
cial dividend of 75 cents a share 
in addition to the regular dividend 
of 35 cents. 
Both are payable Dec. 29 to 
me aomnea 


stockholders of record at the close 
of business Dec. 12. 

The firm also announced net 
earnings after taxes and all 
charges of $26,229,930.91, amounting 
to $6.04 a share, for the fiscal year 
ended Sept. 30, 1949. 
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HOW FORD'S CINCINNATI TRANSMISSION PLANT WILL LOOK—An architect's drawing 
of Ford Motor's new manufacturing plant in Cincinnati. The plant, which will be a member 
unit of the company's General Manufacturing division under John Dykstra, will house the 
production of Ford's automatic transmissions. The 400,000 square-foot structure will be on a 
550-acre industrial plot on Red Bank road, just east of Cincinnati's city limits. The land | the second quarter of 1950. The| mately 4,000 Champions, 2,000 
was purchased recently from the Pennsylvania railroad. Marvin L. Katke, veteran automotive | device will be available later on the| Commanders and Land Cruisers, 

! 


ithe unit will be 


facturing executive, is newly appointed plant manager, D. S. Harder, vice-president- : 4 
monvtacturian, has engouneed. Katke began his association with the automotive industry in |Champion series. J 
1928 when he joined Oldsmobile. His last post before joining Ford was superintendent of | Studebaker Corp. this year will 


the engine plant at Lansing. a produce approximately 300,000 
fcibdokaate _ a | i aa for the 
Maryland Reduces can din tine ae insurance put| ¢ y, 
Auto Insurance | 
BALTIMORE, — State Insurance {ris throsehout Maryland _wil| When prow 











He said revised rates for fire, 


Commissioner Claude A. Hanley has resyjt in a statewide rate level 12, the company intends to pick up | 
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— Studebaker Vetoes 
Stripped-Down Cars 


| SOUTH BEND.—Studebaker has| Prospects are favorable for high 
no intention at present of broaden- | production through the first quar- 
ing its lines through introduction | ter of 1950, Vance said. Studebaker 
of any stripped cars, according to|shut down last Wednesday (Nov. 


theft, comprehensive and collision | best previous production year for | 





|H. S. Vance, Studebaker president. | 30) because of steel shortages re- 
Commenting on the company’s | Sulting from the recent strike. 
automatic transmission, Vance said | 
introduced as| duction level of more than 7,000 
|optional equipment on the Com-| cars and trucks a week will be 
|/mander and Land Cruiser series in| set. This will consist of approxi- 


When the plant reopens, a pro- 


and 1,000 trucks. 

Dollar volume of Studebaker’s 
|sales this year will smash last 
| year’s peacetime record of $383,645,- 
000, and even surpass the wartime 


Earnings should surpass by a 
|comfortable margin the $8.12 a 


When production is resumed Dec. | share realized in 1948. 


Studebaker has been riding in 


announced that Maryland motorists | reduction of 10 percent for private | operations at near the record pace high all through 1949. 


will save approximately $750,000 | vehicles and 14 percent for com-/it had attained before the steel 


annually as the result of reduced | mercial. strike. 





farm income every month 


in steady OHIO 


DECEMBER FARM INCOME: 





Automotive News figures show 
that the company boosted its total 


°90,590,000' 


Ohio is different from most leading farm states is free to spend on your products. 
—steadier. That’s why it’s a better place to sell 
goods. 

What makes Ohio different? Crop variety for 
one thing. As the chart below shows, Ohio farm- 
ers market crops and produce every month of the 
year. They therefore have the money for steady 
high level spending every month of the year. 
Hogs, poultry and dairy products are only 3 of 
the many farm products that make Ohio a top- Cleveland 14, Ohio. 
ranking farm state. Other big cash crops include 11.0% 
corn, soybeans and fruit. (Fa 

And remember—throughout the years as 3 fr | 


Steady Buying Power 





throughout the year, Ohio farmers have shown a 
steadiness far greater than most top third states. 
This means security for your sales in Ohio. 
Another important point to remember is that 
the Ohio farmer is always near his market. What 
this closeness saves him on marketing costs, he 


Jan. Feb. Mar. Arr May June July Aug. Sept. Oct. Nov. 


*Based on 3-year average cash receipts from farm marketings. Source U.S.D.A. Farm income situation. 
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The Ohio Farmer, Cleveland ¢* Michigan Farmer, East Lansing 
Pennsylvania Farmer, Harrisburg 





Just a glance at this 12-month chart of farm 
cash income proves the amazing steadiness of 
_ Ohio farmers’ income. Of the few states that can 
match it for consistent, through-the-years stead- 
iness are Michigan and Pennsylvania. For the 
complete story, write 1013-C Rockwell Ave., 


| agement-jobber 


share of the automobile market 
|from 2.8 percent of the industry’s 
| passenger-car output in 1941 to 4.2 
|percent in the first nine months 
of this year. 

Asked to clarify some of the rea- 
sons for the company’s rapid climb 
in the postwar period, Vance at- 
tributed the gain to the program 
set up by top management during 
the war and in the immediate post- 
war period. 

While a conservative dividend 
policy was being maintained, 
Studebaker plowed back $60,000,- 
000 into its business. Plants were 
modernized, new machines were 
installed. Truck and passenger- 
car assembly operations were 
separated. Facilities were ex- 
panded. New and radical models 
were introduced. 

Now the company has modern 
plant facilities, an aggressive or- 
ganization of 2,500 dealers, and a 
product that the sales organization 
‘s having no trouble selling, he said. 

Automobile companies will find 





| This compares with an output of |and alltime record of $415,746,000|that steel will be in tight suppl 
234,737 units turned out in 1948, the |set in 1944. pe ey i 


for the next 60 days, Vance said. 
Trend of costs in the industry is 
up. Under the circumstances, auto 
price cuts aren’t in the cards at 
the present time, he added. 

“We don’t know yet if we can 
hold the line with our present 
prices,” Vance said. 

K. B. Elliott, Studebaker’s sales 
| vice-president, said the company’s 
aerodynamic design is proving pop- 
ular with car buyers. Dealers are 
still pressing the factory for more 
cars, he said. 
| Inventories are equivalent to 
about one month’s deliveries, Elliott 
declared. These inventories include 
| cars in transit, demonstrators, units 
|at the factory billed to dealers, and 
units actually in dealers’ hands for 
sale. 


MEWA Expects 
1,000 at Parley 
‘Opening Today 


CHICAGO.—More than 1,000 
wholesalers in the automobile after- 
market field are expected to be in 
attendance when the booth conven- 
tion of the Motor & Equipment 
Wholesalers Assn. opens today 
(Dec. 5) in the Stevens hotel, B. 
W. Ruark, general manager, an- 
nounced last week. 

The three-day convention is the 
only national automotive whole- 
salers’ show scheduled this year. 
It was planned by MEWA when 
|the National Standard Parts Assn. 
and the Motor & Equipment Manu- 
facturers Assn. turned thumbs 
down on an Automotive Service 
Industries show for 1949. 

The MEWA affair plans to give 
jobbers an opportunity to discuss 
| management problems with top ex- 
ecutives in the parts manufacturing 
field. It is not strictly an “exhibit” 
| show. 

Emphasis is being placed on man- 
consultations to- 
ward resolving various problems 





|rather than making the meeting a 


cause for a shopping tour. 
Four speakers are scheduled to 
address the wholesalers’ group. Col. 


|A. H. Griffith, assistant secretary 


| eighty-one 


| of defense, will discuss the relation- 
|ship between national defense and 


business. 

Dr. William Graham, director of 
executive training and business stu- 
dies at the University of Chicago, 
will speak on “Ten Important Facts 
for Management Control.” 

Others speakers include Dr. Ken- 
neth McFarland, superintendent of 
schools, Topeka, Kans., and J. 
Archer Kiss, sales and management 
consultant. 

In conjunction with the meeting, 
the Automotive Boosters club will 
hold its 28th annual banquet, while 
the Automotive Advertisers council 
will present 12 awards to winners 
of a recent contest in the automo- 
tive wholesale advertising field. 


Ford to Honor 


281 Old-Timers 


DEARBORN.—Two hundred and 
Ford employes who 
joined the company in 1914 will 
be honored at 35-year banquets this 
year. Each will be presented with 
an engraved watch. 

First of the banquets was held 
at Edgewater, N. J. Approximately 
22 banquets will be required to 
honor all 281 of the old-timers in 
Detroit and at other plant cities. 
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Recall Empty Promises, Vacant Showrooms .. . 


Tucker Dealers Parade to Stand 


§ ACO ny promises and| Park, Mich., tool and die manufac- | by attorneys. Most of the objec- 
vacant showrooms were all that|turer, told the court he built a|tions were by defense lawyers. 

Tucker Corp. dealers had to show! showroom for Tucker automobiles,| Some of the loudest objections 
for money invested in the firm,| but never received any cars to dis-| were voiced when Frank Jalovec, 
witnesses testified last week in the | play. The showroom is now being| of Argo, IIL, was on the stand. 
trial of Preston T. Tucker and|rented by a dealer handling an-| Jalovec, another prospective deal- 
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* * $06 WAYS wWew. . 


seven associates. 

The trial, growing out of the 
collapse of the $28,000,000 company, 
finished its seventh week before 
Federal Judge Walter J. LaBuy. 

Several prospective dealers 
were among the witnesses tes- 
tifying. Another dozen odd of 
the company’s 1,700 dealers are 
expected to appear before the 
government rests its case against 
the defendants. 

Jacob Dekorse, a Grosse Pointe 


Chevrolet Revives 
Plaque Awards to 


Zone Committees 


DETROIT.—Revival of the prac- 
tice of awarding wall plaques to 
zone dealer committee members 
has been announced by Chevrolet. 


The “dealer planning committee” 
plaques are distributed at the end 
of the annual term to which com- 
mittee members are named by fel- 
low dealers. Approximately 450 
have been given out this year. 

Zone committees are the basis of 
a program by which the Chevrolet 


other make automobile. 
* * + 


i lea Michigan manufacturer said 
he bought a franchise to handle 
Tucker cars after conferring with 
a Detroit banker. His first dealer’s 
contract called for 300 cars to ‘be 
delivered in two years, and his sec- 
ond called for 500 cars a year. 


Dale C. Gambs, Des Moines, Ia., 
told the court that in 1947 he gave 
the company $8,000 in cash and a 
non-interest bearing note for $8,- 
000. He was to be Tucker distribu- 
tor for central Iowa. 

In his testimony, Gambs said 
Arnold Peterson, a Tucker offi- 
cial, told him production of the 
Tucker Torpedo would start 
shortly after issuance of the fran- 
chise. When Gambs asked to see 
a car, he was shown an incom- 
plete model with no engine, doors 
or wheels, he said. 

As the dealers’ testimony un- 
folded, government prosecutors 
took careful pains to show that in 
several instances papers relating to 
the franchises came to dealers 
through the mails. Since mail 
fraud counts are contained in the 
indictment against Tucker and his 
associates, defense lawyers object- 


er, told the court that in Sep- 
tember, 1946, he paid $10,000 for 
a franchise and received @ con- 
tract on Sept. 24. 

“How did you receive the con- 
| tract?” one of the prosecuting at- 
torneys asked. 

“Through the 
said, 

This brought forth a barrage of | 
objections from the defense. Floyd | 
E. Thompson, representing Floyd 
D. Cerf, a defendant, protested 
that no foundation had been laid 
for the introduction of such testi- 
mony. He contended further that 
the government had not proved| 
the papers had actually been 
mailed. 


mails,” Jalovec 





i 
* * > 
N MOST instances, objections | 

were overruled. 
Jalovec testified further that} 
after a Securities and Exchange | 
Commission hearing on the Tucker | 
Corp. his original contract was re- 
called. Another was issued for 
$8,000 and he obtained a $2,000 re- 
fund of his original payment. He 
never received a single automobile 
for his investment, he said. 

Abe Malofsky, a _ prospective | 
Milwaukee dealer, testified he | 
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DEALER ENGLANDER'S ATTRACTION FOR FORD ‘50 SHOWING—The three farmers 
roamed the streets and created quite a sensation as they were heading in the direction 
opposite Englander Motors, Inc., Cleveland. Three little boys ran up and told the driver he 
was going the wrong way. "It really did click and caused a lot of comment,’ according 
to A. L. Englander standing with the farmers in the dark coat. The dealership has been in 
Cleveland for over 40 years, its franchises having included Huppmobile, Buick-Pontiac and 
Studebaker. It has been with Ford for the past five years. 


Car Sales in ’49 May Top 
29 Mark by Million 


(Continued from Page 1) 


istrations are expected to be 


about 485,000. 

These 36 states have reported the 
°d | registration of 300,005 new cars in 

‘4% by the new-car sales curve in|QOctober. The same states regis- 

Akron. During the week ended | tered 180,000 new cars in October 

Nov. 4, new-car sales soared to|of last year. 

433. They slumped the following | October new-truck registrations 


week and 129 in the last week of | 
October. 


* * * 


N ERRATIC course was traced | 


made a net profit of $1,200 on | week to 312 but rose again in the | 





central office keeps posted on 
dealer ideas and problems. Four 
times a year these committees name 
a national group of 16 to confer 
with company sales officials in 


ed vigorously to this phase of the 
proceedings. 

* * * 
O FAR in the trial more than 
2,000 objections have been raised 


Detroit. K 


For Safety's Sake 





DETROIT DEALERS LEND 13 CARS TO SCHOOL—The Detroit Auto Dealers Assn. has 
loaned 13 cars to Mackenzie high school for its driver-training program. Shown is Paul 
Graves (left), executive vice-president of the dealer group, and Gordon C. Graham, director 
of safety education in Detroit's schools. Mackenzie's area—2'/, acres—has a series of 
roads running through it. It includes stop lights and parking areas. 





SIMULATED STUDEBAKERS SHOW STUDENTS—The Victor Manning auto driving college, 
San Antonio, Tex., has hit upon a novel way to help teach beginners how to drive—the 
use of dummy cars. Shown in this picture are five such cars, each cut out of plywood to 
the exact dimensions of a 1950 Studebaker. They are even painted in authentic Studebaker 
colors. The simulated cars are mounted on rollers so they can be moved about aft will. 
The cars are particularly helpful for teaching students how to handle real cars in traffic 
and, when placed at make-believe intersections, to teach students how to approach and stop 
at intersections properly. The dummy cars supplement a fleet of late model Studebakers sold 
to the college by Winerich Motor Sales and used by the school for instructional purposes. 





DEALER PEARRE REMEMBERS PUPILS—They will learn how to drive a car properly after 
instruction in this dual-controi driver training car provided for Weslaco (Tex.) public 


schools by Charlies M. Pearre of Pearre Motor Co., Weslaco Chrysier-Plymouth dealer. 
Pearre, left, presents keys to car to Claude Jungman, high school driver training instructor, 
as ©. R. Scott, superintendent of schools, right, looks on 


sales of accessories for the Tuck- 
er automobile. Under the acces- 
sory sales plan, dealers sold 
items intended for use by would- 
be car purchasers. 

However, accessory buyers didn’t 
receive any automobiles on which 
to place their accessories and the 
government alleges the entire plan 
was a scheme by the defendants 
to defraud. 

On defense’  cross-examination, 
Malofsky said he found no falsifi- 
cation in his franchise agreement. 

a * a 


ELOS C. GILBERT, an account- 

ant for the Ypsilanti Machine 
and Tool Co., Ypsilanti, Mich., was 
questioned by government prose- 
cutors concerning Tucker Corp.’s 
“marine engine experimental proj- 
ect.” 

Gilbert testified the account 
showed a loss and that losses 
were charged against the Tucker 
account and to the account of 
Tucker’s mother, president of the 
Ypsilanti firm. 

Glen E. Martin, Evanston, IIl., 
resident partner in the accounting 
firm of Peat, Marwick, Mitchell & 
Co., testified he launched an audit 
of Tucker’s books in August. 1948. 

He said he found 23 expenditure 
items which lacked adequate sup- 
porting date, amounting to $914,- 
000. Subsequently, he advised that 
these items be called to the atten- 
tion of the board of directors. 


Salesman Held 
On Usury Count 
In St. Louis 


ST. LOUIS.—Charles M. Hauck, 
37, a salesman associated with 
Southway Auto Co., 2215 S. Kings- 
highway Blvd., was arrested last 
week on a charge of usury on an| 
automobile sale. 

Prosecuting Attorney William C.| 
Lochmoeller revealed that a check | 
of sales by used-car dealers is un-| 
der way to determine whether | 
other usury violations have been| 
committed. 

Raymond A. Davis complained | 
that he bought an automobile from | 
Hauck last month and signed a| 
note which he understood 


would | 
obligate him to pay the debt at $50) 
per month. Instead, Davis said, he | 
was advised he had to pay 24) 
monthly notes at $58 each, or a} 
total of $1,392 for his $900 debt. 

After his complaint to the prose- 
cuting attorney’s office, an assis- | 
tant to Lochmoeller investigated 
and learned that $93.04 of the dif- 
ference represented the premium 
of a two-year $100 deductible in- 
surance policy. 

That left Davis, he said, in the 
| position of paying $398.96 interest 
‘on the $900 debt. 





week ended Nov. 19 to 368. 

| Meantime, estimates on the total 
|number of new cars registered 
| during October have had to be re- 
vised upward. The month’s total is 
| now expected to set a new postwar 
| high, greater than the 478,556 new 
cars registered in August of this 
| year. 

Based on tabulations from 36 
states, which normally account 
for about 62 percent of the na- 
tional total, October new-car reg- 


3 Local Chapters 
Of Utah Dealers 
Elect Officers 


SALT LAKE CITY.—tThree local 
chapters of the Utah Automobile 
Dealers Assn. have elected new of- 
ficers. 

The Weber-North Davis chapter 
elected Byron Peterson, Peterson 
Motor Co, (Packard), Ogden, presi- 
dent, and Dale Redd, Robert H. 
Hinckley, Inc, (Dodge - Plymouth), 
Ogden, secretary-treasurer. 

The Box Elder chapter named 
James Barker, Central Chevrolet 
Co., Brigham City, president, and 
L. Blaine Hansen, Tri Motor Co. 
(Ford), Trementon, vice-president. 
A secretary is to be named later 
by Barker and Hansen. 

The Cache Valley chapter re- 
elected all its officers to serve an- 
other year. President is Floyd Wil- 
son, Wilson Motor Co. (Ford), 
Logan; vice-president, Wilford P. 
Baugh, Baugh Motor (Nash), Lo- 
gan, and _  secretary-treasurer, J. 
Will Evans jr.. Humphrey and 
Evans Motor Co. (Hudson-Diamond 
T), Logan. 





reminder made by a 
tombstone manufacturer in Buffalo. 


A safety 


| are expected to be about 87,000, on 
|the basis of reports from 37 states, 
|which ordinarily account for 66 
percent of the national total. 

New trucks titled in the 37 states 
| during October amounted to 58,031. 
compared with 56,007 in the same 
month last year. 





‘Ford Announces 
More Powerful 


F-6 Truck Engine 


DEARBORN.—A more powerful 
six-cylinder truck engine with four- 
speed synchro-silent transmission is 
now available as optional equip- 
ment on series F-6 Ford trucks, 
J. D. Ball, manager truck and fleet 
sales department, Ford division, an- 
/nounced last week. 


Designed to provide even greater 
performance and acceleration for 
heavy hauling and high speed on 
grades, the Ford Rouge 254 truck 
six engine develops a maximum of 
110 horsepower and 212-pound-feet 
torque. It is the largest six-cylinder 
engine produced for Ford trucks. 


The new engine embodies many 
outstanding performance, economy 
and durability features, according 
to Dale Roeder, executive engineer 
for commercial vehicles. 

“For example.” said Roeder, “the 
new truck engine is equipped with 
free valves having a special cap 
design on exhaust valve stems 
which permits free rotation when 
opening and closing for self-clean- 
ing, better seating and longer valve 
life. 

“The extra heavy-duty 11-inch 
gyro-grip clutch multiplies grip as 
speed increases. Cushion disc con- 
struction reduces any tendency to 





grab. The clutch throwout ball- 
bearing is pre-lubricated and 
| sealed. 


“The four-speed synchro - silent 
transmission is engineered for quiet 
operation, easy, clashless shifting 
and longer life. The need for double 
clutching is eliminated. 

“Constant mesh helical gears in 
the three top speeds are wide con- 
tact type for long, hard servic: 
Spur-type gears are used in first 
and reverse.” 


Pringle Named 


Conn. Treasurer 


HARTFORD, Conn.—Robert 
Pringle, Simsbury, was _ elected 
|treasurer of the Connecticut Auto- 
| motive Trades Assn., following a. 
}annual meeting of the association s 
| executive board. 
| Harry B. Hartley was electe/ 
assistant treasurer and K. D. She - 
don, secretary. At the meeting, als 
| a budget for 1950 was adopted «5 
| presented by the finance committe 
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25 Pct. Output Hike 
Planned by Cadillac 


(Continued from Page 1) 


lot easier to make a million cars 
than it is to make a million dol- 
lars; I know because I’m still 
working at making mine.” 
Referring to the recent reduction 
in Hydra-Matic prices, Gordon 
noted that daily production of this 
automatic transmission has risen 
about 200 percent since the war. 
* * + 
I OOKING back on the period 
4 when the firm took its place as 
a pioneer in the then infant auto 


early days Cadillac introduced 
many of the fundamental principles 
and mechanical designs that have 
since served to influence the de- 
velopment of the motor car. 


“Cadillac’s outstanding record in 
automotive engine improvement, 








to its highest level of perfection, 
traces back to 1905. At that time 
Cadillac became the first automo- 
bile manufacturer to move from the 
one cylinder to the four-cylinder 
‘| engine, 

“In 1914 Cadillac took another 
major step in building and intro- 
ducing the first V-8 engine. 

“Another early step was Cadil- 
lac’s insistence on precision man- 
ufacturing. The strict application 
of this principle in the manu- 
facturing of Cadillac cars made 





WHITE-WALL TIRES 


REALLY CLEANED 
SPARKLING WHITE 


WITH °$.0.5.- 


CAR OWNERS! 
Experts agree 
nothing cleans 
white-wall tires 
like S.O.S. 







parts and in so doing removed 
one of the major barriers in auto- 
motive development,” he declared. 

Also, during this period, Cadillac | 
pioneered three specific automotive 
advancements which served to in- | 
crease the popularity of the auto- | 
mobile among the motorists of that | 
time, he said. The electric starter | 
and lighting introduced by Cadillac | 
were offered in 1912, while the | 
closed body, also introduced during 
that period, was a_ revolutionary | 
step. 







* * * 


— years ago the average 
price of a Cadillac automobile 
was more than 4% times that of 
the average price of cars sold in the 
industry, Gordon pointed out. Since | 
then this ratio has been greatly | 
reduced until, at the present time, | 
the average Cadillac price is only | 
1.6 times the average price of cars | 
sold in the automotive field. 

Gordon revealed that 92,554 
Cadillacs were built in the 1949 
model year. This figure is 39 per- 
cent greater than the number of 
Cadillacs produced in any prev- 
ious model. 

With this record volume in 1949 | 
models, Cadillac’s total production | 
in the four years since the war has 
reached 236,380, he added. 

He said that 453,000 of Cadillac’s 
one million cars are still in service, 
according to a recent survey. 


Weckerd Names 
18 Zone Sales 


Promotion Heads 


DETROIT. — Packard announces | 
appointment of 18 zone sales pro-| 
motion managers. 

Karl M. Greiner, Packard sales 
vice-president, said the new men} 
“would counsel and assist Packard | 
dealers on the problems connected | 
with effective sales management, 
adequate sales manpower and pro- 
ductive sales programs.” 

The 18 men—most of whom were 
promoted from the ranks of dis- 
trict managers—will undergo in- 
doctrination under the direction of 
C. D. Thomas, Packard sales pro- 
motion manager, and L. D. Ram-| 
beau, sales promotion training as- 
sistant. 








(NAME PLATES 


* PRECISION CAST... 
ELIMINATING ALL DIE COSTS 


Quantities as low as 100 may be 


N 


ordered with original design for every 


job! Proof of design submitted for 
approval. Heavily chrome plated. 
Write for details. 


502 Locust Street 
Phila. 6, Penna. 


Send your mechanics 
to C.T.I. to learn 


AUTOMATIC 
TRANSMISSIONS 


It will pay you to inform your mechanics that 
C.T.1. offers an intensive training course that 
covers all phases in the proper repair and 
maintenance of Automatic Transmissions. Our 
course covers Hydra-Matic, Dynaflow, Fluid 
Drive—all types of automatic and semi-auto- 
matic drives. Get into this big-money phase | 
of repairing! Hand this ad to any mechanic 
who may be interested. 


Employers—Call on us for trained mechanics! 
| COMMERCIAL TRADES INSTITUTE, 7 
Dept. B32-12 | 
1400 Greenleaf, Chicago 26. | 
Send free information on the field | have || 





industry, Gordon said, “Through its | 


which has brought the V-8 design | 


possible the interchangeability of 
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| _NEW PACKARDS ROLL OFF ROAD—Five new Packard sedans being brought to Portland, 
| Ore., from Detroit were damaged badly in a freak accident a few miles east of the city 
| limits. A sudden gust of wind blew the carrier and its load down a 40-foot enbankment 
| and into a cabbage patch. The driver, Thomas M. Deeson, suffered a slight shoulder injury. 
| The wind rolled the carrier and its cargo over the enbankment, landing them upside down 
j and then turning them over on the side. All cars were damaged, although one did not 
roll free of the carrier. 

George Turner, cashier for the Convoy company which owns the carrier, said Deeson was 
on the last leg of the 2,559-mile run from Detroit when the accident happened. The driver 
of another carrier, arriving in Portland from Detroit about an hour earlier, told company 
officials he, too, was “almost lifted off the road’ by a wind blast at the same turn in 
the highway where Deeson's unit was catapulted. 


In the Letterbox 


(Continued from Page 4) 





and in engineering, to name just 
a few. 

And you will have to study cars 
and how they work. I think the 
auto dealers in your town will 
help you there. They are good 
people to know. 

Then there is the Fisher Body 
Craftsmen Guild, which each 
year sponsors contests in auto 
model building among boys. Here 
again, you can get details and 
instructions from auto dealers. 


Work on these models will be 
valuable training you can’t get 


elsewhere.- 

If you stick to your goal 
through school years, by the 
time you finish your education 
you will know the answer to your 
question better than I do, Billy. 

I hope you make it. 

Sincerely, 
THe Epiror 


The designer must turn those 
dreams into things that look 
good, work good and can be built 
in great numbers. 

It’s easy to dream up something 
pretty. But you have to know a | 
lot to design products so they will 
work well and yet are not too 
difficult to make. 

And when it comes to auto de- 
signing, Billy, it helps to know a 
little about the auto industry. At 
times there have been makers 
who brought out cars well ahead 
of the times in which they were 
living. Those cars would look 
good today, but at the time they 
were a little too “dreamy.” 


People came from far and near 
to look at them. But few stayed 
to buy. 

Why? I’m not quite sure. But I 
know that cars cost a lot of 
money and most car buyers want 
something their neighbors will 
admire; yet they are careful to 
avoid anything that might stand 
out too much. 

That part about “most” car 
buyers is something to keep in 
mind, Billy. You can find one 
buyer for almost any crazy con- 
traption you can think of. 

But auto makers have to spend 
hundreds of thousands of dollars 
for ideas they use to build their 
cars. So they always think in 
terms of cars that will bring the 
most buyers. 

I am not trying to make this 
sound hard. Rather, it is a job 
that is worth doing well. We get 
the most satisfaction out of doing 
the hardest jobs. 

And getting back to your start- 
ing point, Billy, I know of no sure 
way to become an auto designer. 

But if, as you go through 
school, you practice and study 
the right subjects, I’m sure you 
will make the grade. 

For instance, you will need 
courses in art, in mathematics 


Ever hear of a 


SELLING 
MACHINE? 


| MR. AUTOMOBILE DEALER: 
@ You probably remember the old say- 


jing: ‘Don’t believe everything you hear, 
}and then believe only half of what you 
see."’ That was fair advice to follow in 
the gay nineties, when communications were 
slow and facts sometimes took years to 
make themselves plain for all to see. Even 
| today—well, you still have to weigh care- 
| fully the news as it comes to you before 
you place firm credence in it. 


@ Just for instance, all this furor about 
the lack of REAL salesmen today-—espe- 
cially automobile salesmen. It would seem 
that on this point you don’t have to go 
very far afield to find the truth of the 
statements made by all the ‘‘Big Wheels’’ 
in the industry; you can check the facts 
right in your own organization. What did 
it cost you to get a prospect in 1946? What 
| does it cost you today? What will it cost 
|}you next year? WHAT IS EVEN MORE 
| IMPORTANT—What will it cost you if this 


Cullen-Treadwell, Inc. 


Hugh H. Cullen and Charles S. 
(Swift) Treadwell have purchased 
Walt Bolton Motor Co. (Packard), 


380 Monroe Ave., Memphis. The | prospect walks out without buying? 

firm name is now Cullen-Treadwell, | , 

I = P @ So you say: ‘‘That’s all well and 
nc. good, but what has that to do with selling 


and salesmanship?’’ MHere’s what J. W. 
| Farlow, General Manager of the Automo- 
bile Merchants Association, said in the 
|September 12 issue of AUTOMOTIVE 
NEWS: ‘‘In a competitive market, the 
dealer who is not prepared to SELL his 
merchandise has only one alternative—and 
that is to give it away. That is, to give 
away his profit so that he can sell cheaper 
than his competitor.’’ 






_—— 
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| @ The national magazines and the met- 
| ropolitan newspapers have printed several 
|}miles of such remarks. How about it? 

What is the cost per sale in YOUR organ- 
| ization? How about your competitor across 
ithe street? Why is his building covered 
| with banners announcing ‘‘Biggest trade-in 
|allowance in town’’'—$100.00 down’’—and 
5 |other ‘‘gimmicks’’ pointed to moving cars 
| without the need of his salesmen resorting 
~ | to ‘‘down-to-earth’’ creative salesmanship? 


@ You say: ‘‘Probably because he has 
|/no real salesmen on his force.’’ Well, how 
|about you? Are you fortunate enough to 
have a full staff of truly competent men 















FROSTROM SERVICE 


checked oem () Veteran creck na: 1| 
} Automatic Transmission ody-Fen- STILL WORKING ON FLYING C : 

. . ; AR—Moulton B. Taylor, president of Aerocar, Inc., 
| Jer Repair (1 Automotive Mechanics | Longview, Wash., reports that he has made a few short hops in his flying automobile. 
| Rhee sre 2 wk ; First job in the development was to produce a car with good ground characteristics, | 

Ad according to Taylor, and then adapt it to the air. Taylor says that the firm has 
| DOSS. 0 eee eee ee eee ee ne nc anes | received clearance from SEC for the sale of a stock issue to finance construction of a | 


COE ie a WEESA ies dco kewes 
mcr eitant sis sneee amen stte s+ fl | construction and sale of the models for service tests and sales promotion. 


| limited number of demonstrator models. CAA, says Taylor, has given permission for the 


5225 Wilshire Bivd. 
Los Angeles 36, Calif. 








Test 
(Continued from Page 2) 


McManus and Showman are 
charged by the plaintiff with con- 
spiring with other agents of Chrys- 
ler Corp. to sell DeSoto franchises, 
and to engage in the practice of 
increasing the allocation of auto- 
mobiles to dealers who allegedly 
paid McManus and Showman 
money in addition to the list prices 
of vehicles. 

Preston said that McManus and 
Showman, in furthering the alleged 
conspiracy, induced Chrysler Corp. 
to enter into agreements with deal- 
ers covering the territory previ- 
ously alloted to the plaintiff. 

He also charged that these 
dealers paid McManus and Show- 
man $1,000 for each franchise and 
$100 for each car delivered. 

Appearing at the trial in addition 
to the defendants mentioned was 
J. B. Wagstaff, sales vice-president 
of DeSoto. 


Mo. May ’ Tighten 
Driver Licensing 


JEFFERSON CITY, MO.—While 
pressure mounts to adjourn Mis- 
souri’s “long” session of the legisla- 
ture, which began Jan. 5, opposition 
forces are demanding action on a 
new driver’s license bill that would 
add teeth to the present token law. 

They also seek a plug for the 2 


| percent sales tax leak on autos 
bought outside the state. 


| Boscow Joins K-F Sales; 


Former Nash Manager 

WILLOW RUN.—Roy Boscow, 
former western regional manager 
for Nash, is now in the sales de- 
partment of Kaiser-Frazer here. 

He left Nash in September, 1947, 
to establish a Nash dealership in 
California. 


Michel I ncor porates 


Michel Motors, Inc., Buffalo, has 
been incorporated with capital of 
$50,000. Incorporators are Charles 
A. Michel, Gertrude R. Michel and 
Frank Ernesto. 





who are sales producers? No? You can 
have! 

@ Through years of research, coupled 
with practical work in the field, I have 


developed a means of converting your or- 
ganization, be it large or small, into an 
efficient SELLING MACHINE. I can show 
you how to solve the two major problems 
that exist in your field today. I can show 
you: No. 1—How to increase your number 
of prospects; No, 2—How to convert into 


sales, a larger percentage of these pros- 
pects; thereby increasing your profit sub- 
stantially. 


@ Are you interested in an original and 
perfected yet wholly NEW METHOD of 
creating from sound material, truly efficient 
and productive salesmen? Then let me 
show you how. Let me prove it to you 
without any risk or obligation on your 
part. I would like to send you, postpaid, 
free of charge, my new booklet entitled, 
“The Creative Salesman,’’ together with 
full details of my NEW METHOD of de- 
veloping an efficient ‘‘Selling Machine."’ 
Your name on the coupon will do, but do 
it NOW! 


CHARLES MORRIS. 


a 7 
| Frostrom Service | 
| 5225 Wilshire Bivd., Dept. 1-121 | 
Los Angeles 36, Calif. | 
| Mr. Morris: 

| Please send me your FREE BOOK, | 
| ‘*‘The Creative Salesman,’’ and complete 

| details of your new method of develop- | 


ing an efficient ‘‘SELLING MACHINE.” 


Name....... evssieeindecaiectenand | 
Addvess. : i nue | 
City....... 
f BUMte.........-sseccsnsessassssnncensesnncednenenssosonsansonsnsensnsens | 


be eee oe ae oe ow oe ee oe ew ow an en on om am al 


. Zone....... | 
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Hoppenstand Car . . . Dealer Doings in Pictures . . . Dealer Week 
* ' 
’ . ; Called Failure 
. 7 
Dream in a Shack In Minneapolis 
(Continued from Page 1) MINNEAPOLIS. — A number ° DI 
dealers said they were disap. 
when it comes to activating a|Hoppenstand, saying it would like pointed” in the lack of public inter bees 
project. to send a man immediately to see est engendered by the recent “Know safe 
6 |what he was doing. His return Your Automobile Dealer Week.” divi: 
— Hoppenstand came to/ wire follows: They reported only average traf Se 
them with big plans for produc-| wil) be out of town all next fic at showrooms and lots. Som $100, 
ing a new kind of a brake. The) week. Will contact you on re- dealers boosted sales, but many) ners 
oo. > aa has S er turn.” deals were lured by lower prices. was 
Be Pc hl oli gnc algparngd Since this would put off a story To promote the event, four and Octe 
ae oe See acer until after the announced date of six-page newspaper ads were spon- Th 
~ it the dealer showings, it was decided sored on a cooperative basis by H. | 
ee ‘ to investigate without his assis- new and used-car firms. Other out- Safe 
tarpaper-covered building, used. as| "°° lets offered special prices on car- | pres 
- , * * + : datic 
DEALER HAAS DONATES NASH FOR GRID GAMES—Haas Nash Co., 120 E. Church St., “ 
th eee ee eae — to the Hoppenstand | Greenwood, Miss., donated a Nash to Greenwood high School. for use as an emergency : Isolated cases of dealer malprac- tor, 
e r. vertisin w n t| ambulance at all home football games during the just-completed season. Shown with the |tices have been getting too much fic ii 
R d-A nced the new advert g, it was found tha ' | Have 
Record-Argus annou . . Hoppenstand is not in production car are the school's majorettes. publicity, said Elmer Bostom dent. 
a. ry ag nn ~&, we eae and has never produced cars on a President of the Minneapolis Auto- fessc 
ville to g . i een te PPy- production basis. And the car ee ao We — univ 
The next thing the sthet ‘oan prices are thus not related to pro- pt os Soi > aaa ~~ wey tee Th 
Sepvontand had cue shane Se duction experience. them a pendmnehte obleas re cars 
‘ i : Two models were made on a s 
building boats of auminum: |hand basis. The first of these had ADA members showed custom Ch 
Again the glowing headlines an : ; ers and prospects some of the fac- 
the cheers and assistance from | motorcycle chain drive. We found tors behind the high cost of service 
local business. a man who had driven that. todny, according oY Glenn Atcheson, 12 | 
Hoppenstand built a few boats, We could find no one who had * MADA general manager. Repair 9 
and then he called the folks in for} ever seen the present model run work which cost $2 to $2.25 before Tr 
another whirl. This time it was| U"der its own power, although | |the war now costs $3 per hour | 
the Hoppenstand car of aluminum. there is no reason to believe it despite the innovation of labor- DE 
The headlines and the cheers cannet run. | saving equipment, he said. struc 
were becoming a little weaker; the It is said to have been assembled than 
atmosphere a little cooler. But with standard parts. The body was | Studebaker Ma s deale 
Hoppenstand’s enthusiasm was as =, in ot a =o de_| P pa 
gine is s o be one e- * ] 7 rai 
oe bf funct California engine plant re-| aj would send en entire grammar schoo! Inte ecsiony, as te be wauled rome Phoeain Canada Expansion ager 
(THERE was less eagerness to fall portedly acquired by Hoppenstand. ie pebery Se the openin , of . new grocery are, Siewart ~~ psedebeher). lent | HAMILTON, Ont.—When restric- a 
in with Hoppenstand’s plans. It has never been road-tested, It | @ truck for the occasion. The cake was encased in cellophane, and both cake and truc |tions are eased, Studebaker Corp. as 
One of the trustee's of the Camp left town on a semi-trailer. | oes through the streets by four motorcycle policemen. lof Canada is going to expand its “Or 
Reynolds project pointed out: sonneen - - " o . operations in Hamilton, it was doubt 
“But you've lied to us in the oppenstand’s a nome 4 : ee learned last week by members of tious 
past, hasan” says that “stock is not being Dan Riven Faanic ae wij | Parliament who were brought here field,’ 
The h rinned engaginat sold and guaranteed franchises | p on a two-day tour of familiariza- main’ 
4 oe @ hi eae ®'"8'Y are being given free to eligible tion with Hamilton and the Niagara to he 
an “ese ‘ - b dealers,” the business . people of peninsula. our | 
ieee a on ygones be by- |Greenville say that one of Hop-| D. C. Gaskin, general manager of of ch 
, , penstand’s biggest needs is financ- | Studebaker in Canada, told the ket. 
In the ensuing months the car| ing. members of the hope for future Tru 
project has blown hot and cold, He never has enough money to expansion. Gaskin addressed the ducte 
until now the local paper refuses}qq more than announce his big |governmental party at a_banquet rolet 
to run Hoppenstand publicity, and] project, although he is always just tendered by his firm in Hamilton. with | 
there is little local support. on the verge of getting it. and ; 
The folks in Greenville will go That was the trouble when he . factu: 
a long way to help strengthen the] eame to the lt nc again a few | , OEALER WYATT SELLS FLEET TO TOTE TEXTILES—Wyatt Buick Sales Co., Danville, Va., AUTO B K cial 
economic foundation of Greenviile h bo i has delivered the first six Buick Super estate wagons—part of a fleet—to the Dan River | deale} 
but th ad 7 os months ago—about the time the | Mills, said to be the world's largest single-unit textile mill. The estate wagons are to be a 
eter” sou an one firm announced it was in pro- | aes “a the marhentines Gopertment to carry and display hundreds of sample fabrics That Should Be in Every retail 
. duction. and patterns made by the mills. ; soll ieee i rc ; Cou 
” * * 
. . * 
HOPPENSTAND has complained Then = wanted to take over im-| escrow, and to be returned if the | great deal of acreage, railroad sid- Dealer’s Library — 
when his bubbles have broken| ™¢diately a gymnasium on the! cars are not delivered. |ings, power supply, etc. These books should be in the Ubrary ca 
that he usually finds the local busi- peagect ane convert K into an| It is said that Hoppenstand hopes Steel is close at hand, Sharon S a. — : sal ae 
, . mec t 
nessmen holding the pin that = 2 fae-corng a all intin | to use these orders, and the dealer) and Youngstown are only 25 | knowledge they “contain wilt be | valu- shines 
picked the Wate scsa_ him [OO tha Dubtie f the Dane ope | tran a I A oe foe oe Ee ee | Se a eel 
that caep eis’ aaeenann aii|Penstand insisted that he was| funds. _—— Th + Pymatening B | SS eee. ay _— 
th in th Id and will|2bout to get the funds. He has not 5 _ he great Pymatuning heservolr | trying Frazee and Earl L. Bedell. Cover- 
: — = me wor - te been able to acquire the gym as = FOUND Honnenatand’s office impounds nearly 70 billion gallons ing the entire field of automotive main- 
will not He when queries come to|%et however. Wins lng tompeoney wacekome |chy'cr eee nn ee ee ee ees 
* * * ’ . + ~~ a 
them about the status of the firm. ; goes building. Later, we were told that FORD. By William C. Richards. ‘‘An in- 
oF ae ° OW the businessmen indicate | pj. haa only a few feet of the|, — at the a — car _—— Sevuaas peateait of an tndustelal quales whe 
UTOMOTIVE. NEWS found it- Hoppenstand has a new idea.| puilding; the rest was on long-term| pe UP AMO TADOF 1S ava ee aD postpaly ee human be- 
self in a similar position One outo firm got a loan of many | jease to another firm able. : 16 postpaid. a 
, millions from the RFC, did it not? : The town wants industry—it will| KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. $3.75 


Stepping into a little anteroom,| eyen provide the land—but not on 

Motors advertisement showed a| ..+ 4 tittle loan? we faced a door marked, “please | the wononamene basis - Si sitasescnesehcsieeitneanieatitinesinassicicbalien 

picture of the car, announced r t tk : — |e In objecting to one of Hoppen- AUTOMOTIVE MECHANICS. | wm. E 
j : : se. rehensive an asic course 

prices as low as $590 f.o.b. factory, me o e men we talked with| 4 pleasant, attractive girl came|stand’s proposals, a leading citizen| on the subject or fundamental automotive 


In May this year a Hoppenstand So why shouldn’t Hoppenstand 





asked for dealers and asserted: i oe, ag ao Sa out of the back portion of the/| recalled a Pennsylvania-Dutch say-| ™echanics, Cloth binding. $5.00 postpaid 
“NOW IN PRODUCTION.” aihiad : Che waae’ ae rineian - ~ | Office, walked past the door and | ing: DEALER BUSINESS COUNSEL. Business 
ere | opened a little glass window. “Your actions have made so much | 8uidance for automobile dealers. By J. B 

Van Tassel, Dealer Business Consultant 


Checking by wire, Automotive : 
; function. We talked to her through that.|n0ise that we can’t hear what yOu | Three pooks—Book No. 1, $2.00. Books 











News was told that Hoppen- He worked closel i 
: y with Hop- qe 

stand had begun production us- | penstand, and likes him. Hoppen- Mr. Hoppenstand was not in, |°" S#Y!n6. cones 2S 8 ee 

ing ere dies = was in the | stand, he asserted, is a genius and she said she didn’t know a _ an ae Dernorr 1 MY OWN woes TOWN. 

. a gi . : or) ol colm Bingay. story o etroit anc 
process of assembling a 1,500 who puts out the publicity before | when he would be in. Politely, ‘British Plannin sidelight history of the fabulous motor car 
car order. he gets the basis for it. He isn’t | She said that she  couldn’t l business. $3.75 postpaid. 

The reply from the firm said the| trying to defraud anyone; he answer any questions about the | FASTEST ON EARTH. B Capt. Georg 
present schedule was 25 to 50 cars| just figures he needs the pub- | firm. 950 Auto Show | Eyston, Complete history "of every “and 
a day. licity to get going. “I've only been here a few weeks ee ae ae oe oe 

Then, in November, another No one we talked with in Green- j}and I might get the answers Next A r. 15-23 RR Wa ie Lae Biss WORK 
Hoppenstand ad announced pre-| ville thinks Hoppenstand is trying| wrong,” she said. | NEW YORK. — British vehicle| HIS GENIUS. By Wm. A. Simonds. Re- 
miere dealer showings. These were| to cheat anyone. rawi isi |/makers plan to sta u w | printed by Floyd Clymer. Deluxe editior 

er ps. inet ¢ i . | Drawings of the car were visible p ge an auto sho 
to be held “in your vicinity” during} He isn’t trying to sell fran-| through the glass, but there were |0f their own here in Grand Central | $4 Postpaid. _ a ieeneneen 
the first week of December, the} chises or stock. He is reported to| no signs of production jpetaee next Apr. 10-32%. In addition | “22> Seas Nore ee 
‘ : | . | : : coverin antique cars, . 3 
—_ __| be seeking orders on the basis of; At the Greenville Lumber and|to automobiles, motorcycles, bi-|2'3‘or 4—-$1.50 each, Deluxe cloth-boun 

Automotive News wired David‘ one-fourth down, to be held in| Supply Co., which is at the head of |Cycles, Diesel engines and acces- | $2.50. Latest Scrapbook Edition No. 

: | ceahna el onan tind | $2.00 xr cover, $3.00 Del ditior 
the road leading to Hoppenstand’s | S°ries will be exhibited. | Steam-Car Scrapbook, $2.00, Deluxe fditio 
office, we inquired about produc-|, A spokesman in charge of book- | $3.00 postpaid. 


tion. ings said last week that contracts | INDIANAPOLIS RACE HISTORY BOOK— 


bi rm D ct ik io r | We were told that no one had|for use of the palace were under | 1909 TO 1946. 852 pages, 1,000 illustrations 

| . > dis i " Deluxe edition $5.00, paper-bound $5.50 

; Seen any signs of production atl ai neo ON, 7. a not yet been Yearbooks covering race each year avail- 

2 | Hoppenstand, other than the two|S!gned. No hitch in negotiations | apie—1947, $1.00. 1948—$1.50. 1949 Year- 

ewd | models going out on a truck. |was anticipated, however. book, new and large, $1.50 postpaid. 

* * «* |. Reportedly, the Society of Motor| FLOYD CLYMER’S TEST REPORT an: 

ANSWERING many requests from our | |()UR investigation then turned to| Manufacturers and Traders seeks Chevrolet, $1.50; "49. Kaiser Vagabon 

readers for a semi-permanent binder to | | the town’s businessmen — the floors offering 40,000 square | $1.50; "49 Ford, $1.50; '49 Mercury, $1.5 

retain this publication for ready--reference. | | banker, the real estate operator,|‘@et Of space, plus an option for) '49 Studebaker, $1.50. Clymer’s Catalog «1 
Only recently have we been able to secure | | the newspaper editor, the local auto 


two additional floors if necessary. 1900 U. &. _—_ cart. Au meee a 
a quality binder which will stand the gaff | | dealers, who, by the way, are not| The society is said to have ear- 
and which we can recommend. This binder | | seeking to take on the Hoppen- | 








FORD OWNER’S HANDBOOK. Comple‘+ 
marked $28,000 for expenses of the | service information all Ford cars, a 
is covered with black Levant leather cloth, | | stand line. |Show, which it is hoped will re-|'49 inclusive. Postpaid $1.50. 
stiff sides, holds 26 issues of Automotive || It might be mentioned, too, that |JUVenate demand for British vehi-| CLYMER’S CATALOG on all 1949 British 
News in removable metal blades. Price $7.50 while the businessmen have little | cles in this country. | sotene,  pemeele $2.00" psanecicssnoaeilly 
postpaid to our subscribers. hope of Hoppenstand producing | Rice to Smith ? BOOK DEPARTMENT 


AUTOMOTIVE NEWS beer, DETROIT 26 | | parts could be produced economic:| Leo Smith has purchased Rice) AUTOMOTIVE NEWS 


| ally at Camp Reynolds. There is a! Chevrolet Co., Stuttgart, Ark. ! DETROIT 26, MICH, 
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DEARBORN.—W inners 
yeen selected in the car check and 
safety contest sponsored by Ford 
division. 

Seven hundred prizes totaling 
$100,000 are being awarded win- 
ners of the safety contest which 
was held during September and 
October. 

The judging panel included Ned 
H. Dearborn, president, National 
Safety council; Pyke Johnson, 
president, Automotive Safety foun- 
dation; Franklin M. Kreml, direc- 
tor, Northwestern university traf- 
fic institute. Lloyd Herrold, presi- 
dent, Lloyd Herrold Co. and pro- 
fessor of advertising, Northwestern 
university, was honorary judge. 

The prizes included 25 1950 Ford 
ears or trucks, 25 $1,000 U. S. sav- 


Chevrolet Claims 
12,000 Trained 


Truck Salesmen 


DETROIT. — Comprehensive _in- 
struction has been provided more 
than 12,000 employes of Chevrolet 
dealerships across the nation in 
1949 through a series of truck 
training schools, J. W. Burke, man- 
ager of the Chevrolet truck and 
commercial department, announced 
last week. 

“Our training program is un- 
doubtedly one of the most ambi- 
tious ever undertaken in the truck 
field,” said Burke, “and will be 
maintained as a continuous project 
to help keep truck specialists of 
our Chevrolet dealerships abreast 
of changing conditions in the mar- 
ket.” 

Truck training schools were con- 
ducted in every zone of the Chev- 
rolet field organization, Burke said, 
with faculties composed of regional 
and zone truck managers, manu- 
facturers and distributors of spe- 
cial ‘bodies and equipment and 
dealers with long experience in the 
retailing of trucks. 

Courses included studies of the 
complete line of Chevrolet trucks, 
market development and the ap- 
plication of the various models tc 
the specific needs of users. Moving 
pictures, slide films and other vis- 
ual displays were utilized in the 
training program. 





Ford Safety Winners 


$100,000 in Prizes Awarded to 700 Entrants 
In Car Check and Safety Contest 


have| ings bonds, 100 $100 bonds, 200 $50 


bonds and 350 $25 bonds. 


Winners of cars or trucks were: 
R. V. Hagestad, Mount Vernon, 
Tll.; Lisette Warch, Norwalk, O.; 
F. P. Bradford jr., Route 4, Sum- 
ter, S. C.; Betty L. McNair, Louis- 
ville, Ky.; H. L. Bowman, Akron; 
Dorothy Ann Dawson, Helena, 
Mont.; Oscar Enyeart, Kewanna, 
Ind.; Mrs. Ray Parsell, Elmwood, 
Neb.; Clyde J. Murray, Moline, II; 
Donald W. Hoover, Rockville, Ind.; 
David N. Graves, Denver. 


Nellie McDaniel, Albany, Ga.; 
Ray Omernik, Route 1, Wittenberg, 
Wis.; Albert V. Dixon, Fayetteville, 
N. C.; Raymond C. Clemens, Hous- 
ton; John Chehy jr., West Rutland, 
Vt.; Jack Gresham, Morrill, Kans.; 
L. F. Connell, Dallas; Louis C. 
Hoffman, Arlington, Va.; John Wil- 
liam Abbott, Melrose, Mass.; Davis 
P. Marable, Williamsburg, Va.; 
Ralph Balsbaugh, Peru, Ind.; Clif- 
ton W. Warner, Manchester, Md.; 
Louis May, San Francisco, and 
Loren W. Schoefield, Los Angeles. 


Winners of $1,000 bonds were: 
Mrs. George W. Collins jr., St. 
Louis; Fred P. Bunge, Northfield, 
Minn.; Edward Matter, Osborn, 
Mo.; Lt. (j.g.) A. R. Kelley, U. S. 
N., Monterey, Calif.; C. C. Wester- 
velt, Flint; Nathan P Keener, Hag- 
erstown, Md.; Margaret Houshold- 
er, Beaver, Okla.; Leo S. Stetson, 
Erie, Pa.; Arthur L. Nelson, Wash- 
ington, D. C.; Irene H. Bayne, Hat- 
tiesburg, Miss. 

Cc. G. Oakley, Bridgton, Me.; 
Ross E. Chasteen, Augusta, Ga.; 
V. S. Parker, Miami; William T. 
Pollock, Pueblo, Colo.; Carl C. 
Slaybaugh, Adams County, Aspers, 
Pa.; William H. Harrison jr., Glen- 
ham, N. Y.; Fred D. Tiffany, Uma- 
tilla, Ore.; T. E. Heflin, Heflin, 
La.; John R. Martin, South Bos- 
ton, Mass.; Clayton K. Street, 
Pittsburgh; Carol L. Fecher, Fal- 
mouth, Ind.; Ernest L. Larson, 
Portland, Ore.; Glenn E. Harrison, 
Oneonta, N. Y.; J. D. Woenom, 
Chandler, Okla., 
Reinert, Iowa City. 


Canadien teen, Steel 


Free of Price Curbs 
OTTAWA.—The Wartime Prices 
and Trade Board announces re- 


moval of all remaining Canadian | 


price controls on iron and steel 


_| products, except steel scrap. 
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| 
FORD PATS VAN DRISSE DEALERSHIP ON BACK—When Van Drisse Motors, Green Bay, | 


| died of a heart attack Nov. 24. 


49 


advisory board of the Keystone 
Automobile club of Washington and 
was its chairman for two terms. 
. > . 


Deer Hunting Mishap 


Fatal to Nash Dealer 

FORT WORTH, Tex.—Clyde 
Burns, Nash dealer here, was dead 
last week, the victim of a deer 
hunting accident. Reportedly, Mr. 
Burns was riding horseback up a 
mountainside in Jeff Davis county 
when a stray shot felled him. 

Mr. Burns came to Fort Worth 
in 1924. He operated a repair busi- 
ness before opening a dealership 
of his own. He had held several 
different franchises before taking 
on Nash. 


Lloyd B. Jones 
SHEFFIELD, Pa.-—-Lioyd B. Jones, 61, 
an automobile dealer here for many years, 
He was 
a member of the Automobile Old Timers 


Wis., announced its showing of the new Ford, it also made known its winning of the Ford lclub of New York, the Pennsylvania Auto- 


| Four-Letter award. Left to right: Ed Van Drisse, Bob Zimonick, Joe Van Drisse and William 
Burke, Ford Motor Co. representative. 


Obituaries 


° the Society of Automotive Engi- 
Heil, 795 Founder neers and the Franklin institute 
° |and had more than 300 patents to 

Of Body Firm |his credit, the first having been 
SULLIVAN, Wis.— Former Gov. | granted in 1899. Most of them were 
Julius Heil of Wisconsin, 75, in the field of automotive design 


| Ortonville automobile dealer, 


motive Assn. and NADA, He owned and 
operated a garage here for 32 years. 
* * * 


George Young 
ORTONVILLE, Minn.—George Young, 50, 
died of in- 
juries received when his car crashed into 
a ditch. 

* * * 


Clair Palmer 
KINGSTON, Ont. - Clair Palmer, 50, 
president of J. W. Palmer Motors, Ltd., 
Kingston, was killed Nov. 25 in an auto- 
mobile accident. 
* * a 


John L. Hicks 


| Brewster, 


|founder of The Heil Co. in 1900, 
died last week while returning from 
‘* hunting trip. 

Mr. Heil, a political conservative, 
|defeated Philip LaFollette for the 
| governorship in 1938. 
+. * 


| * 

Jesse A. Smith, 78, | 

NADA Head 1920-22 
MILWAUKEE.—Jesse A. Smith, | 

78, a former NADA president, died | 


in a local hospital last week. Mr. | 
Smith had been active in the auto- 


motive, investment and _ general | 
business fields in this area for 
years. 


For 19 years he operated Jesse 
A. Smith Auto Co. He retired from 
that firm in 1931. Mr. Smith headed | 
NADA from 1920 to 1922. At ned 
|time he was Buick’s Milwaukee 
sales manager. 





| * * 


Jacobs, 53, with Buick 


|As Service Manager | 
| FLINT.—C. W. Jacobs, general 
parts and service manager of Buick, 
died here Nov. 30 after a prolonged 
illness. 

Mr. Jacobs was born in St. Paul 
in 1896. He began his automotive | 
career with a Buick distributor in 
|Minneapolis shortly after World 
War I, during which he served in 
France. 





* * + 
| 
Akron’s Pioneer Dealer | 


Andy Auble, 76 
AKRON.—Services were held here 
Nov. 26 for Andrew Auble, 76, 
believed to be the first automo- 
bile dealer in Summit county. 
Burial was in nearby Medina 
county, where he was born. 


Mr. Auble won fame early in this 
century as an endurance and speed 
driver. He was the star of the early 
Glidden tours. He was also credited 
with driving the first automobile, an 
Oldsmobile called the “Mud Lark,” 
from New York to Florida over 
uncharted mud roads in 1906. He 
opened the first Akron garage in 
1901. 


William Brewster, 83, 


Early Body Builder 

BRIDGEPORT, Conn. — William 
83, former president of 
Brewster & Co., carriage builder 
and automobile body maker, died 
here Nov. 25. 

Around 1900, Brewster carriages 
were known virtually throughout 
the world. However, when it became 
evident that the motor car was here 
to stay, Brewster’s firm began de- 
signing and building deluxe auto- 
mobile bodies. The business was 
sold to Rolls Royce Co. in 1925. 

* + * 


Ledwinka, 79, Budd’s 


Ex-Chief Engineer 
PHILADELPHIA.—Funeral serv- 
ices were held last week for Joseph | 
Ledwinka, 79, internationally- | 
known inventor and retired chief | 
engineer at Budd Co., who died at | 
the Presbyterian hospital here Nov. 
26, after an illness of two weeks. 
Mr. Ledwinka was a member of 
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ROCHESTER, N. Y.—John L. Hicks, 66. 
* automobile dealer here for many years, died 
Nov. 23. He came to Rochester in 1919 
ani established a Chalmers-Maxwell deal- 


Dr. Dickinson, Inventor, ership. In the early 1930s he became a 
distributor for Chrysler cars in Buffalo, 


Head of SAE m 1933 Rochester and Miami, Fla. He retired in 


WASHINGTON. — Dr. Hobart | 1937. 
Cutler Dickinson, 74, inventor, 
physicist and president of the So- 
ciety of Automotive Engineers in 
1933, died here last week following 


a brief illness. 
a Nov. 19. State troopers had to trudge 15 
Dr. Dickinson was one of the|miles to recover his body after another 


organizers of the SAE in 1921. He| hunter mistook Mr. Larsen for game, fired 
was an authority on highway and killed him instantly. 

safety, and for many years was ere as 

chairman of the highway research Richard H. Corpening 
board of the National Research | ,.NEWTON, N. C.—-Richard H. Corpening. 


: 58, sales manager of Hafer Motor Co. here, 
council, He was a member of the died Nov. 27 after an illness of six weeks. 


and electricity. 
” * 


> * * 


Wilbert F. Larsen 
WEST MILAN, N. H.—(UTPS)—Wilbert 
F. Larsen, 39, Boston zone parts and acces- 
sories manager for Pontiac division, was 
killed in a deer hunting accident near here 
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Convertible Covers 


THE “NEW LOOK” FOR CONVERTIBLES 
Fight ‘'Sell”’ Features: 


1. Made of Beautiful Plast-1-Sheen Fabric—Will Not Mildew 
2. Choice of Two Desirable Colors, Black or Tan. 


(Plast-1-Sheen Fabric Swatches in Both Colors available on request) 
3. A Large Built-in Flexible Window to Give Full Rear- 

View Vision. 

. Protective Cover--Not A Replacement Top. 

. Speedy Installation—No Tools Required. 

. Top Can Be Raised and Lowered without Removing Cover. 

. Custom-Tailored—Perfect Fit Guaranteed. 

. Packed Individually in Corrugated Container suitable for 

Parcel Post Shipping. (Weight Approx. 3 Ibs.) 


Write, Wire or Phone Your Order 


Take advantage of the big market for convertible 
covers. This is the season for biggest sales. 
Available in Black or Tan. 


ALFRED + FJ + PERLMAN, INC. 


2915 S. Michigan Ave. Chicago 16, Illinois 
CA lumet 5-4915 
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Car, Truck Output Estimates eek gm Car-Lease Plan 


By Automotive News ie > Vim |Arouses Trade 
PASSENGER CARS a ee i | @\In Los Angeles 


(U. 8S. PRODUCTION ONLY) a | : f LOS ANGELES.—Southern Cali- 

— —_— —- — “See , it fornia automotive circles are re- 

Dec. 3, Week, Nov. 26, Nov., Dee. 4, Dee. 3, % ported to be much concerned over 

1949 1948 1949* 1949 1948* 1949* : an advertisement being run here by 

CHRYSLER 2,071 19,740 10,408 61,329 751,583 1,048,699 Greene-Haldeman (Chrysler), offer- 

Chrysler . 31 3,017 132 2,122 108,764 133,046 ing customers a car-lease plan with 
DeSoto . 25 2,393 141 1,787 83,718 97,937 a purchase option. 

Dodge ... 244 5,889 286 7,051 217,235 276,704 The ad lists the deposits required 

Plymouth . 1,771 8,441 9,844 50,369 341,866 541,012 to lease any of a number of differ- 

FORD ....... 24,315 22,068 14,547 77,705 671,576 994,627 ent Chrysler and Plymouth models, 

Ford ; 16,546 11,726 62,153 490,199 776,106 and carries a schedule of monthly 

Lincoln .. ; 1,648 csees 804 38,390 32,372 “A payments for both one and two- 

Mercury ... 3,874 2,821 14,748 142,987 186,149 year periods. 


GENERAL MOTORS . : 32,758 30,088 175,481 1,464,746 2,107,690 Meet of the local Giseusaten eek 


563 359 NEW ST. PAUL OFFICERS—Shown at the annual meeting of St. Paul Automobile Dealers | 
Buick a 4221 (25,974 =240 571,106 Assn. are President Harold Queenan, of Hetfield-Queenan Motors (center), flanked by Brad |Cerning the ad was caused by a 


aeceaies speveese . ae sane aan enaer i one een sr Paul vi of Sayder Motors, secretary-treasurer, and Jay Kline of Kline Chevrolet, South| paragraph stating: 
mevroie eceeee eee . . 1, + ‘aul vice- presi ent. “ 
Oldsmobile ........ 2,146 4,029 20,368 «181,789 271,628 | — wins tae ie eon 
Pontiac ... 5,362 27,460 235,728 317,257 an dan i an athhy gupta 
kaisenriagen ga... amas ste! A time High Truck Sales 2 s°sroves cxpense and save on 
‘ a pases aE “oe ee a ‘aa cae R t d b C h l ft Taues Godan tengo from a mini- 
SRN 5 9 704 4,154 10,340 126,850 135,080 epor e ry euro e mum $300 deposit and 12 monthly 
NASH .... “415244 10,683 107,076 135,864 ae Se oe 8 ee 
PACKARD | coe 2,665 5,060 88,142 101,824] DETROIT.—Retail sales of Chev-| delivered by Chevrolet dealers, Deluxe business coupe fo & maxt 
STUDEBAKER 3,704 3,381 22,773 152,919 212,000/ rolet trucks in the first 10 months| Burke stated. _ ; payments of P3145 for @ Gheyelee 
Wiawet ........ a 1,152 1,479 28,165  30,752| of 1949 were at the highest rate in| October, he said, was the third : 
: New Yorker sedan, Deposits are 
‘ars, U. S..... 58,361 92,017 61,922 365,504 3,590,309 4,833,106 | Nistory, J. W. Burke, manager of i history.” ™ CP°*T°") refundable at the end of the con- 
Total ee a be ; SRavieod — "——|the Chevrolet truck and commer-|'°* “S*OFY: _ tract period, if all conditions have 
ee ee eee 1 cial department, reported last weelt. | been observed and the car is re- 


COMMERCIAL CARS | Sales for the full year, he added, Agnew May Evade turned in good condition. 


were expected to establish a new | Greene - Haldeman, which des- 


(U, 8S, PRODUCTION ONLY) 'cribes itself as the world’s largest 

Week Week or ite a” the entire automobile | ‘Prison Sentence | Chrysler-Plymouth dealer, pays. li- 

— — —s wes Sek! | MARION, O.—Donald E, Agnew,|cense fees and provides insurance 

i9i9 = sass) sa aga® gage | go “caian ot <i local used-car dealer who was|for the leased on a At the end 

¥ 9 ; Our present marke sal UrKe, | sentenced to fiv rs i i |of the lease period, the customer 

aa. —- “a -— ~—— — nae “the 1949 total will have no trouble | and fined 3S, 000° i eae” meee! may purchase the car with full 

DIVCO Saks 3 57 51 208 6.204 3,391 reaching a new peak in the retail| statements to obtain auto titles, | allowance for all monies paid, the 
85 soc u'c'sx 3,885 «1,606 «9,206 155,889 140,122 | S#le of Chevrolet trucks.” |may escape with only five year’s | @d states. 

FEDERAL ........ 38 35 26 142 3,794 1,511| Burke said October added 33,043 | probation if he makes restitution | ace 

units to the 1949 total, bringing|to his 16 victims, Marion county Bennett Ups Patton 


EEE eae 0's: sivarl 5,449 4,671 2,507 17,344 285,264 227,750 : : 

GMC 206 ~—.2, 848 1,198 4,698 87,894  79,344/ year to date figures to 307,939 units. | Judge Paul D. Smith has ruled. — | Wilbur A. Patton, secretary- 

— . £0 3,278 1,020 5,476 153,727 107,129} In only one other full year has} Agnew has 60 days in which to|treasurer of Bennett Cadillac Co., 
oe 280 221 879 11,505 7,266|any company crossed the 300,000|make up his mind about the resti-| 1716 Reading Rd., Cincinnati, has 
ae asies 8 | 166 =: 11, 063 $,325| mark in truck sales and that was|tution. His $10,000 bond has been} been named -sales manager by 

STUDEBAKER ...... 612 1,636 4,099 61,784  60,269|/in 1948 when 323,648 trucks were | continued. President D. A. Bennett. 

A 201 275 833 11,649 7,926 

WILLYS thes 1,620 ail 2,851 98,636 46,593 

MISCELLANEOUS 341 123 1,364 18,460 18,257 


Total Trucks, U. S. 9,961 26,434 11,468 68,752 1,275,209 1,063,824 a s , ara WA L ul rN) aa “a | 


a Cars, Trucks 
Uv. 68,322 118,451 73,385 484,256 4,865,518 5,896,930 


Total Cars, Trucks Py 
Canada 4,667 6,206 3,541 19,086 237,794 263,3 ites: FIFTEEN CEN 


Grand Total, 

Cars and Trucks =) ls and groups of numbers as one word. Ads may be 

U. Ss. and Canada eee 72,989 124,657 76,926 453,292 5,103,312 6,160,263 P fe Box No n care of Automotive New Or Sigel 
‘Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 4 , uh 5 , 


Drive, Sterling, Nash, Diamond tT, ete. 
—. WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT 


Week’s Output Hits 68, 322, , oo : en 














»sition Wanted Ads accepted at half-rates te 


ure forwarded, unopened 


HELP WANTED DEALERSHIP AVAILABLE 


For New Low oj Year . SALES MANAGER. Large old time Hudson | SOUTHWESTERN STATE AUTOMOBILE 

Kindly Acknowledge dealer, well established in midwestern| DISTRIBUTORSHIP. Old _ established 
Advertisers availing themselves of this aaeened alee one ae = on wan peggy ma Ee By 
ishing steel supplies with which to steel shortages put a crimp in Want Ad Section are requested to ad- gressive and capable of developing and| This concern with outstanding profit 


ar. that pace. vise all respondents if and when their holding a top sales organization, This is record must be sold due to owner's 
build them next year Pp an unusual opportunity, We are the only health. Excellent building with good 


Hardly a plant in the industry However, in the 10-month period, wants have been fulfilled. A post-card Hudson dealer in this area. Compensation lease, new equipment, experienced per- 
is optimistic about chances for | U. S. plants did smash all previous! will do and your courtesy will help will be salary, over-riding commission| sonnel and good state dealer organiza- 


1949 prod ion week of annual roduction marks, turnin us maintain the resent high regard and bonus. An opportunity to buy in will tion. Capital requirements $125,000. Must 
another P uction ae P : & P 9 9 be available after proving worth. Give qualify with manufacturer. For informa- 


real volume. Even Ford, which out 4,451,205 cars and 992,044 trucks which this department enjoys. full information in first letter. All replies tion write Box 3586, c/o Automotive 


was the only maker in the indus- | for a total of 5,443,249 units, accord- | AUTOMOTIVE NEWS" | held strictly confidential, Box 3594, c/o| News, Detroit 26, 
li } ’ ° d 2 
try producing cars last week at a (ing to Automotive News’ tabula 7 | eee eeneeey eneeee ae DISTRIBUTORSHIP in middle west. Now 
good rate, may have to close |tions, That topped 1929, the previ- POSITION WANTED handling Kaiser-Frazer. City of 150,000 
or riod just (ous high year, by more than 80,000 ae ee |} To encourage this classification for the Area includes fifteen counties. Excellent 
down = tat short pe j Satahahes y y ’ HELP WANTED benefit of our employing readers, Position retail facilities. Over 3,000 cars in terri 
before ristmas. 8. ——— ea — Wanted ads are accepted at half regular tory. Sales this year over 500 cars, Wil! 
It will probably be January be-| Getting back to the current pro- Wy oo AND DISTRIBUTORS || rates, namely: 7/2 cents per word for one sell for inventory. Owrer has other inter 
fore p uction men can find time} duction picture, last Wednesday A ED. Something new — has been insertion or two insertions of the same ests. Box 3601, c/o Automotive News 
rod added by the manufacturer of Flex-Tone co at 12'/. cents per word. Cash in Detroit 26. 

for any back- -slapping over produc-|found Chevrolet’s 11 assembly seat covers—a ready to use, easy to Cees , - 


ing more than six million vehicles | plants throughout the country join- install, front arm rest cover every car | | oe B | SG 3 oe 











(Continued from Page 1) 





dealer will want in stock, Produced of 
in 1949. ° ° ° ing other GM final assembly outlets durable vinylite and equipped with zippers | READ THIS if you want full or partial re- 
in idleness. to speed installation time, This attractive tirement, have big three or IHC dealer- | CALIFORNIA 
HEN, too, it will likely be re- * * * acer? will og I red a shabby | pon Ahn — a =. — or 

- x ati ront arm rest of old cars glistening new southwest state and willing to se an 

called that when the year 1949| | ACCORDING to T. 3. Kenting,| Secs atm 708 of ad see nee ee) Se ee Cee on ool DEALERS FoR See 
started, industry planning called for | Chevrolet general manager, protection for new car front arm rest. or inflated improvements. Will invest up|] This 25 yeor old dealership with a long 
record of exceptional profits is located in 


about a 10 percent production in- | shutdowns will average less than| This item has been nationally advertised to five thousand dollars, experienced : ; 
crease over 1948 and that there|two weeks but it will be Dec. 19| ‘throughout the entire United States and| general manager, teferences will prove nationally famous agricultural area, the 


. is now being used by new and used car| ability, age 37, available January 1,/| richest per capita county in U. S. Annual 
were few who thought the year’s | before 1950 models are in produc-| dealers everywhere. For price and details, 1950. Under some circumstances can|| gross: over $1,000,000. Handles two pas- 
effort would wind up even better|tion. Chevrolet truck output will write Automobile Upholstery Corp., 43| bring experienced office manager and|| senger cars, one top-notch truck line. 
th that resume a week earlier. he said Debevoise Place, Brooklyn, N. Y. service manager, both excel in their Housed in building with modern sales and 

an at. ’ ’ ’ field. Box 3599, c/o Automotive News, service facilities, all owned by one man. 
According to the Automobile Most other GM plants, except! saLES MANAGER WANTED for one of | Detroit 26. Will be leased. Only actual inventor 

Manufacturers Assn. 52 new /Cadillac, are slated to begin pro-| the largest Chevrolet dealerships in | SERVICE AND PARTS MANAGER TEAM || Parts, office and ae s- 

vehicles a minute — or ati i ‘ Metropolitan Washington, D. C., estab-| (now working for Chrysler franchise) de- — : ; 

— Sear, d lled duction in small quantity of 1950) iishea tor twenty-six years, Must have| sire to ‘‘come back home’’ permanently || $75,000 to $100,000 will handle. Must have 

nearly one every second—rolle models today (Dec. 5). Cadillac will! proven executive ability. Must be excel- to GM dealership with genuine future and || factory approval. Sore terms to proper 

off assembly lines for each work- | start assemblies later in the month. lent closer and efficient appraiser of| incentive pay plan, We will supply top pany ee Le: ae eat. 

ing day in the first 10 months of - ren used cars and trucks. Must be volume grade management in parts and service|| Write Sox » C/O AvTOMOTIVe News 

ene y I shenensien a ei It isn’t being publicized but conscious with thorough knowledge of so you can concentrate on sales and gen- Detroit 26. 

S year. in r, » Chrysler Corp. will also be moder- merchandising used cars and trucks. Must| eral policy, Two young men (27 and 30) 

| ately active on 1950 model produc- oe eee, tee an ae Top salary Seems fom who sincerely wants ist DEALERSHIP FOR SALE. Central Florida 

: : s . iser- franchis: 

COAST-TO-COAST WE SELL THE MOST tion starting this week. A few for top man, Housing made available. In| quality. Box 3583, c/o Automotive News, ee Ses oe ae ton 

- new jobs reportedly have already reply, furnish recent snap shot, state| Detroit 26. _ | sale. Town population 12,000, Best town 

1 been built at Plymouth, as they qualifications, experience and age. All  PEALERSHIP WANTED in state. Best location in town, No rea! 

en ion ea ers . 7 © inquiries will be treated confidentially. a ica , 

® STUDEBAKER in WBastern Pennsylvania| @State to buy. Nice used car lot joining 


have in other Chrysler divisions. Box 3582, c/o Automotive News, De- 
, , e- | “with or without property. Can qualify building. Owner in ill health. Be sure 
check into this deal before you buy. Box 


WE WHOLESALE EVERYTHING Nash, down last week along with trolt 26. . with regional office. Confidence assured 
- - : 3595, c/o Automotive Hows, Detroit 26 


Our tremendous volume will Packard, Willys, Kaiser-Frazer and SALES. REPRESENTATIVES. Progressive J. W. Peoples, Baltimore & Union Av- betes 


ive you a large selection of others, announced that its main| manufacture 3 | —nues. Lansdowne, Fenn, 
, r needs alert salesmen for 3 | ——— ~ NEW CAR DEALERSHIP. Long estat 
“DEALERSHIP AV AILABLE lished; one of the popular cars, Located 


eens from which to assembly plants (those in Wiscon- west coast territories—Washington-Ore- : 4 Mu i 
7 sin) would reopen Dec. 12 gon, Northern Calif., Southern Calif. Call | WISCONSIN GARAGES. Now handles in Northern Michigan manufacturing cit 
; . . on automotive jobbers, Sell fast moving Fords, 400 car potential. Sell or lease at Territory covers several counties. Beaut 
POWERS PONTIAC SALES CO Packard and Willys-Overland are| equipment item. Many exclusive selling | net worth, new building. Garage, now ful show room and offices; complete serv- 
: : to reopen today (Dec. 5), but Kais-| features. Liberal income. Must be under| handles Pontiacs, Case farm machinery. ice and parts department. Gross sa!:s 
WORLD'S LARGEST PONTIAC DEALER er-Frazer has given no indication | 35. Give details of past experience, age,| Garage, now sells Nash, sold 290 last $197,000 last seven months. A bargain +t 
a , | family status, etc. Box 3598, c/o Auto- year large city. Ed. Ihlenfeldt, 3314 W. $25,000. Midwest Business Exchange, 2:4 


of when it may resume. motive News, Detroit 26. Lisbon, Milwaukee 8, Wis. Standard Bldg., Fort Wayne, Ind. 











DEALERSHIP AVAILABLE 


‘AN FRANCISCO AUTO DEALERSHIP. 
stock; | 
well established strong independent, fast | 


$1,000,000 gross—1948, $55,000 
growing. Excellent opportunity for buyer 
or investor who will manage. Box 3602, 
c/o Automotive News, Detroit 26. 


DEALERSHIP AVAILABLE, handling'| 


Dodge-Plynouth,. Located in New York 
state, near New York City. 
business due to illness. Box 3600, 
Automotive News, Detroit _ 26. 


BUSINESS OPPORTU NITIES 


SACRIFICE! Large Tennessee city. . 30,000 | 
square feet. Solid concrete, 4 stories, 
finest modern fireproof garage. Excellent 
downtown location. Now operating as | 
complete one-stop parking, general repair- 


c/o 


ing and painting garage, plus car agency. | 
100-car capacity and display space. Long | 


term lease, outright sale or will trade for 
anything profitable in Florida. Write | 
owner. Box 3603, c/o Automotive News, 
Detroit 26. 


IN SUNNY SAN ANTONIO TEXAS, long 
established car business with shops. Sell 
at inventory. Must rest. Write Box 3596, 
c/o Automotive News, Detroit 26. 


MANUFACTURERS AGENTS WANTED 


PROFITABLE 
OPPORTUNITY 


FOR MANUFACTURERS AGENTS 
NOW CALLING ON 
AUTOMOBILE DEALERS 


To sell line of light utility truck bodies. 
Commission basis, protected territory 
given to those selected. 
Write, giving territory desired 
and references 


Box 3604 
c/o Automotive News 
Detroit 26 


DEALER SERVICES 


INVENTORY SPECIALISTS. Parts and ac- 
cessories inventories taken accurately, 
economically and quickly in M 
Tilinois, Indiana, Ohio, Pennsylvania and 
New York. Talbot’s Autcmobile Dealers 
Inventory Service, 4690 Newport, Detroit 
13, Mich. Phone VAlley 2-9377. 


AUTOMOTIVE EMPLOYMENT SPECIAL- 
ISTS. Serving both employers and em- 
Ployes. Sales, service, parts, office and 
management. Inquiries solicited. Cardinal 
Agency, 505 5th Ave., New York, N. Y. 


USED CARS ‘FOR SALE 


BALTIMORE’S DEALER. AUCTION. Every 
Wednesday 12 noon. «423 Belair Road, 
Baltimore. Plenty of cars and buyers. 
Six minutes to downtown. Held in heated 
building. Phone CL. 4110 and 4114. 


STUDEBAKERS 
BUY-OR-SELL HERE 
SOUTH BEND 


CAR AUCTION 
SALE — EVERY WEDNESDAY 


Member, N.A.A.P.A. 


EVANSTON 


AUTO AUCTION 


EVERY TUESDAY — 12:30 SHARP 


Y, Block N. of Howard & Clark Sts., 
Chicago, Illinois 


John Corrigan — Auctioneer 
Phone: Davis 8-5425 


CHARLIE THALE'S 


“ouincy AUTO AUCTION 


Dealers Only 
EVERY FRIDAY 
QUINCY, ILLINOIS 


B ) Broadway Phone 3200 


Oldsmobile and Pontiac Hydra-Matic 


Transmission Exchange 
ANY MODEL $95 


Immediate Shipment 


Completely reconditioned, run-in and block-tested 
Performance guaranteed 90 days or 4,000 miles 


Must sell | 


Wm. P. Donker, Prop. | 


Evanston, Ill. 


AUTOMOTIVE NEWS, DECEMBER 


USED CARS FOR SALE 


—AUTO— 
AUCTION 


evoliijinn 


USED CARS FOR SALE 


LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 


| LOW MILEAGE, CLEAN CARS 
POR DEALERS ONLY HORSEHEADS, NEW YORK 
EVERY FRIDAY 


| Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 


& AUCTION, INC. 
DANVILLE, PENNA. 


ee see EVERY WEDNESDAY 
You will always find real action at 
both these auctions. 


R. D. WEST, Prop. 


Johnson 
Auctioneers 


KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
in Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
REDIARATONS, INDIANA 


Col. R. V. Martin, Auctioneer 
915 N. Mlinois st Phone Lincoln 5383 


Jos. E. Tex Rickard 


AKRON AUTO AUCTION. Mac, The Lib- 
eral Scotchman, A. F, McClelland, Man- | 
ager. Dealers only. Sale held every | 
Thursday at 1 p.m, Auctioneers—Col. 
Carl Marker, Jimmy Liechty and Harvey 
Boyer. 156 E. Center St., BLackstone 
3127, Akron, Ohio. Member—National 
Auto Auction Protective Assn. 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Y, Mile East of Illinois State Line 
On Rovte 30 
EVERY FRIDAY ... 11 A.M. 
175-CAR AVERAGE 
Year's Percentage Sold Above 63% 
Dealers Buy - - - Dealers Sell 
GEO. LAWSON—Owners—BUD FENNEMA | 
DUTCH STUART, Auctioneer 


Dyer Auto Auction 
Phone 4111-405! DYER, 


Res.: Lansing, II!. 730 and 
Lansing, I. 107R 


ATTENTION DEALERSII#! 
1947 PACKARD CLIPPER 6-CYL. 
4-DOOR SEDANS 
Also .. . AT GREATLY REDUCED PRICES 
1947 CHEVROLET - FORD - PLYMOUTH 
4 DOOR SEDANS 
Excellent Bodies Good Motors 
All Cars Formerly Used for 
Cab Service in Phila. 

Phone or Write: 


THE R. A. COMPANY 


43rd & Locust Sts. 2B PHILA., PENNA. 
SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 


IND. 
—NOW TRY— 
DES MOINES AUTO AUCTION, INC. 
Your Friendly Salesman 
IOWA'S OLDEST SALE 
_e Thursday Noon 
ealers Only -:- 
Woods Col. Phil Spurgeon 
e Heart Of The Corn Belt 


—WHEELING— 
AUTO AUCTION 


a Moines, lowa Phone 2-8769 Every THURSDAY Noon 
Rt. 45—25 miles N. of Chicago 


Col. Johnn 
In th 


|ENGINE REBUILDING — Crankshaft 


5, 1949 51 


TRUCKS FOR SALE _ 


NEW INTERNATIONAL KBS-6 truck, 176” 
W.B., 8x25x20 tires. New International 
KBS-7 truck, 176” W.B., 900x20 tires. 
A. C. Varland, Inc., 111 Franklin S8t., 
Morris, Illinois 


BUSES FOR SALE 


NEW 1947 DODGE. Carpenter body, 36 
passenger. $800 less than dealer cost. | 
Price $2,000. R. Scott Motcrs, Mason, | 
Ohio. Phone 8R. 


PARTS FOR SALE 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We Are Quantity 
Shippers of All General Motors’ 
Parts. . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 
CHICAGO 5, ILL 


MISCELLANEOUS 


CAR DEALERS. Collect those past due ac- 
counts. Use ‘‘Shure Collects.’’ Official and 
legal looking. Satisfaction guaranteed or 
your money back. A complete kit of 15 
“Shure Collects’’ for $2.95 or 2 samples 
$1. R. E. Davis Co., Box 83, Madison, 
Wis. 


SAVE $$$ oz DIRECT 
Automatic (1949 Meds!) BraKinGs 


Complete with Controlled Steering | 55 4" 
Guide Cables & Brake Hook-Up [ 


“A" DEAL ; . -$100.00 


“B" . . .$295.00 


Tow Bar Sales Company 
Direct Factory Distributors 
DE 2-0700 - AN 3-8888 Nites DO 3-8373 
40 SO. CLINTON ST., CHICAGO 6, ILL. 
Denver: KE 2323 Los Angeles: OL 9782 





WANTED 
AUTO LITERATURE 


Organization forming automotive library 
needs new or used copies of out-of-print 
books. 
Smith's “Marketing of Used Automobiles” 
FTC's “Report on the Auto Industry” 
Epstein's “The Automobile Industry” 
Cohn's “Combustion on Wheels” 
Seltzer's “A Financial History of the 
American Automobile industry” 
Write Box 3476 
c/o Automotive News, Detroit 26 


SHOP EQUIPMENT WANTED 


| WANTED. Used two-post hoist in good con- 
| dition Van Wert Motor Sales, 111 N. 
Shannon &t., Van Wert, Ohio. 
| _ SHOP EQUIPMENT FOR SALE 
HARDIE HI-PRESSURE car washing ma- 
chine, complete with motor—$65. In good 
working order. Kohlenberg Buick, Inc., 
_ Post Rd. & Main St., Tuckahoe 7, N. Y. 


ANTIQUE CARS FOR SALE 
1914 FORD STATION WAGON. Rebuilt 
like new, $500. Biener Pontiac Corp., 100 
Northern Blivd., Great Neck, N. Y. 


MISCELLANEOUS ~~ 


DOUBLESEAL for overhead doors, Double- | 
seal closes gaps under overhead doors, 
stops drafts. Edwards Industries, Dept. 
55, 4268 Shenandoah Ave., St. Louis 
10, Mo. 





Headquarters For Complete 
AUTO DRIVING SCHOOL SUPPLIES 


Dual steering wheels, dual safety controls, 
textbooks, records, classroom supplies, etc. 


ALBRIGHT MOTORS 
119 Snow St. Providence, R. | 





grinding and  wmetalizing. John P. 
Hughes Motor Co., Inc., 300 Commerce 
St., Lynchburg, Virginia. 





FOR SALE 


AT SACRIFICE PRICES 
RATHER THAN MOVE OUR ENTIRE 





John Corrigan—Auctioneer 


Philadelphia’s | PHONE 348 WHEELING, ILLINOIS 


Dealers are "Wheeling to Wheeling" 
DEALER AUCTIONS 


Every Tuesday and Thursday 
12 NOON 


Harry D. Gilbert 


Automobile Auctioneers 


| 6600 N. Broad St. Phila., Pa. 
* 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 
2 


Tel. Livingstone 8-3000 


Cars - Trucks 
WHOLESALE 


Tremendous Discounts on 
Some Models 


Large Selections 


Roosevelt Motors, Inc. 
4156 W. Roosevelt Road 
CHICAGO, ILLINOIS 
Established 25 Years 


AUTO AUCTION Wire or Phone Sacramento 2-7850 


TIM ANSPACH 


1175 Washington Ave. 
ALBANY, N. Y. 
(For Dealers Only) 
EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


TRUCKS WANTED 


TRANSPORT TRAILER 
WITH DUAL WHEELS 


Capable of handling Willys-Overland cars | 
and trucks and other makes of cars. Must | 
be in A-1 condition. Consider clean tractor | 








combination. 


Fort Worth 
Willys-Overland Co. 


FORT WORTH, TEX. 


Guaranteed Performance 


STOCK OF 200 CARS 
1947 - 1948 - 1949 
FORDS - CHEVROLETS - PLYMOUTHS - DODGES 
TO OUR NEW LOCATION 


WE HAVE GREATLY REDUCED PRICES 
FOR QUICK SALE 


Dealers Only 
Cars Located in Toledo, Ohio 
FOR FURTHER INFORMATION OR TO 
INSPECT CARS 
Phone, Wire or Write 


MR. W. A. WRIGHT 


3958 Funston Street Phone Kingswood 7963 
TOLEDO, OHIO 





‘NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


EXTRA RUSH JOBS—If you wish shipment of an Exchange Transmission before 
your old unit is received, a deposit of $65.00 will be added to your invoic 
(To avoid C.O.D. charges, send $160.00 in advance). Upon receipt of your call 
the deposit will be refunded immediately. Freight, f.o.b. Chicago. 


Write, Wire or Phone Today for Complete Details 


HOLLINGSHEAD MOTORS CO. 


2550 South Michigan Ave. Telephone CAlumet 5-2000 Chicago 16, Ill. 
Authorized Oldsmobile Dealer ' 
Largest Stock of Genuine Oldsmobile Parts in the Middle West 


TRUCKS FOR SALE 

GMC 270 cubic inch C.O.E, short wheel | 
base. 900/20-10 ply front and rear, two 
speed axle, 5 speed transmission, saddle 
tanks, sanders, fresh air heater complete 
with 35’ mechanical handling system 
trailer equipped with 8.25/20-10 ply, turn 
signal all around. Entire outfit only one 
year old and in A-1 condition. Goodman 
Motor Co., 630 E. Grand, Des Moines 
9, Iowa. 

1947 FORD TRACTOR and carry-all trailer 
for transporting cars, good condition, 
ready to go to work-—$1,295. New Bee | 
line heavy duty frame machine, wheel 
straightner, tire balancer. Used two} 
months. Cost $3,400. Sacrifice for quick 
sale—$1,975 complete. Carl Dutro’s Used 
Cars, Zanesville, Ohio. 

HOLMES WRECKER W35-E heavy duty 
complete with service body and towing 
cradle, Mounted on 1946 Chevrolet 134” 
cab-over 1% ton. 23,000 miles. All in 
excellent condition. In storage for past 
year, $2,150. Harold C. Howard, Inc., 
Dallas, Texas. 

FOR SALE. 2 new 1949 BIF-128” Dodge 
with 11 foot inside length Montpelier 
Urban panel delivery. Price $2,250 each. 
Bailey-Gragg Motors, Brunswick, Ga. 





Maney Motor Co. Auto Auction 


DEALERS ONLY 
Sales Start at 12:00 Noon (C.S.T.) 
Auctioneers: Col. Bill Suddarth and Col. Bob Keller 
Every Thursday Every Friday 
MURFREESBORO, TENN. HUNTSVILLE, ALA. 
Phone 111 Phone 3188XJ 
Member: NATIONAL AUTO AUCTIGN PROTECTIVE ASSOCIATION, INC. 


TRADE CONNECTION: 


Truck Dealer [] 
Financial [) 


Manufacturer [] 
Supplier [] 


Car Dealer (_) 
Jobber [) insurance [] 


12-5-49 
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The Biggest Success Story 
of the Year can be told 
in just 3 words! 


Just three little words—but they’re big words to 

Oldsmobile dealers everywhere. Futuramic!— 

Oldsmobile’s out-ahead styling—the 

free-flowing lines that distinguish America’s 

smartest motor cars. “‘Rocket!’—The revolutionary 

new high-compression engine that is setting 

the pace for power on highways everywhere! 

Hydra-Matic Drive!—introduced by Oldsmobile 

over 10 years ago and now smoother than 

ever—the perfect partner for “Rocket” Engine 

power. Only Oldsmobile has Futuramic—* Rocket” — - a ae ie avi “> <s id ZZ ki 
Hydra-Matic, and Oldsmobile dealers, the 
country over, know the sales value of each of 
PRODUCT OF GENERAL MOTOR S 
these amazing features. No wonder 

they’re more convinced than ever that 


**It’s Smart to Be with Olds!” 





